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ELECTION OF PRESIDENT PATTISON. 


THE election of President Pattison of the 
Union CEentRAL Lire to the governorship of 
Ohio this week is a victory for conservative 
reform. Ohio people, seeing the reform wave 
coming, preferred a Pattison this year to a 
FoLK or a La Foutette a few years later. The 
election shows that morality in business and 
politics is becoming less of an academic ques- 
tion. 

The insurance phase of the election is that 
Mr. Pattison wins because he has conducted 
a’clean life insurance company, and that he 
has not made money out of the Union CEN- 
TRAL -beyond his salary. We believe that it 
will fall.to Mr. Pattison to work out many 
of the problems confronting life insurance 
which threaten to affect seriously its field for 
usefulness. The election of the president of 
a life-insurance company to the governorship 
of a great state like Ohio is a vote of confi- 
dence in life insurance, and a tribute to honest 
management. 


It is a very dull week when a new life in- 
surance company is not announced from 
Indiana. 


COLONEL TUPPER’S APHORISM. 


In life insurance honest ignorance is as bad 
as designing fraud.—WILBUR 8S. TUPPER. 


In practical results it is a question if it is 
not worse. Some legal reserve and some as- 
sessment companies have been wrecked by 
fraud, but by far the greater part of those 
which have gone upon the rocks have done so 
as the result of honest ignorance on the part 
of the matiagement, if ignorance which refuses 
to acknowledge the teachings of experience 
can be called honest. 

Hundreds of thousands of people are now 
elected to be the victims of this same ignor- 
ance. To some will come only the annoyance 
and shock of having rates advanced when they 
get old and can scarcely. pay them. Others 
will suffer the bitter experience of seeing the 
protection they thought they had provided 
fail. And these things will come, not as re- 
sults of designing fraud, but of ignorance on 
the part of executives of fraternal and assess- 
ment societies, men who never have stolen a 
cent and whose intentions are good. 

Viewed as a moral question designing fraud 
cannot be justified in any place whatever. 








Neither can honest ignorance be justified in 
life insurance. There are some things which 
an ignorant man has no moral right to meddle 
with. A man who knows nothing of surgery, 
operating on a helpless victim; a drug clerk 
who knows but little of pharmacy, compound- 
ing a prescription, calling for poisons; an 
engineer running a passenger train when he 
does not understand signals or air brakes, 
these men are criminals, for they are reck- 
lessly imperiling the lives of their fellow men 
through their ignorance. No better than 
these is the man, who, knowing nothing of the 
laws of mortality or in his folly refusing to 
listen to the wisdom of those who do know, 
induces his fellow men to risk the future com- 
fort of their wives, the education of their chil- 
dren, their own happiness in old age on a 
scheme that history has proven by thousands 
of cases is sure to fail. 


TROUBLE FEARED IN MOUNTAIN FIELD. 


Trouble is feared in the Rocky Mountain 
field because of the Connecticut Fire. Com- 
pact Manager Burns at Denver is requiring 
non-union agents to pledge themselves to 
observe rules and rates. The Connecticut has 
refused to permit its agents to make this 
pledge unless it is required of all agents, 
union and non-union alike. On this account 
Manager Burns has refused to furnish rates 
to the Connecticut. 





MISCELLANEOUS NOTES. 


Joseeph S. Frelinghuysen on Tuesday was 
elected a New Jersey state senator. 

The Anchor Casualty Company, a mutual 
organization, has been incorporated at Nee- 
nah, Wis. 

George W. Hubbell succeeds William T. 
Standen, resigned, as actuary of the United 
States Life. . 


W. S. Darden of Danville, Ill, has been 
appointed a general agent of the John Han- 
cock Mutual Life in Chicago. 


Stories concerning the intended merger of 
other companies with the Empire State Surety 
are officially pronounced absurd. 


E. H. Taggart has been appointed Wash- 
ington (D. C.) representative of the Frank- 
fort Marine, Accident & Plate Glass. 

The German of Peoria has been licensed 
in Tennessee. It will operate through the 
W. L. Nelson & Co. agency at Memphis. 

E. H. Goodman becomes Nebraska state 
agent of the Northern Assurance, succeeding 
Frank Welpton, who goes to the Mountain 
field. 


Fred Stevens with Rogers & Rollo and 
George G. Cross with Fred S. James & Co. 
of Chicago, become inspectors tor the National 
Map & Inspection Company. 

M. F. Driscoll of the Phoenix of London 
has been substituted as a member of the large 
cities’ committee of the Western Union, in 
place of P. D. McGregor, resigned. 

Companies in the south are being ap- 
proached in 2 tentative way about a combi- 
nation along the line of the Cotton Insur- 
ance Association to go after preferred busi- 
ness. 


E. W. Bishop succeeds Byron K. Cowles, 
Jr., as state agent of the Hamburg-Bremen 
in Nebraska, Missouri and Kansas, Mr. 
Cowles taking charge of six states in the 
northwest. 

G. H. Jennings, who has been special agent 
of the Hartford in Nebraska and the Black 
Hills, has been transferred to the Indiana 
field. L. C. Storey of Omaha succeeds him 
in the old field. 

The New Amsterdam Casualty is consoli- 
dating all its departments in Chicago under 
Manager Porter. Rothermel. & Hasbrouck 
keep a city agency. for plate glass but give up 
the state agency. 

Six of the most prominent French life 
insurance, companies have banded together to 
subsidize five of the most widely circulated 
Paris newspapers to publish as_ editorials 
bitter denunciations of American insurance 
methods. 


‘sented at the 








AGENT WILLIAMS LOST KANSAS CASE, 





Convicted of Libeling the Farmers Alliance of 
McPherson in Circulating a Derogatory 
Pamphlet Against the Company. 





A. B. Williams of Parsons, Kan., a local 
agent there, who represents the Connecticut 
Fire, has been sentenced to thirty days in jail 
and fined $1,400. The costs will bring the 
amount up to $2,000. Mr. Williams was 
charged with publishing and circulating a 
pamphlet derogatory to the Farmers Alliance, 
a mutual fire company at McPherson, Kan. 
The motion for a new trial was overruled 
The case has been appealed to the supreme 
court of Kansas. The pamphlet. circulated by 
Agent Williams declared that the Farmers 
Alliance did not live up to its contracts, that 
it changed its policies without notifying its 
patrons and failed to pay the full amount of 
its losses. 





DETROIT LIFE MEN MEET. 


The Michigan Life Underwriters Associa- 
tion held its regular monthly meeting on 
Nov. 6, with dinner at the Fellowcraft Club, 
at which the name of the organization was 
changed, and it will be hereafter known as 
the Detroit Life Underwriters Association. 
The executive and membership committees 
have been very active recently, as shown by 
their reports. After some debate on the sub- 
ject, it was decided that the executive com- 
mittee be requested to take up the advisability 
of bringing before the association for its dis- 
cussion the question of government supervision 
of life insurance. Some of the papers pre- 
last national convention were 
read and discussed. 





AGENT McGHEE WILL QUIT. 


Albert S. McGhee, who has one of the larg- 
est union agencies at St. Joseph, Mo., has noti- 
fied his companies that he is retiring from 
the business. No transfer has yet been made. 





LEGISLATIVE INQUIRY RESUMED. 


The New York legislative investigation was 
resumed yesterday after the election. Emory 
McClintock, actuary of the Mutual Life of 
New York, was on the stand, his testimony 
being largely technical. He produced a state- 
ment giving the dividends for five years, It 
showed the total earnings of the company in 
1904 to have been $6,624,677. The total divi- 
dends paid this year were $2,714,549. He ex- 
plained the manner of apportioning dividends 
from the experience of past years. Mr. Mc- 
Clintock was asked concerning the expenses 
of getting new business and what amount the 
old policyholders had to contribute toward this 
expense. He said the cost of new business in 
1904 was $0,830,753, and the amount of the 
first year’s loading was $5,168,608. 





CONTRACT SUIT INVOLVES SURETY. 

In the case of W. J. Gawne against the 
city of Cleveland, litigation over the famous 
waterworks tunnel, am answer and cross-pe- 
tition has been filed’ in which a claim ‘for 
$262,000 is made against the Fidelity & De 
posit Company, which signed Gawne’s bond as 
a contractor on the work. He started the 
work on the tunnel and the city took it away 
from him and finished it. 





SHORT SESSIONS OF FIELD MEN. 


Columbus, O., Nov. 8 —(Special.)—The 
Ohio State Prevention Association held but 
a short session and transacted but little busi- 
ness. An attempt will be made to secure 
the enactment of a fire marshal ordinance at 
Portsmouth. 

The meeting of the Ohio League was 
short, with no important business before it. 

Insurance men gave large support to Pat- 
tison and are jubilant over his election. 
They feel they are revenged for Herrick’s 
flimsy consideration of their requests. 





Arthur Boddy resigns the chief clerkship 
of the Bankers Life of New York to accept 
the assistant secretaryship of the Southern 
Life of Fayetteville, N. C, 
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BUNCH OF INDICTMENTS RETURNED. 


LIFE OFFICERS FACE BAD CHARGES. 








Former President Bechtel and Associates in 
Northwestern National Life Alleged to 
Have Made Big Stealings. 





Five former officiais of the Northwestern 
National Life of Minneapolis indicted, and 
one former state insurance commissioner 
charged with receiving a bribe, is the result of 
the three weeks’ investigation into the affairs 
of that company by the Hennepin county grand 
jury. In addition, J. A. O’Shaughnessy, former 
state insurance commissioner of Minnesota, 
is charged with accepting a bribe of $5,000 to 
suppress an unfavorable report returned to 
him by his actuaries upon the condition of the 
Northwestern National. He, however, 1s 1m- 
mune from indictment under the statute of 
limitations, 

Bechtel the Most Prominent Among Indicted. 

Most prominent among the indicted is W. F. 
Bechtel, former president of the company. He 
must answer seven bills charging him with 
grand larceny in the first degree, and one 
charging him with bribing a state official. The 
specific charges are conversion to his own use, 
under fraudulent contracts, of company funds 
amounting to over $20,000 and 150 shares of 
stock of the Metropolitan Bank, also giving 
Elmer H. Dearth, former insurance commis- 
sioner, a bribe of $200, 

How the Game Was Worked. 

Bechtel received a salary of $20,400 a year, 
but it is charged that, by contract with other 
officers, he levied a tribute upon them through 
which he collected from them a certain amount 
of their salaries. When they accepted the posi- 
tions offered, it was understood that the sal- 
ary offered them was to be, so it is charged, 
drawn upon for a certain amount by Bechtel. 
One officer receiving $10,400 a year, it is 
charged, paid $5,000 to Bechtel and other of- 
ficers and directors for the privilege of holding 
his position. This is also charged in reference 
to the other officers, who entered into con- 
tracts between each other for a general di- 
vision of salary. One official, it is charged, 
who was to receive $15,000 a year, by a vote 
of the directors, commuted his salary for that 
period, receiving out of the coffers of the 
company $150,000 and paying back to the di- 
rectors a stated sum, which was the price for 
the votes which made it possible for him to 
commute his salary. 

Others Caught in the Dragnet. 

Others indicted for entering into this and 
similar alleged fraudulent contracts are: Judge 
W. A. Kerr, former counsel and director, 
two bills charging grand larceny in the first 
degree, in appropriating $10,000 and $5,000; 
Fred J. Sackett, former director, secretary 
and treasurer, five counts charging grand lar- 
ceny in first degree, in appropriating amounts 
running from $3,200 to $10,000; Wallace 
Campbell, former vice-president, two counts 
charging grand larceny in the first degree, 
in appropriating $5,000 and $10,000. 

An indictment was also returned against Dr. 
J. F. Force, former president of the old North- 
western Life Association, which combined the 
Northwestern. He is at present in California, 
so the indictment against him is secret. He 
will be extradicted and brought back to Min- 
neapolis to answer several serious charges. 

Dearth Says He Earned His Money. 

E. H. Dearth, former insurance commis- 
sioner, is charged with receiving a bribe of 
$200 for suppressing a report on the assets of 
the company. The bribe, it is charged, was 
offered by W. F. Beehtel. It is alleged that 
the report of the assets included an item of 
$50,000 in securities which, instead of being in 
the possession of the company at the time, as 
reported, were held as collateral for a large 
loan in Iowa. Mr. Dearth declares that the 
$200 received by him was in payment for 
actuarial work performed in the offices of the 
Northwestern National during one Sunday 
afternoon and two nights. Mr. Dearth says, 
“It is absurd to suppose for an instant that a 
man would risk his name and reputation for 
$200. There is absolutely nothing in the 
charge.” 

In its report the grand jury expresses regret 
that two persons escape indictment by opera- 

(Continued on Page 18.) 











WILL BRING THE FACTS TO LIGHT. 





Some Frobing Will Be Done in Connection 
with the Failure of the Jefferson F. & 
M. of Richmond, Va. 





Application for the appointment of an ancil- 
lary receiver for the defunct Jefferson Fire & 
Marine of Richmond, Va., will shortly be 
made, following which a vigorous prosecution 
of the officers and any others responsible for 
its failure will be undertaken. 

It is estimated that the loss claims aggregate 
at least $25,000. What the unearned premiums 
are is unknown. ‘The chief creditors are the 
A. M. Best Company and the Assurance 
Lloyds, the former representing numcrous loss 
claimants, and the latter seeking to recover 
unearned premiums due under reinsurance. 
The Metropolitan and the Ottawa Fire of Can- 
ada, both of which reinsured their American 
surplus business with the Jefferson some 
months ago, have taken up their policies, pay- 
ing the assured whatever unearned premium 
was due. 

Although the latest statement issued by the 
collapsed company claimed assets of over 
$c¢0,245, the receiver has been unable to find 
anything beyond some office furniture and a 
small safe. What became of the stock and 
bonds set forth in the printed statements, if 
they were ever held, is the subject of the pres- 
ent inquiry by the receiver. The latter is also 
anxious to learn what became of some $12,- 
coo in cash premiums, entered upon the books 
as having been received, and which the treas- 
urer admits he spent unwisely. 

Although claiming Virginia as a domicile, 
the Jefferson was conducted as an excess line 
writing organization from New York city, 
David C. Taylor being general agent. Mr. 
Taylor some years ago managed a Lloyds asso- 
ciation for a brief period, and up to the 
collapse of the Jefferson had borne a good 
teputation. His explanation of the concern’s 
failure is that it was caught through its rein- 
surance arrangements, with double and triple 
lines upon many of the risks which burned. 
Once a receiver is appointed in New York, 
the true inwardness of the situation will be 
gotten at. 





AMONSON BECOMES VICE-PRESIDENT. 


L. S. Amonson, who recently resigned as 
agency secretary of the American of Pennsyl- 
vania, becomes vice-president of the Union 
of Philadelphia. Mr. Amonson has already 
made a splendid record and in joining hands 
with President Hollinshead of the Union, 
that company will have a fine combination. 





GETS THE QUEEN CITY FIRE. 


The managership of the eastern department 
of the Queen City Fire goes to W. L. Petti- 
bone, the firm of Daniel Woodcock & Co., 
its former representatives, having been dis- 
solved. Mr. Pettibone has heretofore been 
special agent for Woodcock & Co. and has 
traveled in this field for the Queen City. He 
will also represent the India Mutual of Bos- 
ton, the Houston Fire & Marine of Texas 
and the Ozark of Ft. Smith, Ark., for sur- 
plus lines. 





MAY ORGANIZE A MUTUAL. 


Distillers of Louisville are eonsidering or- 
ganizing a mutual company to escape the in- 
crease in rates of some 30 percent on quick- 
aging warehouses. No definite steps have been 
taken as yet and a distiller is quoted as say- 
ing that the whisky men will wait until in- 
surance men have announced the result. of their 
readjustment of the various risks through- 
out the state. The distillers do not deny that 
the new basis rate is not above that charged 
in other sections, but claim that the loss ratio 
does not justify any increase in the Ken- 
tucky territory. Two years -ago when there 
was some talk of increasing rates the mutual 
company idea was broached, but nothing came 
of it. 





The: Metropolitan Fire of Chicago has en- 
tered Tennessee. 





Want Ads Will Be Found on Page 21. 





VANDIVER SEEMS TO BE HEDGING. 


DIDN’T REVOKE N. Y. LIFE’S LICENSE. 








Missouri Insurance Commissioner, After Much 
Talk and Bluster, Is Evidently Receding 
from His Very Radical Position. 





On Nov. 7, the date limit set by Super- 
intendent Vandiver of Missouri for the revo- 
cation of the license of the New York Life, 
he announced that there would be no action 
on that day. Mr. Vandiver was in consulta- 
tion with the attorney-general, and also with 
Frederick Lehman, a distinguished attorney 
of St. Louis, and it is supposed that he is 
considering well his “legal ground for action. 

May Join in an Examination. 

It is said in some quarters that one of 
the courses of acticn considered by Mr. Van- 
diver is to join forces with the other west- 
ern states and make an examination of the 
company, and delay his action before taking 
definite steps, until after he has made an 
examination, and then, under the Missouri 
section giving him authority to revoke the 
license after examination of the company, if 
he should think its future operations hazard- 


ous to the public, he would be on sure 
grounds. 
Mr. Vandiver is said to have written a 


letter to Mr. Judson af St. Louis, the at- 
torrey for the New York Life, asking some 
additional questions and explaining his de- 
lay in revocation of the license. 

Protest from Policyholders. 

The policyholders’ association of the New 
York Life in Missouri passed resolutions re- 
questing that no action be taken until the 
New York legislative committee has reported. 

Judge Williams’ Arguments. 

Judge Williams of Boonville, Mo., in ar- 
guing the case for the New York Life, says: 

“The revocation of the license will be no 
benefit or protection to the policyholders -or 
to the citizens of Missouri. It is not the 
proper remedy for the matters complained 
of in the superintendent’s letter. 

“The officers of the company and the cor- 
poration itself are not one and the same. 
It is impossible for the corporation to com- 
ply with the demands of the superintendent. 

Has No Authority to Revoke License. 

“The statutes do not authorize the super- 
intendent to revoke the license of a company 
for failure of its officers to resign upon de 
mand made for such resignation; or for 
failure to return money that may have been 
improperly appropriated when the corpora- 
tion is not rendered insolvent by the misuse 
of the amount charged to have been wrong- 
fully spent. 

“The object of the superintendent and the 
protection to the policyholders can best be 
accomplished and attained, and substantial 
and practical results for their interest ac- 
complished by retaining the supervisory au- 
thority given by the statute to the superin 
tendent over foreign insurance companies 
engaged in business in this state.” 





ORGANIZING WASHINGTON COFIPANY. 


Seattle papers announce that J. H. DeVeuve 
of that city is organizing the Manufacturers 
Indemnity Association, to have $200,000 paid 
up capital and $50,000 surplus, to write insur- 
ance without regard to. tariff rates. Most of 
the capital is to be subscribed by San Fran 
cisco capitalists, headed by Robert Oxnard, 
the beet sugar king. Mr. De Veuve was the 
organizer of the Lumbermens Indemnity Ex- 
change of Washington, which has been very 
successful. Hanford & De Veuve will repre- 
sent the new company at Seattle. 





DEATH OF W. L. NELSON. 


W. L. Nelson, head of the general agency 
firm of W. L. Nelson & Co. of Memphis, 
Tenn., died Tuesday at Helena, Ark., aged 
seventy-one years. Mr. Nelson formerly con- 
ducted a general agency at Helena, and at the 
time of his death was representing three ot 
the four companies which he had when_he 
founded his agency business in 1874. The 
Nelson agency is one of the strongest in the 
south, and its growth has been largely at- 
tributable to the veteran underwriter. 
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BARRY BEFORE GRAND RAPIDS MEN. 


FINE ADDRESS BY COMMISSIONER, 








Life Underwriters Have as Their Guests Sev- - 


eral Prominent Men, Who Express 
High Opinions of (Business. 


Under the auspices of the Life Under- 
writers Association of Grand Rapids an im- 
portant meeting was held at the Morton 
house in that city last Friday evening. It 
was important because of the large repre- 
sentation of life men from western Michi- 
van who were present and for the high stand- 
ing of the business men and officials on hand 
by special invitation to discuss life insurance 
from their viewpoints. ‘ 

Dinner was served to the members and 
their guests in the hotel ordinary, after which 
H. W. LeSage Ten Broek of the Mutual 
Life, president of the club, introduced Lewis 
BR. Hall of the Prudential as toastmaster. 
James R. Wylie, president of the National 
City bank; George G. Whitworth, president 
of the Joard of Trade; Charles Rk. Sligh, 
of the Sligh Furniture Company; C. S. Bunch, 
manager of the Evening Press, and Mayor 
i. F. Sweet, all expressed their high opinion 
of life insurance. 

Barry Condemns Wrongdoing. 

Commissioner James V. Barry 
follows: 

“Permit me to say at the outset that I am 
not here to make apology for any wrong- 
doers or his wrongdoings. No one can feel 
strongly than I do that condemnation 
should be meted out to whoever either mis- 
uses or misappropriates trust funds com- 
mitted to his care and keeping.” 

\fter quoting from the resolutions adopted 
at the recent annual meeting of the National 
Convention of Insurance Commissioners, 
which he assisted in drafting, Mr. Barry con- 
tinued: 

Strength of Legal Reserve Insurance Demonstrated 

“The financial strength and the solidity of 
legal reserve life insurance has been 1mpres- 
sively demonstrated during the current year. 
It is the opinion of everyone who has given 
the subject intelligent consideration that no 
other financial interest in the world could 
have withstood the shock of scandal and the 
impairment of public confidence which the 
institution of life insurance has _ suffered 
within the past few months. 

“In my judgment there is not a contract 
of life insurance in this country to-day that 
is not safer and of greater value than it was 
one year ago. The widespread publicity that 
has been given extravagance and mismanage- 
ment has pag son in my opinion, thoroughly 
eliminated a large percentage of the abuses 
which pt investigations have developed. 

“When the pending investigation is com- 


spoke as 


more 


pleted and all the facts adduced thereby shall 
lave been carefully and intelligently consid- 
ered, the demand for a more economical ad- 
ministration and more honest appreciation of 


the sacredness of trust funds will result in 
complete elimination of all the evils which 
investigations have brought to light. 

Great Surplus the Cause of Abuses. 

“These evils to my mind are largely the 
result of the great surplus funds accumulated 
wnder the deferred-dividend system. These 
lus funds have too often been regarded 
hot as trust funds or as having the sacred 
character of legal reserve, but rather as 
(ls of which no accounting was demanded, 
and, therefore, subject to be dissipated and 
extravagantly disbursed at the will of the 
company officials. I am not prepared to ad- 


Vocate the entire abolition of deferred-divi- 
dend contracts. The greatest possible free- 
(dom of choice and action should be accorded 
everyone in the purchase of life insurance. 
If » person desires to avail himself of the 
gitimate advantages which attach to a de- 
lcrred-dividend contract, the law should not 
‘ep in and interfere with his personal right 
©! contract. There must, however, be such 
irequent accounting of the surplus funds 
“hich accumulate under deferred-dividend 


‘racts as will impréss upon the mind and 
science of those to whose keeping these 
ds are entrusted a sense of personal re- 
‘sponsibility for the proper care of these 
(Continued on Page 19.) 





RAISES QUESTION AS TO RESERVES. 


Local Arkansas Companies Claim They Should 
Only Put Up Amount to Cover Poli- 
cies Carried Directly. 





Insurance Commissioner Moore of Arkan- 
sas has raised the question whether or not 
the local insurance companies should be given 
credit on their reserves for the risks they 
have reinsured in companies outside the state. 
If it should be decided that they are not to 
be given such credit, then they will be re- 
quired to maintain a reserve sufficient to ma- 
ture all the policies they have written, includ- 
ing those reisured. It is said that this could 
not be done unless the outside companies should 
furnish the money for such reserve. ‘The in- 
surance companies are contending that they 
should be required to maintain a reserve sufh- 
cient only to cover the policies carried directly 
by them, while the auditor takes the position 
that the company accepting the risk originally 
is responsible for it, and should not be re- 
quired to look to some outlawed company for 
protection. 





INTEREST IN ARKANSAS PLANS. 


News that the Royal and Queen had beguu 
writing business in Arkansas, through their 
respective southern department headquarters 
in Atlanta, has created much interest among 
local agents throughout the state. The plans 
of the two companies have been carefully pre 
pared and an aggressive campaign for busi- 
ness has already been inaugurated. 

While the contract provides 
shall be adjusted and paid in Atlanta, where 
the contract will be issued, both companies 
have arranged to take the assured’s appoint- 
ment of representative adjusters and by this 
means greatly simplify the situation. Under 
the laws it would, of course, be impossible for 
either the Royal or Queen to send its own ad- 
justers into the state. This condition has been 
given the most careful consideration and it 
is believed that the plan proposed will meet 
all requirements. 

Arkansas officials hold that the plan of the 


that losses 


Queen and Royal to handle Arkansas 
business is illegal, deciaring that the only 
way they can catch Arkansas business 


is by correspondence direct with the insured. 
Commissioner Moore said: “In my opinion 
the plan proposed is not an evasion of the 
law, but a direct violation. Wherever an out- 
lawed company pays an agent in Arkansas a 
commission, directly or indirectly, that mo- 
ment the company is violating not only the 
anti-trust act, but the old insurance ‘law, and 
the agent is also in violation of the law.” 





MAJOR TO GO TO TEXAS. 


S. F. Major, well known in the Ohio field, 
where he has traveled for several companies, 
has been appointed state agent of the Anchor 
Fire of Cincinnati for Texas, with headquar- 
ters at Houston. Mr. Major is a brother of 
Charles Major of Shelbyville, Ind., the well- 
known author, 





SOUTHERN NOTES 











The Southern Fire of Arkansas has 
been organized in Little Rock by the 
moters of the Southern Trust Company. 

R. M. Ellett, agent of the British Ameri- 
can of New York at Memphis, has sold his 
agency to Caldwell & Greer, continuing with 
the firm in charge of their office. 

The Nebraska Underwriters of Omaha, 
which recently entered Arkansas with the new 
firm of Arnold, Raines & Co. as state agents, 
is already planted in over fifty agencies and 
has a premium income comparing favorably 
with companies that have been much longer 
established. 

G. B. Kempster of Little Rock has been 
named as state agent and Ernest B. Kemp- 
ster special agent for the Franklin Fire of 
Wheeling, W. Va.,- which has completed its 
arrangement for doing business in Arkansas. 

The Standard Fire of Fordyce, Ark., is 
being organized by A. B. Banks & Co. of that 
city. It will have $50,000 paid-in capital, and 
will operate in connection with the Home Fire, 
which is controlled by members of the firm. 


just 
pro 





COMMENTS ON SURETY CONDITIONS. 


CO-OPERATION IS GREATLY NEEDED. 





Field Man Takes Up the Cudgeland Points 
Out Some of the Sore Spots in 
the Business. 





A field man of one of the leading bonding 
companies contributes the following to THE 
WESTERN UNDERWRITER: 

‘That surety companies 
$7,000,c00 in imcome im 1904 
Over $8,000,000 in and 
stern and fact. 
loss ratio with expense ratio shows one or 
more of three things: ‘lhe business cost 
twice too much to procure, is being written 
at ruinous rates or is grossly mismanaged. 
lfendency of opinion is very perceptibly to 
the latter, not that graft or recklessness 
prevails in the higher places, but that the 
tailure of the companies to join issues and 
raise the business above the plane of cut- 
throat commercialism of the “fre sale” type 
breeds mismanagement. 

Rates Based on Best Risks of their Classes. 

Rates are apparently and mistakenly being 
fixed by the best element of the various 
classes of risk, upon the experience of one 
company alone, instead of by the worst or 
even medium, and upon the experience of 
the whole. Average ot losses cannot be de- 
termined by consulting the books of but 
one company handling any line of insurance 
or surety, and the bonding companies must 
soon realize the necessity of treating the 
business as a whole. Particularizing in this 


realized about 
and disbursed 
expenses is a 
Comparisons of 


losses 
pertinent 


detail involves too much, but striking  in- 
stances of rate demoralization arise almost 
daily. 
Examples of Ridiculous Rates. 
In a recent case a 


company wrote a 
fraternal order schedule covering about $250,- 
ooo of grand lodge officers’ bonds and up- 
ward of 1,000 subordinate bodies for a round 
premium of $1,000. This premium must be 
divided and one-half placed in reserve, leav- 
ing $500 to provide for commissions, prob- 
able losses and expenses at about 36 percent. 
Considering that it will require one clerk’s 
time to handle the schedule, leaves little 
room to doubt that the company must lose, 
even though no defalcations occur under the 
bond. Another case is the recent writing of 
a like schedule of greater proportions for a 
premium of $6,500, when actual experience 
has shown about $7,200 to be the average 


annual loss. ‘These glaring wrongs are be- 
coming distressing to that element of the 
public which appreciates good methods in 


all lines of business. 
Lack of Harmony Is the Trouble. 

To what may be charged this condition in 
surety affairs? Plainly to lack of harmony 
among the companies. We find upon close 
examination that two greater factors refuse 
to recognize others in the business, to the 
extremely injurious degree of discrediting 
or discouraging all reformatory measures, 
and declining to reinsure any risks except 
among themselves, or to accept any reinsur- 
ance from others. Can the Continental and 
National fire companies control and handle 
all of the fire insurance business in the coun- 
try? No. Can Claflin and Field control and 
handle all of the dry goods traffic? No. 
Neither can two surety companies control 
and handle the entire business in their line. 
Therefore, it would seem more becoming for 
these large and much-to-be-respected com- 
panies to cease the “freeze” methods and as- 
sist in a general uplifting of the business. 
Then we observe that type of executive that 
makes more agreements per annum than he 
will stand to in a century, and violates his 
own measures in less time than they can 
be circulated. 

Low Attacks on Competitors. 


In some not remote instances employes 
have taken special delight in stimulating 
mushroom growth in surety experience by 


attacking the integrity and even the decency 
of officers of other equally strong companies. 
Assuredly, people who live in glass houses 
should not throw stones. Such “galled 
jade” artists are an abomination unto surety 
societies, and all the more unto the high 
class of institutions to which surety com- 
panies rightfully belong. In specific instances 


(Continued on Page 20.) 
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AS SEEN FROM CHICAGO. 


GETS AFTER SURPLUS LINERS. 


The Indiana insurance department is getting 
after the surplus line companies that have re- 
cently located in that state, following their de- 
parture from Chicago. These companies are 
chartered in West Virginia and wrote their 
policies from Chicago until the supreme court 
of Illinois decided that a company located 
in the state, whether it issued policies on IIli- 
nois property or not, must comply with the 
laws of the state. These companies therefore 
took flight, opening headquarters in Indiana. 
The Indiana department will now get after 
them in the same way as the Illinois authori- 
ties and will try to drive them out of that 
state on the ground that in issuing policies 
from the state they must comply with the 





laws. The companies aimed at are the Ex-. 


change Fire, which has offices in Hammond, 
the Amazon Fire with headquarters at Ft. 
Wayne, the Reserve Fire & Marine and the 
Merchants Exchange Fire, which have home 
offices at LaPorte. 
a+ ++ 
SOME COMPANIES DILATORY. 


In connection with the clearing of agen- 
cies as governed by the new union rule the 
governing committee has called attention to 
the clause in the requirements which some 
companies have overlooked, viz.: “All union 
companies must unite in their request before 
the governing committee can give its ap- 
proval.” The committee is holding in abey- 
ance a number of such cases because all 
members in the agency have not sent in the 
necessary advice. In order to avoid disap- 
pointment to some agents who have indi- 
cated their desire to operate a clear agency, 
and who are in good faith working to that 
end, the committee has suggested the im- 
portance of immediately applying to them in 
the case of all agents who express their in- 
tention of taking advantage of the new rule. 

i aad + 
PROGRESS OF SALVAGE COMPANY. 


Very satisfactory progress has been made in 
the organization of the new salvage company 
in the west, with stock to be owned by the 
companies themselves. Only a few shares re- 
main to be placed, and these are to be sold to 
Milwaukee companies, in order to insure their 
interest and co-operation. Nearly all the west- 
ern companies outside of Chicago have pur- 
chased stock. 

++ 
CROWD THE FACILITIES ON GRAIN. 

There was quite a flurry on La Salle street 
last Thursday, owing to the call from the 
Manley-McLennan Agency at Duluth for 
capacity on grain in the several elevators of 
the Consolidated Elevators Company at that 
point. Placer men were ‘seen hurrying to 
and fro in frantic efforts to secure reinsur- 
ance binders. Some were successful, while 
the late comers were left in the lurch. 
Others, too, secured binders which were, in a 
few hours, canceled on account of direct 
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lines being given the reinsuring companies. 
Altogether there was a wild scramble for 
outside facilities to take care of the enor- 
mous grain liability controlled by the above- 
mentioned popular and pushing agency. 
++ ++ 
TAKES UP COLORADO’S DEMANDS. 

The insurance commissioner of Colorado 
is calling upon companies for license fees for 
solicitors and various agencies covering sev- 
eral years. back, and the supervising commit- 
tee of the Western Union has consulted 
counsel in the premises and received such 
advice as prompts it to suggest that the com- 
panies refrain from making payment until 
the matter can be properly investigated and 
definite information furnished as to what 
course to pursue. 

+ + 

PECULIAR USE AND OCCUPANCY FORM. 

A peculiar and unusual use and occupancy 
form of insurance is being offered companies 
for the Brunswick-Balke-Collender Company 
of Chicago, covering salaries and wages of 
bookkeepers, salesmen and clerks. This is 
an innovation in use and occupancy liability, 
and companies differ as to the propriety of 
encouraging this sort of insurance, some 
being of the opinion that it may involve un- 
pleasant possibilities. It is thought a prece- 
dent will not be generally established. 

++ ++ 
WANT MAPS OF CONGESTED DISTRICTS. 


Some time ago, at the request of com- 
panies, the Sanborn Map Company was in- 
duced to publish outline maps of the con- 
gested districts of various cities, which 
greatly assisted in figuring liabilities in con- 
flagration centers. The companies are now 
asking the map company to publish similar 
maps of Cairo, Ill, Terre Haute and Fort 
Wayne, Ind., Des Moines, Ia., Fargo, N. D., 
Akron and Youngstown, O., and Racine, 
Wis., and it is believed the requests will 
receive proper attention. 

++ +e 


RESTLESSNESS IN THE AIR. 


Fire insurance companies are agreed that 
there is a feeling of discontent on the part 
of the public and anticipate a large grist of 
hostile bills in next winter’s legislatures. The 
life insurance investigations and _ scandals, 
while in no way related to fire insurance, 
have stirred up suspicion. The anti-trust 
feeling is strong. The people believe the 
companies are in a combine and prosecutions 
break out here and there. Rates are higher 
than they were a few years ago, which is an 
irritant. The public believes the companies 
are reaping big profits. 

Then, again, there is the cycle of greed and 
keener competition among the companies. 
Many new companies have entered the field 
or old ones are pushing out. The effort to 
hold up premiums is causing a strain. 

Altogether the atmosphere is feverish. 
The only cure will be a heavy run of losses. 

++ ++ 


SOME LOCAL EVENTS. 


Lloyd K. Marshall, who has been connected 
with Newberger & Co.’s office, has entered the 
Wile, Loeb & Gutman agency. 


R. D. Tweeddale of Dickson & Tweeddale, 
managers of the Armenia, was in Chicago 
last week in conection with the company’s 
interests. 

Charles J. Russell, who has been serving time 
in the house of correction for operating wild- 
cat companies, has completed his term and is 
now out. 


J. B. Roddick & Son, local agents, were 
found guilty of paying excess commissions by 
the Chicago Underwriters Association. 


The official organ of the Firemens Union 
of Chicago attacks the insurance agents, claim- 
ing they are trying to rule the fire department. 
Here is a juicy paragraph: “The insurance 
people are the most grasping beings whom a 
wise Providence permits to exist on this beau- 
tiful earth. They have a monopoly on the in- 
surance business. Edward M. Teall, president 
of the underwriters, has a mortgage on the 









fire department, which he foreclosed as soon 
as the present chief took up the reins of 
administration. Mr. Teall feels his sense of 
proprietorship and no one may be surprised 
that he may attempt to take it to the next 
world.” 





FIRE LOSSES FOR NINE MONTHS. 


The Journal of Commerce says: “That the 
fire losses of the United States and Canada 
for October aggregate $12,267,000. The fol- 
lowing comparative table shows the losses by 
months for the first ten months of 1903, 1904 
and 1905: 


1903. 1904. 1905. 
ee - $ 13,106,300 $ 21,970,200 $ 16,378,100 
Feb, ...... 16,090,000 90,051,000 25,591,000 
March ... 9,907,650 11,212,150 14,751,400 
April .... 13,449,000 23,623,000 11,961,350 
May ..... 16,366,800 15,221,400 12,736,250 
June ..... 14,448,350 10,646,700 11,789,800 
July ..... 12,838,600 11,923,200 13,173,250 
August .. 8,428,350 9,715,200 11,435,600 
Sept. .... 9,939,450 14,387,650 18,715,250 
Gy tsees 10,409,800 12,866,200 12,267,000 





Total ..$125,381,350 $221,426,700 $143,703,000 

The J. of C. & C. B. says: “While losses 
have been fairly heavy this year the fire 
insurance companies have fared exceedingly 
well because of the liberal rates they are 
now receiving, and, as a consequence, insur- 
ance stocks are very strong. It is likely 
that history will repeat itself and that rate 
wars in various sections may be expected 
toward the latter part of 1906.” 





DEPARTURE OF LONDON LLOYDs. 


The departure of London Lloyds in issuing 
policies on certain classes without warranty is 
a new one and marks a deviation from the 
traditions of this underwriting group. It is 
also reliably stated that London Lloyds will 
hereafter not be bound by the tariff where it 
feels a risk can be safely taken at a lower rate. 

A. F. Shaw & Co., local agents of Chicago, 
announce: 

“We beg to advise you that our special con- 
tract applying to Cook county made with the 
London Lloyds, whereby we are authorized to 
write up to an amount of $5,000 on short 
period risks wherever the Union Assurance 
or the Law Union & Crown is interested for 
$5,000 or more on the identical property, has 
been broadened so that we are now in a posi- 
tion to write whisky in whisky warehouses 
and grain in grain elevators anywhere in the 
United States up to an amount of $5,000 for 
short term periods, without warranty clause.” 





INSURANCE RETURNS FROM HAWAII. 


The report of the insurance commissioner of 
‘Hawaii for 1904 shows the following results 
in that territory: 


Class. Premiums. Losses. 
WG  Kedcrcetndedeveseve seeese $368,469 92,216 
DE: dctrrsadwiteseseediwes 203,554 203,048 
Accident and health.......... 11,682 3,805 
DE t00cdteescnsebexesah ore 
UD GED cccscccccscsvces es 41,132 1,028 
TRY seccccsaseccdvsscsecess 7,840 812 
BED. Srscdievsscerceserewernson 481,207 149,653 





ANNULS SURPLUS LINERS’ CHARTERS. 


The auditor of the state of West Virginia 
is after the surplus liners which have failed 
to pay their charter fees. The following com- 
panies have had their charters declared an- 
nulled: Exchange Fire, Federal Fire, Mercan- 
tile Fire, Merchants Exchange Fire, Merchants 
Fire Association of America, Security Fire and 
the Union Insurance Company. According to 
the West Virginia laws, the penalty is a fine 
of $1,000 or one year’s imprisonment for carry- 
ing on the business of a corporation after tlie 
charter has been annulled. 





The United States headquarters of the Lon- 
don & Lancashire will soon be moved to 
Hartford. 


159 La Salle St. . - CHICAGO 

Has paid 380 fire and marine losses aggre- 
gating over $84,000. Investigate its record in 
this — and bear in mind that it offers the 
best policy obtainable for your 


SURPLUS LINES 
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OHIO AND WEST VIRCINIA. 


WESTERN RESERVE DOUBLES CAPITAL 








Young Cleveland Company Will Enter $200,- 
00O Class and Make Conservative 
Extension of Its Field. 





At a special meeting of the stockholders of 
the Western Reserve Insurance Company of 
Cleveland, held November 2, it was voted to 
increase the capital stock from $100,000 to 
$200,000. The additional stock will be sold 
at $160 a share, and old stockholders have the 
privilege of taking as much as they have of 
the old. New stock will begin to participate 
in the dividends upon the same basis as the 
original shares. This gives the company, in 
capital, reserve and net surplus, $372,159.25. 

While definite plans have not been mapped 
out, extension of territory upon conservative 
lines will doubtless follow this action. The 
company has made an excellent record in the 
thirty months of its operation and has a good 
future, with the careful management that now 
has the reins. 





MARCH RESIGNS SECRETARYSHIP. 


On account of his change in territory, 
George K. March will resign as secretary of 
the Ohio Field Club. His successor will prob- 
ably be elected at the next meeting, to be held 
in Columbus on November 14. Some other 


matters of business will come up at the same 
time. 


++ ++ 
MORGAN GETS THE ANCHOR. 


The Anchor Fire has appointed Clark Mor- 
gan as special agent for southern Ohio to suc- 
ceed H. C. Dakin of Lebanon, who repre 
sented the company in that section of the state 
for a few months. Mr. Morgan was formerly 
with the Home at Columbus, where he was 
connected with the farm department of that 
company. 

+t +t 
KLOTZ QUITS, TOO. 


An Ohio field man writes as follows: 
“Brother Klotz, the gentleman succeeding Mr. 
Goodrick, who about one year ago quit the 
fold, to qualify as a burying agent at Prairie 
Depot, now imitates that worthy gentleman, in 
that he also shakes the dust in our faces. His 
future duties will also call him to mother 
earth, but unlike the happy undertaker, he is 
taking away. May the oil flow abundantly and 
his successor, W. M. Wichham, flourish in his 
new undertaking as befits the lessee of the old 
office.” 

~~ + 


YOUNGSTOWN TO BE INSPECTED. 


ihe executive committee of the Ohio State 
Fire Prevention Association has called a meet- 
ing of the members at Youngstown for 
Noy. 21, when a house to house inspection 
will be made of the town, the same as in 
Toledo and Columbus. The territory will be 
districted and a certain number of the field 
men assigned to each district. 

++ 


CONGRATULATING THEMSELVES. 


Some of the companies are chuckling over 
their good luck in escaping a loss on the 
OQ. A. Foster elevator at Delaware, O., which 
burned a few days ago, having canceled off 
on account of the insurance small fires dur- 
ing the past few years. After twelve un- 
Successful efforts to go up in smoke the 
Structure succumbed to the thirteenth blaze. 

+t ++ 
YELPING AT YOUNGSTOWN. 


The board of commerce at Youngstown has 
had up the subject of fire insurance rates, and 
it has come to the conclusion that there is 
a trust in Ohio. Youngstown papers have been 
§!ving considerable attention to the matter, and 
claim that the property owners of that city are 
i the hands of an octopus. Youngstown has 
had thousands of dollars piid to its citizens 
by the fire insurance companies. It is not the 
most profitable point in Ohio by any means. 
The rates are based on a scientific schedule 





made according to the experience of the com- 
panies. If Youngstown expects to have safe 
and stable fire insurance companies it must 
contribute its share to the loss of the country. 
++ ++ 
DYE’S SUGAR BEET PULLER. 

J. O. Dye, Ohio state agent of the German 
American, has returned from Colorado, where 
he has been conducting a series of experi- 
ments with a new sugar beet puller which he 
has patented. The device, which is said to 
have great merit, was tested in Ohio last year, 
but did not work satisfactorily in the heavier 
soil of Colorado. A new machine was built 
to meet these conditions, which worked very 
satisfactorily. A number of Mr. Dye’s in- 
surance friends are associated with him in his 
new enterprise. 





PREVENTION ASSOCIATION MEETING. 





Report on Columbus Inspection Shows That 
Many Improvements Were Secured 
to Reduce the Hazard. 





The Ohio State Fire Prevention Associa- 
tion met at Columbus Tuesday. Aside from 
a partial report on the inspection of the busi- 
ness district of Columbus, not a great deal 
was done. 

The report of the secretary shows that 617 
individual inspections were made in Colum- 
bus. In all 181 notices were sent to property 
owners, including 265 separate requests for 
improvements. At the time of the last meet- 
ing more than eighty had fesponded favor- 
ably and several others had personal talks 
regarding the matter. From present pros- 
pects the inspection will result very favorably 
in every way. Conditions in the city were 
found much better than expected. While 
many defects were found, they were not of 
so serious a nature as in some places. The 
Ohio Inspection Bureau and Chief Lauer had 
done some excellent missionary work before 
the inspection, and since have been of great 
aid in suggesting plans for making correc- 
tions. The electrical inspector of the bureau 
especially has been active in the work. 

D. M. Hosford, assistant manager of the 
Cleveland Inspection Bureau, read a paper 
on “Electric Light and: Power Insulation.” 





HEARING ON ASHTABULA CASES. 

The demurrer to the decision of Judge 
Roberts in the Ashtabula cases will be argued 
at Jefferson Saturday. The agents feel that 
they have a good case and will fight it 
through. 

++ a+ 


OHIO AGENCY APPOINTMENTS. 


Alliance—Hall-Harter Insurance Agency Co., 
Akron; Franklin J. Macklin, Columbus. 

Citizens—William A. McBane, Salineville. 

Caledonia—Frank Meyers, Cincinnati. 

Concordia—George P. McCracken, Steuben- 
ville; F. A. Parmalee, Lorain. 

Eagle—LeRoy Parsons, Mansfield; J. E. Johns, 
Massillon; J. P. McAfee & Son, Toledo. 

County of Phila.—R. J. Bottman, Mansfield. 

Ger. Amer., N. Y.—James Crawl, Bellbrook; 
J. N. Brenner, Osborne; O. E. Berkley, Vincent. 

Hanover—G. W. Neare and Gibbs & Co., 
Cincinnati. 

Mich. Com’l—Flanders Bros., Marietta. 

Mil, Mech.—The A. H. Babcock Co., Lorain. 

Milwaukee—J. H. Saner, Zanesville; The C. C. 
Shanklin Co., Cleveland. 

New Hampshire—Walbridge & Co., Toledo; 
Graham & Kryder, Akron: The Parrish-Fitton 
Insurance Agency Co., Hamilton; William Johns, 
Massillon: W. L. Alexander, Canton; George A. 
McHenry, Dayton; Alice W. Fuller, Cleves; F. C. 
McElroy, Columbus; F. M. Fullerton, Washing- 
ton C. H.; Baugher & McGruder, Newark. 

New Brunswick—Daggett & Taylor, Hamilton; 
McCabe & Shepherd, Dayton; LeRoy E. Miller, 
Springfield. 

North German—The A. H. Babcock Co., 
Lorain; Stream & Rimer, Mount Vernon. 

Nat’l Union—W. S. Kimball, Delphos; J. C. 
Madden, Continental; Rothfuss Bros., Sylvania; 
oO. P. Myers, Alliance. 

North River—W. B. Main, Delaware; Buerkle 
& Lermann, Sandusky. 

Northern, N. Y.—R. J. Bollman, Mansfield. 

New York—The A. H. Babcock Co., Lorain. 

Palatine—Hodges & Bryan, Napoleon. 

Phenix, Eng.—H. & E. Terrell, Wilmington; 
A. W. Lee, Pomeroy. 

Roch. German—M. A. Costello, Defiance; The 
A. H. Babcock Co., Lorain. 

Scott. U. & N.—A. E. Robinson, Lorain. 

Security, Md.—Stream & Rimer, Mt. Vernon. 

Spring Garden—The A. H. Babcock Co., 
Lorain. 

New Hampshire—Graham & Kryder, Akron; 
Parish-Fitton Ins. Agency, Hamilton; William 
Johns, Massilion; W, i. Alexander, Canton; 





George A. McHenry, Dayton; Alice Fuller, 
Cleveland. 

Nat’l Union—J. C. Carver, Cambridge; L. A. 
Conklin, Forest. 

Norwich Union—E. E. Rogers, Hudson. 





NOTES FROM WEST. VIRGINIA FIELD. 





Unable to Get Insurance While the Safety Gas 
Light System Was Installed, Property 
Owners Quit Using Gasoline. 





On account of not being able to secure in- 
surance with the Safety Gaslight Company’s 
system installed in their premises, J. Levine 
and Lewis of Williamson, W. Va., have dis- 
connected their gasoline system. It is alleged 
that the company, which hails from Chicago, 
put the system in under a guarantee that. it 
was approved by the underwriters, then, when 
the companies made their complaint, admitted 


that it had never submitted the system for a 
test. 


The New York Underwriters has established 
an agency at Williamson, W. Va., and has ap- 
pointed the Merchants & Miners Insurance 
Company as its agents. 

The executive committee of the West Vir- 
ginia Fire Underwriters Association will 
meet in Wheeling on Nov. 14. The annual 
rates on mercantile buildings, the fireworks 
charges, and the gasoline clauses will be up 
for discussion. 

The organization of the Equity Fire of 
Bluefield, W. Va., is assured. It is backed 
by a number of influential men composed of 
bankers and lumber and coal merchants. S. M. 
Smith is the prime mover in the organization. 
Mr. Smith is well known as a local agent in 
Bluefield and is general manager of the S. M. 
Smith insurance agency, incorporated, oi that 
city. 


Surveyors of the Sanborn-Perris Map Com- 
pany are at Clarksburg, W. Va., gathering the 
necessary data for a new fire map, to take the 
place of its 1902 issue. 

Work on the organization of the new fire 
insurance company at Wheeling is going on. 
The capital is to be $100,000, divided into 
shares of $50 each. George J. Mathison, a local 
agent, who is the chief promoter, has offered 
members of the Wheeling Board of Trade the 
first opportunity to buy stock. 

Lane B. Alexander has been appointed spe- 
cial agent for West Virginia by the Western 
of Pennsylvania, which has recently entered 
West Virginia. 


CINCINNATI NEWS. 














H. E. Boning, special agent of the Milwau- 
kee Mechanics, has returned from Hot 
Springs, having regained his health. He will 
take up his work at once. 


John Heckle & Sons have doubled the size 
of their offices by taking in the adjoining 
rooms and the new arrangement will give 
them plenty of space. The improvements will 
be finished in the course of a week. 


F. M. Jones, special agent of the Sun of 
England, is east on his wedding tour. 

Most of the Cincinnati special agents were 
in attendance at the Fire Prevention Associa- 
tion mecting at the Hotel Hartman at Colum- 
bus Tuesday. 





OHIO AND WEST VIRGINIA NOTES. 


Fred Copp has secured the agency of the 
New Brunswick at Columbus. This is a non- 
union agency. 

The New Hampshire, which has been in the 
office of Shedd & Pembroke at Columbus for 
some time, has transferred to Frank C. Mc- 
Elroy. 

At Janesville, O., the Joseph Shaw shirt 
factory has been written under three-year 
policies in conflict with the rule requiring 
annual policies only on risks of a specially 
hazardous nature; hence the agents have 
been instructed to substitute yearly contracts, 
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UNDERWRITING IN MICHIGAN 


FIND LUCE BLOCK FELL, THEN BURNED 











In Suit at Grand Rapids, Jury Reaches Exactly 
Opposite Conclusions from Those Reached 
in the Friedman Cases. 


A circuit court jury at Grand Rapids, 
in the case of Christian Blickley vs. the 
estate of Ransom C. Luce, has found a ver- 
dict of $24,940 damages for the _ plaintiff. 
Blickley conducted a crockery store in the 
Luce block and his entire stock was lost in 
the memorable collapse of the building and 
its destruction by fire in 1901. He sued for 
$35,000 damages on the ground that the col- 
lapse of the block was due to its weakened 
condition resulting from the extensive inte- 
rior alterations that were going on. Neglect 
was charged on the part of the owners and 
the contractors. The finding of the jury is 
in substance that the building fell before 
there were any signs of fire, which is exactly 
opposite to the finding in the Friedman cases 

The case was hard fought for five weeks 
and more than eighty witnesses were sworn. 
The testimony of the Grand Rapids con- 
tractors was secured for the first time, and 
it was shown by plaintiff's witnesses that a 
twelve-inch partition wall in this building, 
erected in 1856, was cut up and weakened 
during the alterations made in 1901; also 
that a girder calculated to carry not over 
thirty-eight tons’ weight was made to carry 
an estimated weight of eighty tons; also that 
a single column was made to carry five times 
its safe load. 

Twenty odd 
pending in this 


insurance cases 
issue, as to 


are 
whether 


now 
the 


building fell and burned or burned and fell.’ 


The Friedmans obtained a verdict against the 
Atlas in the circuit and against the London 
& Liverpool & Globe in the United States 
district court, while the Luce interests won 
their suit in the United States district court 
against the Phoenix. The issue as to whether 
one of these cases constitutes an estoppel is 
now to be argued before the United States 
court of appeals sitting at Cincinnati, which, 
if decided in the negative, will reopen the 
long train of insurance litigation. The Blick- 
ley verdict is a notable victory for the con- 
tending companies. 





GAUKLER BECOMES SPECIAL AGENT. 

F. O. Gaukler of Detroit, who has been 
connected for some time with the Detroit 
Insurance Agency, of which his brother, A.-H. 
Gaukler, is one of the leading spirits, has been 
appointed special agent of the Royal in Michi- 
gan to assist State Agent Duffev. Mr. Gaukler 
is a young man of unusual promise, and i 
entering field work he undoubtedly has a fu- 
ture before him. 

++ ++ 
GRAND RAPIDS CLUB ELECTS. 

The Grand Rapids Fire Underwriters Club 
held its annual meeting at the Board of 
Trade rooms last week and elected the fol- 
lowing officers for the year: President, W. C. 
Sheppard; vice-president, J. E. Bowell; sec- 
retary and treasurer, W. A. Martindale; ex- 
ecutive committee, J. M. Crosby, R. B. Loomis 
and C, L. Grinnell. 

++ 


LOWE GOES TO KALAMAZOO, 

B. J. Lowe of Jackson will become inspector 
at Kalamazoo, succeeding Fred A. Rye who 
goes with the Western Factory Insurance As- 
sociation, 


++ 


Bla ++ 


SOO CLUB’S ANNUAL MEETING. 

The Soo Fire Underwriters Club held its 
annual meeting last week and elected the fol- 
lowing officers: President, George Blank. 
vice-president, Edward F. Richards; secre- 
tary, W. H. King: treasurer, W. S,. LaLonde. 
After the business meeting at the Metzger 
agencv’s offices, the members adjourned to 
the Murray Hill Cafe, where a banquet had 
been prepared by order of the retiring officers. 
President Blank, the new executive, acted as 
toastmaster, and toasts were responded to by 





per country. 
men 
outside 
that rates 
good 


reduced 5 to 30 percent. A committee of 
investigation has been appointed, composed of 
P. H. O’Brien and F. S. Calton. 

++ ++ 


Gray & Fenn, Kalkaska. 
Amer. Cent.—G. B. Coryell, Chesaning; C. A. 
Cameron, Flushing; A. E. Souter, Shelby; Wil- 


liam Elder, Stephenson. 

American, Pa.—C.- L. Rogers, Hastings; 
3ank of Ironwood, Ironwood. 

Anchor—F. A. Foster, Ludington; M. H. 


Foard, 


Capital—Alice B. Angell, Adrian. 

Citizens—Vet S. Moloney, Cheboygan. 

Colonial—M. H. Hoisington, Adrian; Edwin 
Kersten, Saginaw. 

German, Freeport—Campbell & La Barge, 
Grand Rapids. 

Hanover—D. B. Menery, Coleman. 

Mercantile—A. E. Souter, Shelby; William 


Elder, Stephenson. 


Fey & Koepke, Saginaw. 


Lewis), 


Pennsylvania—W. B. Tubbs, Gladwin; Thomas 
McNamara, Mount Pleasant; A. E. Souter, 
Shelby. 


Stirling & Son, 


& Fenn, 


mutuals the Shaw Electric Crane Company of 


phone at Port Huron to one over the fire 
alarm system. 








the various officers and members. ‘The affair 


was a great success. 
+ 
TALK OF MUTUAL AT CALUMET. 

There is talk at Calumet of the organiza- 
tion of a mutual fire insurance company toa 
operate along lines similar to the Finnish 
Mutual, with its business confined to the cop- 
Some of the local business 
say that there are about twenty-five 
companies doing business there and 
are too high. They believe that 
protection can be given if rates are 


++ 


MICHIGAN AGENCY APPOINTMENTS. 


American, N. J.—Frank Armstrong, Alden; 


Marquette. 





Metropolitan—James Van Vleet & Son, Flint, 


Milwaukee—James Jackson, Owosso. 

New Hampshire—Marvin & Lyons, Hillsdale. 
North German—E. A. Burnett, Charlevoix. 
North River—Lewis Atkins & Co., Port Huron. 
N. W. National—E. C. Phillips, St. Louis. 
Palatine—Louis Goeschel (vice Spear & 
Bay City. 





Queen City—A. N. Pike, Delray. 

Royal—G. G. Glenn, East Jordan. 

Royal Exch.—J. R. Miner, Ann Arbor. 
Security, Ct. ‘rank Armstrong, Alden; W. F. 
Charlotte; E. A. Burnett, Charle- 
voix; J. E. Bodwell & Co., Grand Rapids; Gray 
Kalkaska; A. C. Fenn, Mancelona. 
Security, Md.—E. A. Burnett, Charlevoix. 
Traders—Welch & Bennett, Clare. 

Western, Pa.—W. A. Meier, Monroe. 
Westchester—V. S. Moloney, Cheboygan. 








MICHIGAN NOTES. 
The waterworks plant at 
completed. 
J. D. Naysmith, local agent at Grand Rapids, 
Mich., died a few days ago. 
The Muskegon fire department will add 
3,000 feet of hose to its equipment. 
The stock companies have captured from the 


Clare has been 


Muskegon. 
E. F. Smith and L. S. Sponsler, as Smith 


& Sponsler, have purchased the J. D. Nay- 
smith agency at Grand Rapids. 

Citizens of Watervliet are discussing a 
waterworks plant, the source of supply being 
flowing wells three miles from the town, 

Nine fire alarms are received over the tele- 


This proportion will hold true 
in many cities of the state. 


The rate on the flour mills of the Hart 
Milling & Power Company at Flushing, 
Mich., has been reduced on account of im- 


provements from $4.05 to $3.56. 

Chief Collins of the Menominee fire 
partment says that the old alarm 
there is out of date and inadequate. 
boxes are not reliable, so 
reaching fires often result. 

The city of Grand Rapids has instituted 
suits against some of the railroad companies 


de- 
system 

The 
that delays in 


for alleged stoppage of traffic at the cross- 
ings. Recently the fire department was de- 
layed several minutes in responding to a 


west side alarm by a train at Shawmut eve- 
nue, and this is not the first instance of the 
kind, 

Policies covering for the Hastings Wool 
Boot Company at Hastings, Mich., written 
at the advisory rate of $2.15, give permission 
to operate factory both di ry and night without 
additional premium, but the inspection 
bureau reports that present rate does not 
contemplate an unlimited night work privi- 
lege, the companies are calling for %4 percent 
additional or a limit to 10 p. m. for night 
work, 


as 





WEEK'S NEWS IN INDIANA. 


THINK IT IS NOT A SQUARE DEAL. 











Companies Complain That They Are Not Being 
Treated Fairly in Connection with 
Big Terre Haute Risk. 


Companies complain that they are not 
being used fairly in connection with the in 
surance on the plant of the Columbia: 
Enameling & Stamping Company at terr 
Haute, Ind. Under one of the general form 
there is a total insurance of $30,650 covering 
fourteen of the buildings, but the main fac 
tory, of fireproof construction and valued at 
something like $400,000, is not insured. Thi 
warehouse, of mill construction and equipped 
with sprinklers, is placed with the Ney 
England mutuals, the only portion — being 
offered to stock companies representing les 
than 5 percent of the line and that in th 
most hazardous sections. The assured 
also offering the stock companies its stra 
in barn and stacks, but the business is being 
“passed up” as undesirable. 





TAKES CHARGE OF INDIANA. 

W. B. Tobias, who formerly was in th 
Illinois field for the Citizens, but more r 
cently in the Dakotas, has now gone to Indi 
ana to take charge of that state. 

cae ++ 
AZTNA MAKES GOOD GAINS. 

Since State Agent Wolff took charge of thi 
Etna in Indiana he has greatly increased th: 
company’s plant and consequently its receipts 
have taken a jump. The Aétna is arriving at 
a point in Indiana where it properly belongs 

at ++ 


INDIANA AGENCY APPOINTMENTS. 





Aitna—Carr & Grindle, Akron; A. D. Swank, 
Walkerton; R. A. Booe, Kingman; C. M. Atkin- 
son, Pine Village; Ward & Timmons, Otterbein; 
E. E. Enneking, Oldenburg. 

Agricultural—A. M. Poland, Albany. 

American,’ N. J.—Albert Ziegler, 3ippus; 
Bright & Weaver, Akron; C. C. Rositer, Wil- 
liamsport. 

Amer. Cent.—M. B. Rockwell, Crown Point. 

Anchor—McKay & Longley, New Albany; M. 


F. Campbell, Auburn; H. P. 
City; J. P. Campbell & Son, Marion; J. M. 
Spencer, Milan; J. E. Johnston, Montezumi:; 
Turner, Seiders & Kidd, Brazil; A. D. Rose, 
Martinsville; Patrick Smith, Anderson; G. F. 
McCabe, Elwood; W. W. Ressler, Tipton; Mar- 
shall Thatcher, Frankfort; Vincennes Agency 
Co., Vincennes; W. H. Wieding, Princeton; 
Hostetter & Gillam, Lebanon; Aaron M. Weil 
& Bro. Co., Evansville; Adams & Storey, 
Franklin; Smith & Arthur, Washington; Arthur 
Stevenson, Roachdale; Geo. D. Hurley, Craw- 
fordsville; Jerry Bundy, North Vernon. 
Brit. America—Thornberry & Watson, 


van. 
Calumet—L. D. Randall, 


Garvey, Hartford 


Sulli- 


Richmond; A. C. 
Van Duyn, Greenfield; Hodell & Wright, Law- 
renceburg; Lake County Savings & Trust Co., 
Hammond; Rockwell & Stockman, Valparaiso. 
Columbia—A. Metzger Agency, Indianapolis; 
Kinney & Kinney, Columbus; Chas. Zoller, Jr., 
Greensburg; E. BK. Thompson & Co., Shelby- 
ville. 
Commercial Union—C. E. 
ville. 
Continental—R. A. Booe, Kingman; 
Donahue, Huntingburg. 
Fire Association—W. H. Hill, Jr., 
German, Freeport—E. W. Polley, 
Ger. Amer., N. Y.—P. A. Berg, 
W. Robb & Son, Clinton. 
German Nat’l—W. H. 
Richardson & Hurst, 
Frank, Jeffersonville; 
J. D. Hudson, 
City. 
Germania—C. G. Rossiter, Williamsport. 
Hartford—J. S. Shaw, Ashley; W. H. Schrow 
Clay City; S. E. Ratcliff, Kingman. 
Home, N. Rolling Prairi 
J. W. Cotton, 


Winscott, Brook- 


M. G. 


Sullivan. 
Pennvill 
Lowell; J. 


Bonner, Clinto 

Greencastle; Armstrong « 
Amos Boyd, Montpelicr; 

North Vernon; J. Butcher, Un 





Walkerton. 





INDIANA NOTES. 


Sherman Pell has purchased the interest 
Mr. Miller in the agency of Finley, Miller & 
Finley at Brazil, Ind. 

The building 36 East Washington and 
East Court streets, Indianapolis, occupied | 
the U. S. Cigar Company and others, |! 
been penalized 25 cents on building and c 
tents because of faulty electrical wiring. 

Some companies are reported as retiring 
from the plant of the Sterling Electric C 
pany at Lafayette, Ind., because the total ins 
ance carried is only 25 percent of the val 
An effort will be made to induce the assure 
carry heavier indemnity. 
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STATE TOPICS OF ILLINOIS. 


EAST ST. LOUIS PREMIUM RETURNS. 











Hartford Fire Leads, Followed By the Royal, 
Continental and Springfield in 
Order Named. 


Premium returns for East St. Louis show 
that the Hartford leads with $11,898 in pre- 
miums; then come, in order, the Royal, $6,- 


964; Continental, $6,681; Springfield, $6,217. 
The following is the list by agencies: 
THOMAS L. FEKETE. 
. Fee ...$3,788 Northern, Eng. .$2,538 
Caledonian ..... 1,461 Norwich Union. 1,780 
Federal ........ 1,083 Com’l Un'n, re 2,151 
i. & see 4,534 Phenix, N. Y. 3,608 
Aachen & M.... 2,342 Phenix, Ct..... 3,401 
i” eee 8,161 Scott. U. & N... 1,801 
L.& L.&G., Eng. 5,050 Sun, Eng....... 1,213 
Home F. & M... 1,537 
SEXTON & CO. 
Firemans apes. -$3, 451 Franklin, Pa... .$1,907 
Phila, Und..... 2,164 British America. 2,175 
Prov. Wash..... 3489 oe tea 3,293 
Springfield ..... 6,217 B. & M., Eng. 4,459 
National, Ct.... 5,447 = Bac: Sone 3,481 
Home, N. Y..... 5,644 0 eae 3,145 
Ger. Amer., N. Y. 3,334 North America... 4,081 
J. B. SIKKING & SONS. 
Fire Assn...... $2,623 Palatine ....... $2,132 
Indianapolis .... 1,526 Citizens ....... 3,745 
Hanover ..... -.- 4,748 Ger. Alliance. 2,850 
Boyal .ccesscce 6,964 
J. W. RENSHAW’S SONS 
Hartford S407TT Detroit. ....scc- $1,101 
G6; Pe sccenke 3,072 Law Union..... 650 
Royal Exch..... 2,361 State, Eng...... 338 
Union, Eng..... Bee “SEE conse cue 1,209 
ERNEST J. ABT. 
Continental -$6,681 German, Pa... .$1,039 
Prussian Nat'l... 4,001 Milwaukee ..... 1,498 
American, Pa... 2,596 astern ....... 655 
PES -“cntiencseos 1,806 North German.. 1,387 
Farm. & Mer... 1,989 Delaware ...... 395 
FINK & CO. 
Concordia ..... $ = North River..... $1,638 
Delaware ...... =o . eae 1,716 
New Hampshire. S00 Spring Garden... 2,513 
American, Mass. 878 Agricultural .... 3,073 
Roch. German... 1,014 Connecticut 3,998 
Phenix, Eng... 4,151 . 
BECKWITH BROS. & CO. 
Assur. Co. of Am.$1,759 Amer. Cent..... $3,177 
Mil. Mech....... 2,309 Nat’l Union..... 4,329 
Security, Ct.... 3,507 Ham.-Bremen ... 3,597 
i... eee 1,279 Shaw — im eebe 722 
Reliance ....... 477 Queen ......... 5,786 
SE ce wad ea 2,390 Globe & Rutgers. 3,084 
Lon. & Lan..... 3,613 Michigan ...... 1,921 
W'msburgh City. 1,13 
P. J. SOUCY. 
ee Pee $2,898 American, N. J. .$2,166 
Security, Ct... See me We MOG Ri sae 675 
Germania ...... 888 Northern, N. Y.. 1,501 
W. E. SIEFERT & BRO. 
¥ iremens, N. J..$1,751 Delaware ...... $1,215 
German, Ind.... 1,376 
HARDING & HARDING. 
Mich, Com’l..... $712 Delaware ...... $ 355 
Reliance ....... 114 Indemnity ...... 663 
CMBR. ¢040<<82 166 
L. WALRATH. 
Germania, N. Y.. $570 N. W. Und...... $411 
CAUGHLAN BROS. 
Delaware ...... $420 Reliance ....... $ 689 
URGED bassoneee 511 
H. S. KRAMER 
Glens Falls..... $2,480 
T. P. EGGMANN. 
Me re cantile cham $1,140 Westchester - $2,187 
+ 'a@ wenn 1.085 Hartford ....... 7,82 
i cutee, Ont. 3,148 
. J. STEGER. 
Western, Pa.... $413 Union, Pa...... $581 
American, Pa. 146 5 
CANAVAN & TARLTON. 
One. ss isoaene 2,836 United Firemens. $2,247 
J. P. RICH & SON. 
CIM 5.6504 du $ 688 





RAID ARGENTA BUSINESS. 

here is much complaint from Argenta that 
“i agent at Maroa and one at Monticello are 
writing business in that town at cut rates. 
‘he matter has been put up to the field organi- 
z\tions and their assistance is asked. 

++ ae 
SOME ELGIN TAXES. 

‘Ten of the twenty-two agents of Elgin have 
paid the 2 percent tax on fire insurance 
Premiums. The amounts paid were as fol- 
lows: “Fred W. Jencks, $414.66; E. N. Dan- 
g field, $247.61; E. Lew Gilbert, $69.33; 
C. Fred Volstorff, $69.28; Joe Jones, a 4 
FE . Shopen, 21.17; Fred Allen, $18.60; J. E. 





Bakker, $12.55; P. B. Fuller, $10.97; H. F. 
Volstorff, $5.17. 


++ ++ 


COMPETITIVE RULE IN EFFECT. 

The L. & L. & G. applied the new competi- 
tive rule of the Western Union at Springfield 
and captured the Odd Fellows building line. 

+e ++ 
WILL ADD TO THE PREMIUMS. 

The large corn crop in Illinois this year will 
add considerably to the premiums of local 
agents, as soon as the corn is gotten into 
mills and elevators. Local agents look for- 
ward to this increase of business every fall, 
and this year the heavy crop will add much 
to the income of the local men. 

++ ++ 
PROTEST FROM WAUKEGAN. 

The board agents at Waukegan have sent 
in a protest to the Illinois State Board against 
R. J. Erskine, who is charged with rate cut- 
ting. He represents the Continental, Milwau- 
kee Mechanics, Germania, Connecticut and 
Northwestern National. 

+e ++ 
JOLIET BETTER ELECTRICALLY. 

Reinspection of 

Joliet shows that 


electrical conditions at 
the new city electrician, 
recently appointed, is gradually raising the 
standard for inside wiring, and contractors 
are being compelled to comply with require- 
ments of the National Electrical Code. Sev- 
eral installations of electrical wiring were 
examined and found to compare favorably 
with work secured by the average depart- 
ment. It is interesting to note that, when 
first appointed, the inspector was inclined to 
overlook minor offences, but now realizes, 
from experience, that the only safe course is 
the rigid enforcement of all the rules. 

No substantial improvements have been 
made in overhead wiring. Old and defective 
equipments have not come in for much atten- 
tion, although some progress has been made. 
Prospects for further advancement seem good, 
as the inspector exhibits considerable interest 
in his work and has had enough practical 
experience to perform his duties intelligently. 





ILLINOIS NOTES. 
Kuny & Strohm get the North British at 
Decatur. 
The Home F. & M. has gone with the 


H. T. Morgan agency at Springfield. 

E. K. Jenkins of Sterling resigns the Con- 
necticut to unionize, and takes the New Hamp- 
shire. ; 

J. C. Langley, the Mansfield banker who 
went wrong, represented a number of insur- 
ance companies, 

The Phoenix of London transfers from the 
mixed agency of Fink & Co. at East St. Louis 
to T. P. Eggmann. 

Francis E. Garrett, agent at Aledo, IIL, 
has cleared his agency by resigning the Se- 
curity of Connecticut. 

Mrs. Klyde E. Williams has resigned as 
stamping secretary at Marion, and is suc- 
ceeded by Miss A. C. Stotler. 

L. S. MacEnaney, special agent of the Agri- 
cultural, is afflicted with rheumatism and is 
taking the mud baths in Indiana. 

Fred Haines, treasurer of the Forest City 
Insurance Company of Rockford, has an- 
nounced himself as a candidate for re-election 
as a member of the Illinois house of repre- 
sentatives. 





FIELD NOTES OF WISCONSIN. 


HAVE TO PAY LOSSES AFTER ALL: 











Even the Cheesemakers and Creamery Mutuals 
Find That Companies Cannot Run 
on Gall and Wind. 





The assessments levied by the Northwestern 
(Cheesemakers Mutual Fire and the Northwest- 
ern Creamery Mutual Fire, both of 
Wis., are of considerable interest. 
panies charge one-half the cash premium of 
stock companies. The Northwestern Cheese 
makers, in levying its assessment, states that it 
must have enough money to pay losses and 
expenses. It borrowed $1,000 to pay pre- 
vious losses. Adding together the policy fee, 
the original premium and the assessment, the 


Juneau, 
These com- 


cost to policyholders was pushed up to a 
point varying from $2.10 to $2.30 when the 
stock rate on a cheese factory had only been 


2 percent on the average. 

The Northwestern Creamery Mutual al- 
lowed its losses to accumulate from January 
to July, amounting to $11,442. The July 
assessment, amounting to $1.70, was in addi- 
tion to the heavy assessment of six months 
previous. These assessments are not verv 
much relished by policyholdérs, who were 
led to understand that mutual insurance on 
cheese factories and creameries could be writ- 
ten at a much lower rate than the stock c 
panies charge. 


com- 





MAY OPEN THE BATTERIES. 

The board agents at Wausau may decide to 
open rates on preferred classes where the out- 
siders are causing much trouble. The 15 per- 
cent business is not being sought by the rate- 
cutting element. The board agents have been 
sorely tried for a long time. 

++ ++ 


WISCONSIN AGENCY APPOINTMENTS. 


Aachen & M.—lL. A. Maier, Medford. 
Agricultural—A. W. Grams, Sheboygan. 
British American, N. Y.—M. B. Hubbard, 
Eau Claire. 
Calumet—H. L. 
Capital—W. F. 


Moses, Lancaster. 
Gruenwald, Oshkosh. 
Com’! Union, Eng.—E. B. Morrissey, 
van; W. A. Voigt, Sheboygan. 
Concordia—Charles Marquette, 
Delaware—H. F. Thielke, 


Dela- 


Kendall. 
Mayville; M.. H. 


Barry, Montello; L. J. Breylinger, Monticello: 
D. E. Jones, Randolph; J. H. Dooley, Pardee- 
ville. 

Eagle—Bernhard Ehlhardt, Milwaukee; H. F. 
Laabs, Oshkosh. 

Firemans Fund—J. E. Davies, Watertown. 
Ger. Amer., N. Y.—J. H. DeWane, Kewaunee. 
Hamilton—H. A. Adler, Milwaukee. 
Hartford—E. E. Brook, Trevor; Wm. Berg- 
streser, Elderon. 

State of Ill.—H. r. Laabs, Oshkosh. 

L & L. & G., N. Y.—L. W. Kendall, Beloit. 


Metropolitan—C. in Hinman, Fond du Lac. 


Mich. Com’l—W. A. Clark, Menomonie. 
Mil. Mech.—E. H. Koepke, Milwaukee. 
North River—Lane & Covey, Phillips. 
Orient—H. E. Fitch, Nekoosa. 
Palatine—H. A. Hill, Lake Geneva. 


Phenix—G. L. Luff, Cumberland. 
Prov. Wash.—Walter Schroeder, 
Pruss. Nat’l—J. H. Gores, 
Queen—Edminster & 
Spring 

Neillsville. 
Star—James Millar, 
Sun, Eng.—L. 
United 


Milwaukee. 
Fond du Lac. 
Gallup, Holcombe. 
Garden—W. O. & L. N. Roberts, 


Kenosha. 

W. Kendall, Beloit. 

American—J. M. Cubela, Muscoda. 
++ 


MAY HAVE A SCHOOL MUTUAL. 
The Superintendents and Supervising Princi- 
pals Association met in convention at Milwau- 
kee last week and heard the report from 
the committee appointed to consider the or- 





CASH CAPITAL $1,000,000 


New Hampshire Fire Insurance Co. 





Of Manchester 





Strong Representative Agencies Throughout Western 
Field Cordially Solicited 


SPECIAL AGENTS: 


J. 0. LEE, Minnea 
D. C. ZERCHER, Kansas Cit 
CHARLES W. KRUEG 

AARON 


lis, Minn., for Minnerota and Wisconsin. 
. [o,, for Missouri, Kansas and Colorado. 
ER. Omaha, Neb., for lowa and Nebraska. 


W. JONES, Columbus, Ohio, for Ohio. 


ri. S. MOORE, 


171 La Salle Street, Chicago, Ill. 


» for Ilinois and Indiana. 


GEO. K. MARCH, Hillsdale, Mich., for Michigan. 
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ganization of a mutual fire insurance company 
to insure school property. The committee called 
attention to the fact that retail lumber dealers, 
farmers and others have organized mutuals 
which are writing insurance at lower rates 
than stock companies. The committee stated 
that it desired superintendents and principals 
of schools to bring the matter before the 
schoo] board, to gather such information con- 
cerning the cost of insurance and loss to 
school property as will be helpful to the, com- 
mittee. 





NOTES FROM MILWAUKEE, 











The Hilbert, Baerwald & Dawe Company 
has moved its office from the new Insurance 
building to 96 Wisconsin street, on_ the 
grade floor of the Free Press building. Will- 
iam F. Schroeder and R, L. Dingwall will 
occupy part of the same office. C. F. Hib- 
bard & Co. expect to move into the office 
formerly occupied by the C. W. Milbrath 
Company, on the first floor in the Free Press 
building, from their present location in the 
Mitchell building. Fred. C. Millard hopes to 
secure the office vacated by Hilbert, Baerwald 
& Dawe Company, in addition to his present 
office, which is next door. 


Fred W. Mueller of the firm of Hummel 
& Mueller, 531 Third street, has withdrawn 
from the insurance business to take an active 
interest in the publication of a newspaper at 
Watertown, Wis. 





WISCONSIN NOTES. 


The Heller agency at Sheboygan has union- 
ized. 

Local agents at Athens and Edgar, Wis., 
have adopted new rate books. 

Joseph Koffend, agent at Appleton, Wis., 
has advised his union companies of his 
intention to clear his azency within six 
months from Nov. If. 

Agents at Rhinelander and Crandon, Wis., 
are reporting rebates under policies. covering 
lumber in yard 1 of the Menominee & Bay 
Shore Lumber Company at Soperton, the rate 
having been reduced from $2.30 to 2 percent. 


Agents at La Crosse, Wis., have been asked 
to amend form of policy on the La Crosse Can 
Company’s plant by substituting the standard 
work and materials clause and the placing of 
a specific amount on patterns now blanketed 
with machinery. 





FORT DODGE COUNCIL TAKES A HAND. 





Objects to the Stamping System and Will Pe- 
tition State Authorities to Get Up an 
Affidavit a la Tennessee. 





At Fort Dodge, Ia., insurance circles have 
been stirred somewhat by the action of the 
city council in adopting resolutions looking 
toward the dissolution of the local board of 
fire insurance agents and the establishment of 
a basis upon which the agents there will 
enter into competition. Up to the time the 
city council acted, the agents at Fort Dodge 
reported through a stamping office. The city 
council looked upon this as nothing less than 
a pool formed for the purpose of keeping 
down any competition which might arise. The 
governor and state auditor will be appealed 
to by the Fort Dodge authorities to make out 
a form of affidavit and request all presidents 
of insurance companies to swear that their 
organizations are not controlled by any com- 
pact or understanding as to rates on property 
in Iowa, or that in any way they are violating 
the statutes of the state. 

The man who inspired the resolution 
failed to get a cut rate from the agents on 
his risk. ‘The agents claim that this same man 
does not pay his premiums until forced to 
and at the present time he owes money on 
premiums to nearly every agent in the city. 
If he had a loss he would expect payment 
in full from the companies even if his 
premiums are overdue. 

Auditor Carroll of Iowa has notified the 
authorities at Fort Dodge that he cannot take 
any action against the insurance companies, 
owing to the injunction which was obtained in 
the federal court restraining him from en- 
forcing the anti-compact. laws. 








THE WEST AND NORTHWEST 


WILL NOT ORGANIZE AT THIS TIME. 











Nebraska Field Men Appoint an Advisory 
Committee to Stimulate Good Practices 
and Rectify Violations. 





There were some forty companies repre- 
sented at the meeting of the Nebraska field 
men at Omaha Tuesday. It was decided that 
the present was not a proper time to effect 
an organization, and accordingly an advisory 
committee was appointed, composed of twa 
union and two non-union and one state com- 
pany representatives. The committee includes 
H. O. Benedict, Phenix of Brooklyn; C. D. 
Mullen, Columbia Fire of Omaha; L. L. 
Hamlin, Home; Henry Rountree, German 
of Freeport, and A. J. Evans, Continental. 
The committee held a short session and or- 
ganized after the adjournment of the reg- 
ular meeting. It was decided to stimulate 
good practices throughout the state and to 
rectify conditions where violations have oc- 
curred. 





WANT MISSOURI MEETING HELD. 


The Missouri Association of Local Agents 
will hold a meeting in St. Louis on Dec. 7. 
There will be an interesting program, both 
in the morning and afternoon sessions, con- 
cluding with an automobile ride and banquet 
or a theater party. Such a meeting is at least 
proposed by the St. Louis agents, and they 
have asked the men in the state outside if 
they will agree to it. 

There are two questions that the officers 
wish to have discussed: First, how to get the 
better class of Missouri agents into the asso- 
ciation, so as to make it powerful enough 
to obtain from the next legislature some 
amendments to the insurance laws, and, sec- 
ond, what amendments should be secured. 

++ ++ 
TO GO AFTER UNLICENSED BROKERS. 

The Missouri department is going to take 
up the matter of getting the insurance brokers 
licensed. The Insurance Agents Association 
of St. Louis is willing to back the department 
in its efforts and information will be sought 
against brokers without licenses and legal pro- 
ceedings instituted. The department has 
licensed only 160 brokers and it is. believed 
there are several hundred in St. Louis alone. 


+? ++ 
HONOR MOORE AND ARMSTRONG. 


Charles Moore, who has been special agent 
of the Hanover in the Iowa field, and who 
will soon go to Memphis, Tenn., to engage 
in the general agency business, and T. T. 
Armstrong, who recently resigned as state 
agent of the Home Insurance Company of 
New York, to leave the Iowa field, were 
guests of honor at a banquet given by Iowa 
field men at the Chamberlain Hotel in Des 
Moines one evening Jast week. The affair 
was in charge of W. S. Loudon. W. C. 
Fracker presided at the banquet and an infor- 
mal programme of toasts was given. 

++ ++ 
CONFLICT BETWEEN LAWS. 


At the meeting of the Minnesota and Da- 
kota board considerable discussion arose over 
the report of the special committee as to its 
interview with the insurance commissioner 
regarding the conflict between the valued pol- 
icy law and the coinsurance clause, relating 
to buildings in Minnesota. Minnesota has a 
valued policy law, under the terms of which it 
is incumbent upon the agent, before issuing a 
policy covering real property, to inspect it and 
fix its insurable value, whereas the coinsurance 
clause is generally applied on the actual cash 
value of the property insured. 

Under past usage the insurable value of 
the buildings has been rather loosely and 
carelessly fixed, so that frequently cases have 
arisen where the amount stated to be the 
insurable value has been so much less than 
the actual cash value that the companies in 
applying the coinsurance clause in the event 
of loss insisted on taking a different value 
from that stated to be the insurable value, 





in which contention, however, they have not 
been upheld by the insurance department, the 
latter holding that the amount stated to be 
the insurable value must be taken as the 
actual value of the premises insured, and 
that the coinsurance clause in the state must 
be applied on such value. 
++ ++ 
CONFUSION AT FARGO. 

Confusion has resulted at Fargo, N. D., 
over rates. New rates, lower than the old 
ones, were made effective July 1; but, as they 
had not been received by the agents, it was 
decided to follow the old rates until the new 
rate books arrived and then rebate all over- 
charges from July 1. Recently it has been dis- 
covered that one agent did not live up to the 
agreement, but wrote at a lower rate—pre- 


—" what he supposed the new rate would 
e. 





ATTEMPT AT CONCILIATION FAILED. 





Iowa Field Men ‘Could Not Adjust the Differ- 
ences Between Des Moines Club 
and A. E. Olark. 





State and special agents of Iowa, about 
seventy in number, in their annual meeting 
held at Des Moines last week, made an effort 
to assist in adjusting the difficulties which 
arose recently between A. E. Clark, a local 
insurance agent, and the Des Moines Insur- 
ance Underwriters Club, but failed. Mr. Clark 
and the local agents have been at outs ever 
since the former violated certain rules of the 
local club for the protection of rates. Clark 
was fined, refused to pay his fine and was 
ousted by the local agents. He now wants 
to come back, and the local club would 
not mind, although Clark has done so 
much’ slashing of rates as to make himself 
quite objectionable as an _ independent 
agent. But the club wil] not reinstate him 
if he attempts to carry the business secured 
at cut rates, as he declares he will do. The 
state and special agents went over the entire 
ground, hoping to help Clark and the local 
men to a settlement, but failed to do so. 
The matter has been left in the hands of the 
new state advisory board of the field men 
appointed at this meeting. This includes E. L. 
Colburn of the Fire Association, W. M. Black 
of the Connecticut, W. S. Loudon of the 
L. & L. & G., T. A. Robinson of the German 
of Freeport and Frank M. Rice of the Des 
Moines Fire. Mr. Rice is the only one who 
served on the committee last year. 

There was no discussion at this meeting 
looking to an advance of fire insurance rates. 
Secretary Rice of the organization declared 
the meeting was in the nature of a “love- 
feast” more than anything else. The attend- 
ance was the largest in the history of the 
organization. 





MINNESOTA AGENCY APPOINTMENTS. 


4#tna—L. J. Fitch, Tracy. 

Aachen & M.—W. P. King, 
P. McMahon. 

American, N. J.—W. J. Cremer, St. Paul; H. 
E. George, Faribault; Henry Nicolin, Jordan. 

Camden—O. L. Pederson, Virginia. 

Columbia—A. W. Perry, St. Paul. 

German, Freeport—F. H. Morlock, Good 
Thunder; F. E. Wilder, Amboy; G. G. Goodwin, 
Cambridge; W. W. Shulean, Isanti; E. A. 
Gibbs, St. James; S. Kolstad, Hanska; M. J. 
Frey, Nicollet. 

Ger. Amer., N. Y.—F. H. Luhman, Red Wing. 

Home, N. Y.—E. J. Herringer, Ada; G. A. 
Lee, Hawley; G. I. Ingberg, Hendrum. 

Northern, Eng.—A. T. Dell, Shakopee. 

Pennsylvania—J. W. Young, Heron Lake. 

United Firemens—Matthew Phibbs, Bemidji; 
H. E. Reed, Cass Lake. 


Saad aa 
UPHOLDS POLICY CONTRACT. 

The United States circuit court of appeals 
at St. Paul has rendered an important de- 
cision upholding the policy contract as against 
oral agreements made bv agents in violation 
of its provisions. Pclicies were issued in th« 
Connecticut and the National of Hartford on 
a normal school at Humeston, Ia., with th: 
usual provision that the policy should be void 
if the building became vacant or unoccupied 
It was destroyed by fire and it was shown that 
the building had been vacant for some time 
at the time of the fire. The owner claimed 
that the vacancy was known to the local agent 
who issued the policies, and that he said that 
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this fact could not affect the insurance. The 
district court rendered a verdict for the plain- 
tiff in the amount of $5,500, which has now 
been reversed by the circuit court of appeals. 
This holds that the provisions of the contract, 
which are in plain and unambiguous terms, 
must prevail, and that oral evidence is not re- 
ceivable to vary or contradict this provision 
of the policy, even for establishing a waiver 
thereon, 
+ + 


MISSOURI AGENCY APPOINTMENTS. 


4‘tna—Williams & Mitchell, East Prairie; J. 
W. Perkins, Bellflower; Brown & Chappelle, 
Clarksville; A. L. Robertson, Clark. 

Agricultural—J. F. Nelson, Sedalia. 

American, Mass.—J. F. Nelson, Sadalia. 

American, N. J.—A. H. Cole, Windsor; J. F. 
Nelson, Sedalia; R. C. Canaday, Gentry; T. J. 
Meares, Jr., Dearborn; Bell & Olive, Carthage. 

Amer. Cent.—C. P. Bennett, Greenville; Leo. 


Dohogue, Kelso. 
American, Pa.—R. W. Whitlow, Boonville. 
Assur. Co. of Amer.—J. E. Lawton & Con, 


St. Louis. 





Columbia—Carr Bros., St. Louis. 
Continental—M. A. Thomas, J. E. Werth & 
Bro. and R. W. Inman, St. Louis; H. A. Har- 


rell, St. Clair; V. W. Reitz, St. James; A. L. 
Hughes, Ridgeway; J. R. Munn & Son, New- 
ton; C. M. Edwards, Malden; Shemwell & 
Wright, Doniphan; J. M. Hawkins, Ironton. 

Mastern—-M. J. Hubble, Springtield. 

Fire Assn.—Craven & McRorey, 
Springs. 

yermania—Furgason & Tabb, Kansas City. 

. Amer., N. Y.—A. T. Arguries, St. Louis. 

Home, N. Y.—W. C. Powell, New Bloomfield; 
Lloyd Martin, Buckner; S. H. Dewhirst, Oran; 
Wilcox & Bassett, Madison. 

North America—T. M. Courtney, Lathrop; H. 
A. Asbury, Lewistown; G. W. Rucker, Bruns- 
wick; A. C. Jordan, Stoutsvile; A. L. Cox, 
Madison; J. T. Dueringer, St. Louis; C. W. 
Meyer, Moscow Mills; Halcombe Petty, Liberty; 
W. G. Bray, Senath; Walker & Gray, Joplin. 

Iowa State Mut.—J. A. Gunnell, Greensburg; 
Rk. C. Canaday, Gentry. 

New Hampshire—Buley & Long, Monett. 

Northern, Eng.—F. C. Child, Independence. 

N. W. National—S. J. Thompson, LaBelle. 


Excelsior 





Phenix—G. W. Rucker, Brunswick; A. L. 
Jenkins, Chula; J. . Craven, Excelsior 
Springs; O. G. Mason & Co., Golden City; L. 


F. Farris, Illmo and Edina; D. G. Freeman, 
jrimson; J. W. Stigall, Cairo; C. D. Lambert, 
Chaffee; W. P. Chatham, Clarkton; R. H. Ross 
Creighton; J. W. Lowry, Dunnegan, R. H 
Blackwell Foristell; H. FE. Warren, Grain 
Valley; Hesekiah Highfill, Hornersville; H. A. 
Allen, Humphreys; W. P. Heifner, Jacksonville; 
W. J. Webb, Parma; Wm. Ritchie, Quitman; 
W. F. Wieligman, Wentzville; Haller & Snider, 
Whitewater; R. R. Quinn, Yates. 
Prov. Wash.—J. F. Nelson, Sedalia. 
Royal—W. H. McLaran, St. Louis. 
Security—Crannell & Decker, Mound City. 
Shawnee—L. O. Hailey, Ava; Yancey Bros. 
Armstrong. 
Spring Garden—J. G. Houston, Carrollton; E. 
D. Moore, Liberty; J. E. Black, Richmond. 
Traders—The Davis-Clark Co., St. Joseph. 


German Nat’l—R. B. Trombridge, Inde- 
pendence. 

Home—G. W. Rucker, Brunswick; H. J. 
Findly, Louisiana; E. J. Kurth, Valley Park; 


A. L. Jenkins, Chula; O. L. Thurmond. Kennett. 
L. & L. & G.—J. S. Allen, Lamar. 
London—Cook & Hirons, Webb City. 
Lumbermens—J. E. Lawton & Son, St. Louis. 
Mil. Mech.—E. S. Bennett, Lees’ Summit. 
Mich. Com'l—J. M. Price, Lexington; W. W. 

eee, Marshall; Daniel Hoefer, Higgins- 

ville. 
Nat’l Union—J. W. Underwood, Aurora; C. H. 

Allen, Savannah; Benjamin Hayes, Jr., Salis- 

bury; J. F. O’Bryan, Huntsville. 

New Brunswick—Furgason & Tabb, Kansas 

City. 

Norwich Union—Jos. W. Hannauer, St. Louis. 

} e - Nat.—J. W. Bryant, Marshall; J. A. 
Zeigler, Novinger; Johnson & Kirkpatrick, Bras- 
near, 

Phenix—C. D. Moyhugh, Mooresville. 

Phenix, Eng.—-W. H. Schewe, St. Louis. 

Queen—W. R. Gillette, Crane; J. F. Doyle, 

Shelbyville. 
Spring Garden—J. M. Price, Léxington; J. B. 

Santmeyer, Higginsville; W. W. Carpenter, Mar- 

shall; J. F. Nelson, Sedalia; Prowell & Cook, 

Rich Hill; W. L. Chaney, Holden; J. M. Catter- 

lin, Butler; R. H. Clay, Pleasant Hill. 
Star—J. F. Duden, Golden City. 


bell, St. Louis. 
Teutonia, La.—-E. D. Moore, Liberty. 
Wesichester—Stitt & Engel, Warrensburg; 

J. F. Nelson, Sedalia. 


++ te 
SOME POLICY CONDITIONS WAIVED. 


In a case at St. Paul where the Mercantile 
\lutual Fire, now in receivers’ hands, asked 
judgment notwithstanding a verdict for 
51,600 had been given against it on a claim, 
Judge Kelly held that a suit is not prema- 
turely brought on a fire insurance policy if 
it was begun without first furnishing the 
company with duplicates of the invoices of 
goods purchased. The court also holds that 

limitation as to time in which an action 
nay be brought contained in a_ policy is 
waived upon the insolvency of the company. 
Although there is a clause in the policy rela: 


Sun, Eng.—J. E. Dosenbach and C. H. Camp- 





tive to arbitration in case of loss, this is not 
enforceable after the insolvency of a fire in- 
surance company, because the receiver has no 
authority to enter into arbitration. If he 
makes any agreement. such an agreement is 
not binding until submitted to the court. 
++ ++ 
WHY NOT LET THE ASSURED ADJUST? 
The Roff Eagle of Roff, I. T., announces 
that an important feature in every fire insur- 
ance policy written in Roff hereafter will be 
the expressed agreement that should a loss 
occur the company shall not have it adjusted 
by E. P. Bates of Oklahoma City. Apparently 
Adjuster Bates has met his Waterloo at the 
hands of citizens of Roff, but the companies 
are yet to be heard from. 





GENERAL WESTERN NOTES. 


The New Hampshire enters the Sexton 
agency at Minneapolis. 

The Reliable Insurance Company has been 
incorporated for $10,0co at Tulsa, Ind. Ty- 

The Atlas Assurance transfers from the 
J. T. Christy Company to George W. Wood- 
bury at Des Moines. 

A. B. Cochran succeeds to the local agency 
business of Cochran & Cavett at Chickasha, 
I. T., having purchased the interest of Mr. 
Cavett. 


Owing to the ruling the South Dakota in- 
surance commissioner that the coinsurance 
clause is illegal, most companies have ceased 
to use it. 

Insurance Commissioner O’Brien of Minne- 
sota has licensed the German Dwelling House 
Insurance Company of Minneapolis to do busi- 
ness in Minnesota. 

A. A. Clark of the Des Moines Fire was 
one of the guests of the Blencoe Hotel, Blen- 
coe, Ia, who had a narrow escape when it 
burned down last week. 

Superintendent Vandiver of Missouri has 
been invited to address the meeting of the 
Missouri State Fire Preventien Association at 
its coming annual meeting in Kansas City. 

The heaviest insurance loss in St. Louis so 
far this year occurred last week in the burning 
of the Columbia Box Company's plant. The 
loss is estimated at 85 percent to $115,000 
insurance. 

On account of the installation of an Ameri- 
can District Telegraph system in the north 
yard of the Cloquet Lumber Company, 
Cloquet, Minn., the rate has been reduced 
from $2.02 to $1.93. 

At Fort Dodge and Muscatine, Iowa, 
policies covering for the Great Western 
Cereal Company contain an unlimited permit 
to cease operations, and the customary thirty- 
day limit is being required. 

The plant of the Ottumwa _ Iron Works, 
Ottumwa, Ia., is undergoing important changes 
which will not be completed for several 
months. While changes are being made the 
most of the sprinkler equipment will be out 
of service. 

The line of $500,000 on the Zenith Furnace 
Company’s plant at Duluth, heretofore con- 
trolled by the Clarke-Hepworth Company 
agency, has just been captured by the Man- 
ley-McLennan agency and the insurance is 
being placed. 

At Creston, Ia., policies issued to the 
Clarinda Poultry, Butter & Egg Company 
cover stock in two frame buildings thirty- 
eight feet apart, with no average clause and 
agents have been requested to name a specific 
amount in each building or insert the average 
clause. 

The Westchester Bowling Club, composed 
of ten young men connected with the fire in- 
surance fraternity in the Century building, St. 
Louis, has been organized. The members, with 
their lady friends, will bowl on the second and 
fourth Fridays of each month. Secretary 
Fuessel of the local agents association is man- 
ager of the club. ; 


WANTED 


Position as special agent in the West by a 
man with fourteen years’ experience in that 
capacity in lowa, Minnesota, South Dakota 
and Nebraska. Thoroughly understands 
adjusting. Highest references. S 8, care 
Western Underwriter, 145 La Salle St. 
Chicago, 








LIFE INSURANCE GIRGLES. 


TO WRITE ONLY NON-PARTICIPATING. 








Liberty Life Is Being Organized in New York 
City—Thos. K. Russell Is the Under- 
writer in the Deal. 





Books have been opened for receiving sub- 
scriptions to the capital stock of the Liberty 
Life of New York, which is being organized 
with a capital of $100,000 and surplus of 
$50,000. The company is to be incorporated 
under the legal reserve laws of New York 
and will write all standard forms of policies, 
but all will be on a non-participating basis. 
In connection with the sale of policies it is pro- 
posed to scll stock, the promoters desiring to 
secure the active co-operation of a large num- 
ber of holders of small blocks of stock in 
various localities. 

Thomas K. Russell, formerly with the Life 
Association of America, is the moving spirit 
in the new company and will probably be its 
vice-president and underwriter. 





COLUMBIAN NATIONAL APPOINTMENTS. 

G. W. Willett of Andrews & Willett, man- 
ager of the Columbian National at St. Louis, 
is appointed supervisor of the southwestern de- 
partment with headquarters in St. Louis. W. O. 
Andrews becomes St. Louis manager, H. D. 
Wood becomes manager at Salina, Kan. He 
has been cashier there. T. M. Childs is ap- 
pointed assistant manager at St. Louis. L. B. 
Messler becomes manager at Springfield, Mo. 
H. J. Chapin is appointed Metropolitan man- 


ager at New York City. 


+++ ++ 


ST. LOUIS ASSOCIATION TO MEET. 

The Life Underwriters Association of St. 
Louis will hold its first fall meeting Nov. 2r, 
probably at the Mercantile Club. There will 
be no formal programme, but delegates to the 
convention of the national association will tell 
their experiences in trying to get through the 
famous St. Louis resolutions, and plans for 
the 1906 convention of the national associa- 
tion at St. Louis will be discussed, 

++ ++ 
DID A LAND OFFICE BUSINESS. 


General agents of the American Central Life 
at Kansas City seem to have done a landoffice 
business in issuing policies with a typewritten 
endorsement posted on, guaranteeing amounts 
in excess of the company’s estimates. It ap- 
pears that the scheme was discovered bya 
representative of the company and that it in- 
formed Superintendent Vandiver. Vice-Presi- 
dent Dark spent several weeks in Missouri, 
calling upon the individual policyholders and 
squaring things up. He found about a hun- 
dred of these policies with irregular guaran- 
tees out and in many instances the assured 
agreed to have the endorsement canceled with 
a rubber stamp. The offending general agents 
have been fired, and James TH. Swearingen has 
been appointed general agent at that point. 

++ +e 
FRANK TULLY RESIGNS. 


Frank Tully’s resignation as manager of 
agencies for the Bankers Life of New York 
has been accepted by the directors of the insti- 
tution. His successor has not yet been ap- 
pointed, nor has Mr. Tully announced a new 
connection. 

at ++ 


DEATH OF IRA J. MASON. 


Ira J. Mason of Chicago, of Ira J. Mason & 
Son, general agents of the A<tna Life, died last 
week. A veteran of the school of other days 
was Mr. Mason, not a plunger or driver, but 
one who had the best interests of his policy- 
holders at heart. His office was conservative, 
Its agents have written business that is per- 
sistent. 

Mr. Mason has been general agent of the 
7ZEtna for twenty-seven years. Before that he 
was manager of the Washington. He was act- 
ive in the life underwriters’ association move- 
ment and stood always for the highest ethics 
in the business. He reached back to the earlier 
years of life insurance, and lived to see it 
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grow to its presnt great proportions. Kindly 
in temperament, he always impressed those 
who came in contact with him as being indeed 
the essence of cordiality. 

Mr. Mason’s son, Fred B., who has been 
the active man in the agency since his father’s 
ill health, will continue the agency. 





TRYING TO DO UP IOWA COIMIPANIES. 


Anonymous Circular Making Ugly Charges Is 
Issued at Des Moines and More Ma- 
terial Seems to Be Wanted. 





If stories in circulation at Des Moines are 
true, some of the eastern life insurance com- 
panies are doing their utmost to find some way 
of injuring the Iowa companies. There is 
scarcely another state in the union whose citi- 
zens are as loyal to its home life insurance 
companies as are those of Iowa. Most out- 
side companies consider it a more than usually 
hard field in which to get a foothold. 

State Auditor Carroll has just completed the 
examination of several lowa life companies, 
but refuses to give out reports on them, Dur- 
ing the past few weeks representatives of cer- 
tain eastern companies have been in Des 
Moines trying to get hold of this report. It 
is thought that they hope to find in it some- 
thing on which to base a charge that Iowa 
companies are no better than recent disclos- 


ures have shown a few eastern ones to be. 
In view of this fact a mysterious circular 
which made its appearance in Des Moines 


during the past week has been attributed to 
eastern companies in the Iowa field. This cir- 
cular purports to be a comparison between 
seven old-line companies of the east and seven 
of Iowa. It charges that Iowa companies pay 
exorbitant salaries to their officials, one paying 
its president $12,000 annually, which is de- 
clared to be in excess of the prevailing -rate 
for small companies. Another allegation is 
that an lowa company recently made a loan 
of $100,000 to a western irrigation company, 
its Officers being interested in the concern. 
The circular is unsigned. 

Ole O. Roe, head of the Iowa insurance de- 
partment, in discussing this circular says it is 
manifestly unfair to compare struggling young 
companies in Iowa with the old companies of 
the east in the matter of expenses. He says 
there is not the corruption in Iowa that has 
been disclosed in the east, as there is neither 
the opportunity nor disposition. As Mr. Roe, 
of course, knows what is in the reports which 
are not given out, it is taken from these re- 
marks that the reports contain nothing sensa- 
tional. As to the effect of the circular re- 
ferred to, representatives of Iowa companies 
scout the charge of fraud and express the 
opinion that the circulars will act as a 
boomerang to eastern companies in the state. 





SAYS HE WAS MISREPRESENTED. 
Actuary McClintock of the Mutual Life has 
written to his fellow members in_ the 
Actuarial Society of America stating that the 
newspapers did him a great injustice in at- 
tempting to give a synopsis of his testimony 


before the New York investigating com- 
mittee. The papers left the impression or 
openly stated that the actuary of a company 
did his work by guessing and did not use 


mathematical calculations in arriving at divi- 
dends. Mr. McClintock sends a verbatim copy 
of his testimony in this connection, which is 
entirely different from that published in the 
newspapers. The testimony shows that the 
actuary bases his calculations for the year on 
the general experience of previous years. 
Saal ~ 
DES MOINES RECEIVERSHIP CASE. 


Judge McPherson of the federal court at 
Des Moines, Ia., has given his consent to the 
addition of the names of eleven policyholders 
in the Northwestern National Life of Minne- 
apolis, who have indicated their intention of 
joining R. R. Nesbit and others in a demand 
that a receiver be appointed for that portion 
of the company’s funds belonging to the 
policyholders in the old Northwestern Life & 
Savings. 

With the indictment of William F. 
former president of the Northwestern 
Life, and other officials, at i 


Bechtel, 
National 
Minneapolis, a 


transcript of the grand jury evidence will be 
taken to Des Moines, Ia., 


at once and filed 


with the federal court for use in the suit for 
a receiver. 


the 
terms of the restraining order and tried to 
change Northwestern Life & Savings policies 
to Northwestern 


ceiver appointed for the funds of the old sav- 
ings company, 


tured bonds, 


judgment for $1,000 under the policy of his 
father, who died some months ago. 
pany contested the claim on the ground that 
the elder Greenlee had never received a policy. 
The testimony showed, 
paid an instalment of the first premium, and 
that the policy had been held by the local 
agent, who is said to have absconded since. 


SECOND HEARING GIVEN COLUMBIAN. 


Vice-President Ganse and Editor Reed Appear 


souri gave a second hearing on the complaint 


to show cause why its license should not be 
revoked for permitting its agents to sell stock 
of the 
pany. 
surance department by Editor W. 
the Insurance Leader. 
held in St. 


appeared for the company. 
to the life company turning its expense load- 
ing over to the American 
Vice-President Ganse explained that the rela- 
tionship between the Columbian National Life 
and the 
financial one, 
the expenses of the life company in promoting 
its business. 
older companies showing that most of them 
spent 

penses. 


stock of the 
dent Ganse showed that men, 
in financial matters could not be impeached, 
had purchased this stock. Mr. Ganse explained 
the working of the Columbian National fully. 
Mr. Vandiver reserved 
formed Vice-President Ganse to let his agents 
continue just as at present. 


Vandiver of Missouri that the company does 
not have any connection with the agency com- 
pany now being promoted and will see that 
no stock is 
given away in connection with its policies by 
the agents of the life company. 
notified the Chicago Life not to sell stock in 
the agency company at the same time as he 
took up the similar proposition of the Colum- 


bian National Life. While the National 
Agency Company was formerly general agent 
of the Chicago Life, the relations between 


them have been sev ered recently. 


National 
agency work for the Chicago Life. 
merely an incorporated general agency. 


The Des Moines case will be pushed hard. 
Affidavits will be filed this week charging that 
Minneapolis company disregarded the 


National Life policies. 
What the petitioners want is to have a re- 


who would open an office at 
and accept premiums and pay ma- 
but do no new business. 

~~ ~~ 
NEW YORK LIFE LOSES. 


Robert R. Greenlee of Muncie has secured 


Des Moines 


The com- 


however, that he had 








Before Commissioner Vandiver of Mis- 
souri and Argue the Case. 


Insurance Commissioner Vandiver of Mis- 


lodged against the Columbian National Life 


American Investment Securities Com- 
The complaint was lodged with the in- 
H. Reed of 
The second hearing waa 
Louis. Vice-President Ganse of 
Boston, Vice-President Davis of St. Louis and 
Murry Carleton, one of the local directors, 
Mr. Reed objected 


Agency Company. 


Agency Company was a 
the agency company paying all 


American 


He presented figures from the 


much more than the loading for ex- 
value of the 
Vice-Presi- 
whose judgment 


Editor Reed also attacked the 
securities company. 


‘his decision, but in- 





CHICAGO LIFE ANSWERS VANDIVER. 
The Chicago Life has written Superintendent 


offered for sale in Missouri or 


Mr. Vandiver 


H. W. Strickler of Chicago organized the 
Agency Company to carry on some 
It was 


Mr. 





“LOOKS GOOD” TO US 


HARD TIMES? 











WM. BOSWELL, Cincinnati,0. 


But Then Our Policies Are Different! 


And That Registration Feature 
Is a Wonder. 


About 50 Per Cent Increase This Month 








Strickler since then has ceased his connection 
with the Chicago Life. 


+ ~~ 


ASSURED MUST CONSENT. 

The Ohio supreme court has rendered a de- 
cision that where a company issues a policy 
on the life of a person without his consent, the 
contract must be canceled and the money paid 
in premiums returned if the persons so de- 
mands, The case was taken up from the 
Hamilton county court, the persons insured 
being the sons of Minnie Felix. 





PAUL MORTON ADVOCATES QUALITY. 





President of the Equitable Believes That the 
Strides for Mere Size Will Cease— 
Safety the Aim, 





President Morton of the Equitable was the 
guest of honor of the Pittsburg agency a few 
days ago. Regarding the company he said: 

“T have asked the actuary of our society, 
Mr. Van Cise, to tell me what the assets of 
the Equitable will be in 1930, provided we 
continue to grow in the next twenty-five years 
as we have the last quarter of a century. I 
said to him that in 1880 our assets were 
$41,000,0co and our surplus $6,900,000. Now 
they are ten times as great. Can we expect 
that in that time they will be ten times greater 
than they are now? Mr, Van Cise replied: 

“Tf the geometrical progression of the Equi- 
table shall be the same during the next twenty- 
five years as during the past twenty-five the 
assets of the society in 1930 will be 
about $4,000,000,000 and the surplus about 
$700,co0,000. If our arithmetical progression 
shall be the same during the next quarter of 
a century as during the-last quarter, our assets 
in 1930 will be about $800,000,000 and our sur- 
plus about $150,000,0000.’ 

“T have no prophetic gift, but I am quite 
certain that after the present excitement shall 
be over the progress of the Equitable will be 
steady and sure; and it seems probable unless 
the business of the society shal! be limited by 
law or the voluntary action of its managers, 
that in the year 1930 its assets will reach 
$2,000,000,000 and its surplus $300,000,000. 
None of the large companies can expect so 
large a growth in the future as in the past, 
but I see no reason to question the steady and 


healthy growth of the Equitable under its 
present management, which will stand for 


things solid rather than brilliant. 
* * * 


“I do not believe we will have any such 
growth as that referred to by Mr. Van Cise. 
| expect to see the very strenuous race for 
business cease. I do not look upon it with 
favor. I think the particular race to be the 
biggest will die either by its own hand or by 
the calm, deliberate judgment of those in 
charge. What we want to aim for is not 
quantity, but quality; not size, but safety.” 

On the question of legislation Mr. Morton 
said : 

“I believe that the life insurance business 
should be properly safeguarded with reason- 
able laws, and that it should be the duty of 
every officer and agent to oppose nothing in 
the way of legislation that is wise or proper 
but I am vigorously against all kinds of 
‘strike’ legislation, and believe it has been 
greatly stimulated by the success it has here- 
tofore met with. It will be our policy not in 
any way to yield to demands or threats from 
such a source, and have a positive conviction 
that while in some instances we may get un- 
fair, even vicious, laws, in the long run we 
will be decidedly better ‘off if we stand stead- 
fast for principle, and not bow to supremacy. 

“If laws are passed which greatly impair the 
insurance business, we will make the best of 
it; but we prefer much to be struck down 
rather than to be held up.” 

* ¢ * 

Referring to the examinations of life insur- 
ance companies, he said: 

“These examinations are going to do the 
cause of life insurance much good, in time. 
They have all shown that there is no question 
about the solvency of the big companies. They 
have had the effect of making the directors 
more responsible, officers more careful and 
policyholders to take notice. They have 
started a new standard of corporate morality, 
which is sure to find its way into the manage- 
ment of all the great institutions of the coun- 
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try. The only thing to be afraid of is hasty 
and unwise legislation. 

“Tt is my honest opinion that nothing in the 
way of reform that has ever taken place in 
this country will bring about intimately more 
benefits than these investigations of insurance 
companies, and I predict that you, the policy- 
holders and the agents of this society, the men 
who produce the business, will sooner or later 
reap the harvest which should logically fol- 
low.” 





WILSON TAKES AGENTS ON A TRIP. 

The Cleveland general agency of the 
Prudential led all agencies of the western 
division during the July and August contest. 
It was pitted against the Columbus general 
agency. In celebrating the victory, Manager 
Wilson took nearly all agents writing a cer- 
tain amount of business to visit the home office 
in Newark and to see New York city. The 
following agents made good: R. M. Wheeler, 
M. H. Eckert, George O. Bruce, E. W. Coe, 
John S. Maloney, F. G. Silver, D. W. Mellin- 
ger, J. E. Allensworth. The smallest require- 
ment for July and August from any agent 
was $20,000 paid-for business. 





FRUITS OF THE CURRENT AGITATION. 


Recent Events That May Be Traced to the 
Present Disturbed Condition of the 
Life Insurance Business. 


Some 200 policyholders met at Wilmington, 
Del., and passed resolutions calling on the in- 
surance commissioner not to license com- 
panies unless they answered satisfactorily 
questions as to political contributions, salaries, 
investments, etc. A committee was appointed 
to receive and vote proxies at life company 
meetings. A telegram was received from 
Thomas W. Lawson, asking for their support. 

During the last month or two the percentage 
of insurance written on investment forms 
seems to have diminished, and ordinary life and 
term policies, together with non-participating 
forms, seem to have become greater favorites. 
This is probably the result of the eastern in- 
vestigation, 


Commissioner Folk of Tennessee has given 
out a statement in which he says in part: 
“In view of present conditions I advise and 
urge that every policyholder in such company 
attend its forthcoming annual meeting, or else 
delegate his vote to some other person or per- 
sons who will agree to do so. This is, indeed, 
of vital importance, especially concerning the 
two great mutual companies in New York, be- 
cause of the shocking irregularities exposed 
in the administration of their affairs.” 

Policyholders of the New York Life in St. 
Louis called a meeting for Tuesday night of 
this week for the purpose of organizing a pro- 
tective association. Outside policyholders in 
Missouri will also be included. The call for 
meeting is signed by many prominent business 
men in St. Louis who are policyholders in the 
company. ‘The objects will be to demand a 
better representation of policyholders in the 
management of the company and election of 
officers, 

A meeting of British policyholders of the 

Equitable has been held, and adopted resolu- 
tions of confidence in President Morton and 
his associates. It suggested that a represen- 
tative of British policyholders be chosen as the 
director. 
_ The physical condition of J. W. Alexander, 
former president of the Equitable, is stated to 
be very delicate. He is now located in a sani- 
tarium at Deerfield, Mass. 


Texas meetings of policyholders will be held 
t Dallas and San Antonio Nov. 10 and 24, 
respectively. 

Policyholders of thirteen life companies met 
at Janesville, Wis., last week and passed reso- 
lutions declaring their confidence in the solv- 
cney of companies, but condemned waste and 
extravagance. The company demands the 
resignation of officers that have been guilty 
of irregularities. Publicity is urged in con- 
duct of the life insurance business. A com- 





mittee was appointed to report on definite 
plans of procedure at a future meeting. 





SAYS ACCOUNTING SHOULD BE GIVEN. 


President Ide of Home Life Does Not Believe 
Deferred Dividends Should Be Carried 
as Unassigned Surplus. 


Regarding accumulation policies and divi- 
dends, President Ide of the Home says: 

“Deferred dividends per se are not in any 
sense open to censure. In the development 
of the system and in the method of distribu- 
tion, however, I believe much may be fairly 
said against the plan as ordinarily practiced. 
If the applicant agrees when he takes out 
his insurance to postpone until the end of 
the period (say 10, 15 or 20 years) any ap- 
portioning of his share of the profits, he 
submits himself to conditions which may 
prevail at that future date and to methods 
of distribution which are not pledged in ad- 
vance, and he has no guarantee as to what 
treatment he will receive. New conditions may 
arise, new methods may prevail, which no 
man can predict. Further, no matter when 
paid or allotted .upon any policy, the divi- 
dends are the result of each year’s business; 
and, if no accounting is made, a constantly 
growing fund is in the hands of the company, 
which need not, under the terms of the pol- 
icy contract, be divided until the dividend 
period has expired. 

x * x 

“This fund is called ‘surplus,’ and is prop- 
erly surplus under this plan, for no policy- 
holder has any legal claim to participation 
in or knowledge regarding it until he reaches 
the end of his particular dividend period. 


This plan is open to serious criticism; it 
leaves too large an unassigned fund in the 
hands of managers and offers tremendous 


temptation to extravagant and lax business 
method—in fact, it is my personal belief that 
many, I am almost tempted to say most, of 
the abuses in our business have arisen from 
these large surplus funds which are the nat- 
ural and necessary consequence of deferred 
dividends without any accounting during the 
dividend period. 

“From the time when the Home first be- 
gan to issue these deferred dividend policies, 
its managers recognized this peril, and felt, 
that, if the final actual payment were to be 
deferred for a given period, the insured was 
at least entitled to have his share in the divi- 
dends determined year by year, and that the 
final apportionment sliould not be deferred 
until the end of the period; and that, if this 
were done, a liability would be created simi- 
lar to the reserves on policies, which would 
safeguard this fund from improper use. 

<< «@ 


“The plan of this company is, therefore, to 
allot the dividend on deferred dividend poli- 
cies each year; to compute what that sum 
will amount to at the end of the period 
(payable, if the insured is living and the pol- 
icy in force at the time), and to annually 
enter in the company’s statement a proper 
liability against each deferred dividend so de- 
clared. This total liability on Dec. 31, 1904, 
amounted to $1,290,036. 

“Further, it was felt that the policyholder 
was entitled, if he desired, to a knowledge 
of the growth of these profits, and conse- 
quently this information is always furnished 
on request. Under this arrangement the in- 
sured is year by year made intelligent as to 
his contract; he is not kept in the dark 
until the end of ten, fifteen or twenty years; 
he is not a member of a ‘blind pool;’ and— 
what is more important—the company is 
bound to guard the liability against these 
deferred dividends as religiously as it does 
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the reserves on its policies. In a company 
so conducted, surplus is really surplus, and 
publicity is an accomplished fact. 

“Another indirect advantage should be 
noted; that is, that as the policyholder is 
posted year by year regarding the growth 
of his deferred dividend accumulations, the 
necessity for the use of ‘estimates’ in the 
sale of deferred dividend policies is elimi- 
nated. The ignorant, and in many cases, un- 
scrupulous use of the estimate as an induce- 
ment to the public to insure has been one 
of the particular evils of the deferred divi 
dend system as generally conducted.” 





SUPPLEMENTAL EQUITABLE REPORT. 

A supplementary report was filed by R. N. 
Hunter, deputy superintendent of New York, 
on the Equitable examination. He stated that 
in some cases it was impossible to ascertain 
the status of securities as to the ownership 
until outside sources were investigated. The 
value of its office buildings in various states- 
is reduced to $500,000 less than that carried 
on the books of the companies. Debit bal 
ances of agents aggregating $5,813,184 are 
eliminated from assets. The $600,000 loan in 
the form of a check drawn to the Mercantile 
Trust Company does not show on the books. 
Computing the assets after making the deduce 
tions, they are found to be $406,073,063. The 
surplus is placed at $62,008,625. Last year 
the Equitable realized 4.28 percent on bonds 
and mortgages, 4.35 on stocks and bonds, 2.27 
on rents. The interest rate on the mean net 
assets is 4.33. 


+ ++ 


NEW YORK LIFE’S RECORD. 
The New York Life says as to its record 


up to Sept. 30, in comparison with last year 


Jan. 1 Jan. 1 Increase 
to Sept. 30 to Sept. 30, or 
1904. 1905, Decrease 
Prems. ree. .$56,980,915 $61,430,176 1. $4,449,261 
Int., rents, 
CR. ccnoes 10,001,482 11,255,088 I. 1,253,656 
rot. ine., 9 
mos. ...$66,082,348 $72,685,265 IL. $5,702,917 


*Pay. to pol 
icyholders, 
Gross exp. .. 


an aor Ke 
SO,625 570 


28,528,157 D. 2,007,415 
14,878,148 


12 
14,016,574 D. 861,574 
Tot. dishb., 


9 mos.. .$45,503,718 $42,544,731 D. $2,958,986 
Excess of ine. 








over dis- 

b'senv'ts, 9 

ee 21,478,629 30,140,533 T. 8,661,904 

*Decrease in payments to policyholders is en 
tirely due to the fact that the 1905 groups of 
maturing deferred dividend policies are much 
smatler than the groups maturing during 1904: 
that is, the number and amount 


§ A of such policies 
maturing this year happen to be much less than 
last. 


~~ + 
MAJOR DAY RESIGNS. 

Maj. James B. Day has resigned as manager 
of the Columbus branch of the Travelers. As 
he has been in the harness constantly for 
twenty-five years, he well deserves a short 
rest, such as he proposes to give himself. It 
‘is understood that his health has not been the 
best for some time and that his resignation 
has been a matter of consideration on his part 
for several months. After a couple of months’ 
rest he will re-enter the work. 

Alfred B. Paul has been made supervisor 
of agents for the territory embraced in the 
Columbus branch and will spend a good por- 
tion of his time in the field looking after the 
work of developing new men. It is understood 
that a new man for manager is in view, but 
that as yet nothing definite has been done in 
the way of negotiations with him. 

++ ++ 


Cc. J. DEVLIN’S INSURANCE. 

About three weeks ago the receiver of the 
First National Bank of Topeka, Kan., asked 
permission of the United States court to sur- 
render $667,000 in life insurance policies which 
had been turned over to the bank by Charles J. 
Devlin, whose failure carried the bank down. 
The annual premiums on them amounted to 
$29,762 and the cash value was about $70,000. 
3efore the court had acted on the petition 
Devlin died suddenly in Chicago, thus increas- 
ing the bank’s assets by nearly $600,000. Mr. 
Devlin also carried about $300,000 insurance 
payable to his wife. 

Following is a list of the Devlin life insur- 
ance policies by companies: Mutual Life, 
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$300,000; New York Life, $175,000; North- 


western Mutual, $70,000; Fidelity Mutual, 
$60,000 ; Equitable, $57,500; Phoenix Mutual, 
$55,000; Penn Mutual, $50,000; Connecticut 


Mutual, $50,000; State Mutual, $50,000 ; Mass- 
achusetts Mutual, $50,000; Union Central, 
$50,000 ; Germania, $50,000; Travelers, $40,000 ; 
Metropolitan, $33,000; Prudential, $21,000; 
Kansas Mutual, $20,000; National of Vermont. 
$10,000; Union Central, $10,000; Provident 
Life & Trust, $55,coo; Mutual Benefit, $25,000 
Michigan Mutual, $10,000. 
++ ++ 
HOLDS SUICIDE VOIDS POLICY. 

The appellate court at Frankfort, Ky., last 
week reversed the judgment of the lower court 
for $2,000 against the Masonic Life Associa- 
tion of western New York in favor of the 
children of W. B. Pollard, a policyholder, who 
committed suicide within three years of taking 
the policy. 

In reversing the judgment the court ruled as 
follows: “The law: presumes every man to be 
sane until the contrary is shown. Likewise 
the law indulges a presumption against suicide 
as being unnatural and immoral. But the pre- 
sumptions of this nature are indulged neces- 
sarily in the absence of proof. When evidence 
shows and the fact is that the act of suicide 
was committed when the person was in sound 
mind, no presumption can be indulged.” 


++ +t 
WILL CONTEST THE CLAIM, 
The Fidelity Mutual has declined to pay $25,- 
000 to the heirs of Keith Dargan of Darling- 


ton, S. C., before the company is allowed to 
exhume the body. Mr. Dargan, it is alleged, 
committed suicide in July, and other com- 


panies which carried policies on his life have 
paid. It is understood that the Fidelity Mu- 
tual was also willing to pay, but has taken its 
stand at the instigation of South Carolina pol- 
icyholders. Mr. Dargan’s family refuses to 
permit exhumation. 

++ at 


SUPREME COURT DECISION. 


In an opinion by Justice Peckham, the su- 
preme court of the United States reversed the 
decision of the circuit court of appeals 
if the seventh circuit in the case of 
the Nederland Life versus Mary Meinert. The 
case involved a claim for $5,000 on a policy 
held by the late William Meinert of Evansville, 
Ind., on which the premiums had not been 
paid for several years. The company’s princi- 
pal office in this country is in New York, and 
the lower court held that the notice of for- 
feiture was not in accord with the laws of the 
state, and that therefore the policy must be 
paid. The supreme court took the contrary 
view and held the company not liable. 

++ ++ 
BUSINESS OF THE STATE LIFE. 


The business written by the State Life of 
Indiana for the ten months ending Oct. 31 
amounted to $24,783,742 as compared with 
$18,536,694 for the same period of 1904. The 
new insurance applied for was $26,529,250 for 
the ten months this year, as against $19,214,200 
last year. Insurance in force Nov. 1, 1905, 
was $72,338,045; insurance in force Nov. 1, 
1904, was $60,148,904; new business for Octo- 
ber was $2,428,000. Colorado led, and E. G. 
Simmons of that state was the largest writer 
for the month, 

++ ae 
BANKERS RESERVE BRANCHING OUT. 

The Bankers Reserve Fund Life of Cincin- 
nati, which has been operating actively only in 
Ohio and South Dakota for some time, is mak- 
ing preparations to extend its field. It pro- 
poses to organize its home state thoroughly 
and will also probably enter Oklahoma and 
North Dakota. These states have had a re- 
markably prosperous year, and Manager Ains- 
worth believes that they offer an especially 
good field for life insurance at this time. ‘The 
company is writing annual dividend contracts 
and maintaining the full legal reserve. It has 
been engaged for some time past in transfer- 
ring its “Bankers Life” plan policyholders to 
a legal reserve basis, and this work is about 
completed. The seven-year notes taken about 
the time of the organization of the company 
have been maturing for several months past, 
and the policyholders have generally been tak- 





ing advantage of the option given of trans- 
ferring to a legal reserve basis. About $800,- 
ooo has been written in the South Dakota field. 
The company has several prominent Cincin- 
nati people on its board, among them Judge 
Peter F. Swing of the circuit court, Judge 
James B. Swing of the common pleas court 
and Judge Aarorf McNeill of the insolvency 
court. 


++ ++ 


AFTER THE AMERICAN GUARANTY. 

The Pennsylvania authorities are after the 
American Guaranty Company of Chicago. In 
an opinion to J. A. Berky, commissioner of 
banking, Attorney-General Carson said that 
the company, with an office in Pittsburg, 
which, it is alleged, is selling endowment 
bonds and guaranteeing to pay insurance pre- 
miums, is doing so without authority under 
its charter. The company registered Dec. 25, 
1904, in the office of the secretary of the com- 
monwealth, and the paper filed shows that it 
declares itself to be engaged in transacting 
the business of agent for firms, individuals and 
corporations. 

++ a+ 


MOORE GETTING GOOD AGENCY. 


M. L. Moore, some time ago appointed dis- 
trict agent of the Canada Life for a number 
of counties in the central portion of the state, 
is nicely installed in a handsome suite of offices 
on the fourth floor of the Columbus Savings 
& Trust building at Columbus. Mr. Moore 
has a number of good producing agents both 
in the city and at other places in his territory. 
He, for the most part, selects men who have 
not been in the life insurance business. 





AMONG THE FRATERNALS. 











The Royal Arcanum lost 9,675 members in 
September. It is stated that since the new 
rates were announced about 25,000 have 
dropped, mostly younger ones. 


Attorney-General Parker of Massachusetts 
last week applied to the supreme court of that 
state for an injunction restraining the supreme 
council of the Royal Arcanum from enforcing 
the new rates and ordering it to collect the old 
rates, The order is a Massachusetts corpora- 
tion. 

The Colonial Insurance Order, a fraternal 
doing business in Ohio and Indiana, has been 
placed in the hands of a receiver. 

The Supreme Lodge of the Order of 
Mutual Protection of Chicago will hold a 
meeting Nov. 29 to amend its. by-laws in 
accordance with the requirements of the Mis- 
souri department, so as not to give any officer 
an ex-officio right to vote in the supreme 
lodge. 


The beneficiary fund of the A. O. U. W. in 
all the states shows a decrease of $44,930 
from Aug. 1 to Sept. 1. 

At Rockford, Iil., a court has decided that 
the second wife of a member of the Modern 
Woodmen is entitled to his insurance as 
against the children of his deceased first wife. 
After his second marriage the policyholder 
neglected to have the beneficiary changed, but 
the second wife claimed it under the by-laws 
of the order. 

The Royal Arcanum recently paid the claim 
under the policy of the late Harry Askin of 
Paris, Ill. He was suspended because of non- 
payment of grand lodge dues. When notified, 
he sent along these dues, which he had over- 
looked, but was continued in suspension 
pending a new medical examination. This 
was made but the papers were sent to the 
wrong officer, and he had not been reinstated 
when he died. 


The question of the right of the Mutual Pro- 
tective League of Litchfield, IIll., to admission 
to Indiana will be tried next week in the su- 
perior court, Indianapolis. The Indiana de- 
partment decided against it, but was man- 
damused by the league to show cause. The 
league maintains that it fulfils all the require- 
ments of the Indiana laws; the department 
holds that it falls far short. One of its al- 





leged deficiences is that it attempts to do old- 
line business under pretended fraternal meth- 
ods. 





GOOD PROGRESS WITH OREGON LIFE. 


The Oregon Life, which is being organized 
at Portland, is reported to have its guarantee 
fund of $100,000 already subscribed and to be 
at work getting the $1,000,000 in applications 
with which it proposes to start business. When 
the assets of the company are large enough 
to permit it, the guarantee capital, together 
with 7 percent interest for the time it has 
been invested, will be withdrawn and the com- 
pany beome mutual. 


++ ++ 


CENTRAL LIFE’S GREAT RECORD. 


President George B. Peak of the Central 
Life of Des Moines, says that the business of 
the company has increased during each indi- 
vidual month of this year 100 percent over the 
same month of last year. The October busi- 
ness shows a little more than $100,000 more 
than double the business of the same month 
last year. This is a remarkable showing in the 
face of the insurance agitation which has been 
going on all over the country. The Central 
Life is now doing business in nine states, hay- 
ing added since the first of the year Montana, 
Washington, Kansas and Nebraska. 

C. M. Pinkerton, for eight years with_the 
Mutual Life of New York, and Frank Hor- 
ton, who was with the same company, have 
both contracted with the Central Life and 


are to spend the remainder of the year in the 
Nebraska field. 





LIFE NOTES. 


The American Life of Des Moines wrote 
$307,500 paid business in October. 

G. H. Luther has become connected with 
the Columbian National Life at Grand Rapids, 
Wis. 

The Life Association of America expects to 
enter Missouri if pending negotiations for a 
general agent at St. Louis are successful. 

John Slockett of Houghton, Mich., has re- 
turned to the Washington Life as. general 
agent of the northern peninsula of Michigan. 

The insurance commissioner of Colorado. has 
warned the public against the Elkhart Mutual 
Life of Indiana and the Pennsylvania Life & 
Accident. 


A. L. Smith, for three years Indiana state 
manager of the Mutual Reserve Life, has ac- 
cepted the position of vice-president of the 
Reliable Life of Indianapolis. 


The American Life of Des Moines has re- 
cently appointed C. W. Domback an agent at 
Des Moines and L. L. Walker and I. W. 
Skadan agents at Council Bluffs. 

The Brown Book of Insurance Economics 
for 1905 has just been issued by Benjamin F. 
Brown, Annuity building, Boston. It contains 
a vast amount of information of real value 
to life insurance men. 

The National Life, U. S. A., has closed its 
branch office in the Railway Exchange build- 
ing in Chicago, and transferred Manager T. 
W. Dudley to the Stewart building branch, of 
which he will have charge. 

G. W. Osborn of Rock Island, Ill., who left 
the Washington Life to go with the Security 
Mutual, returns to the Washington as super- 
intendent of agents for Davis & McGrew, Illi- 
nois and Wisconsin managers. 

LeRoy Herron, who was an executive spe- 
cial agent of the Southern Mutual Investment 
Company, has become a general agent of the 
new American Reserve Bond Company of Chi- 
cago and has opened an office in the Tacoma 
building at Chicago. 

The Bankers Life of Des Moines during the 
present year has written over $32,000,000 of 
insurance, a gain of over two millions over 
the same period last year. It contracted for 
the first two days of November alone over two 
millions of dollars of new business. 

The State Mutual Life has closed up its Des 
Moines office for the time being, following the 
murder of its general agent, G. R. Griswold. 
Superintendent of Agents Wright has been in 
Des Moines together with the auditor. Noth- 
ing will be done toward opening the office for 
some time, 
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AMONG THE CASUALTY MEN. 


OFFICIAL TELLS HOW IT HAPPENED. 











President Seward of Fidelity & Casualty Ex- 
plains Reports Made by Inspectors on 
Boilers at Decatur, Ill. 





The following letter from President Seward 
of the Fidelity & Casualty is self-explanatory: 
New York, Nov. 2, 1905.—To the Editor :— 
The following matter has been sent to me 


as having been published in the WESTERN 
UNDERWRITER. 


DON’T SEE HOW IT HAPPENED. 

Last July the Fidelity & Casualty Company 
sent one of its inspectors to Decatur, Ill., to look 
over the waterworks boilers at that city. He re- 
ported that boilers 5 and 6 were defective and 
should be replaced within a year, and the com- 
pany sent the city a letter to that effect. On 
October 17 the same company sent another in- 
spector to Decatur, and the latter made a_ report 
that all boilers were in good shape and safe. 
This report has also been made to the city. 
Naturally, without any repairs having been made, 
the Decatur city officials cannot understand how 
beilers 5 and 6 improved so much between July 
23 and October 17. 

As a rule one story is good until another 
is told. That is true in this case. 

The boilers of the waterworks in Decatur 
were examined internally by one of our in- 
spectors on the 23rd of July last, and in pur- 
suance of his report we notified the assured 
that they should be replaced by new ones 
within a year. The same boilers were exam- 
ined externally by another of our inspectors 
on Oct. 17, and reported as all right. There 
was nothing to be seen externally that was 
wrong. 

We make always one internal and three 
external inspections of all boilers insured by 
us in each year. And as a matter of course 
our main reliance is upon the internal inspec- 
tion. 

Having notified the assured that the boilers 
should be replaced within a year, the subject 
is kept track of by the office so that in good 
season, before the date when new boilers 
should be installed, a further notice may be 
sent inquiring whether the boilers have been 
installed. Such cases occur constantly, and 
the system of the office is such that I feel 
I can rest in the belief that it is to be relied 
upon absolutely. 

There was no fault then on our part and 
no fault on the part of our inspectors. 

Your item, of course, will be used by com- 
petitors in the effort to discredit our inspection 
system before the public. We have been so 
long in the business and our methods have 
proven so satisfactory to the insuring public 
that such efforts will prove abortive, but we 
think it will be only just on your part to 
print this letter and in this way to give 
it as much publicity as you can. Those com- 
peting fellows may be trusted, however, to 
circulate the scandal and to ignore the cor- 
rection. We are sorry, but there are some 
companies that consider the circulation of 
scandal good business. If need be we can 
give you the name of a boiler company that 
deals very largely in scandal. 





Mr. Humphreys entered into the contract with 
his new company. The New Amsterdam has 
not as yet appointed a representative for its 
personal accident department at Cincinnati. 

Mr. Humphreys will devote his entire time 
to the Empire State, that company writing all 
the various lines which he has handled here- 
tofore. 

++ ot 
ILLINOIS SURETY AT CINCINNATI. 


The general agency of the Illinois Surety 
for southern Ohio and a part of Kentucky 
has been placed with Dillhoff, Riedinger & 
Schweer at Cincinnati. This agency is a new 
and active one and it is being heard from in 
that section. 





LIABILITY COMPANIES’ EXPERIENCE. 





Combined Results Shown by Illinois Depart- 
ment from Returns Made Under New 
Liability Reserve Law. 





Under the provisions of the new Illinois lia- 
bility reserve law, Superintendent Vreden- 
burgh sent out to the companies blanks call- 
ing for the following information: The years 
in which policies were issued, the premiums re- 
ceived on such policies, the number of per- 
sons reported injured, the total amount of 
payments made on account or in consequence 
of all injuries so reported, including therein ail 
payments on suits arising from such injuries, 
and separately the number of suits or actions 
settled by payment or compromise and the 
total amount of all payments thereon, the said 
experience being stated and set forth sepa- 
rately according to the calendar years in which 
the policies were written and brought down 
to and including date of Aug. 31, 1905, and 
the amounts of payments as stated, including 
first aid, medical attendance, sums paid claim- 
ants and legal expenses, including attorneys’ 
and witnesses’ fees and court costs, and sal- 
aries and expenses of adjusters and field men. 

The experience of the individual companies 
is not to be made public, but the combined 
experience of all the companies reporting to 
the Illinois department, which have been writ- 
ing liability insurance for ten years or more, 
has been tabulated from the returns received. 

These combined figures are given below. 


The years are those in which policies were 
issued. 

Column 1 shows gross premiums on all pol- 
icies written or renewed, including all excess 
additional premiums less return premiums. 

Column 2 shows number of persons reported 
injured under all forms of hability policies, 
whether such injuries were reported to the 
home office of the company or to any of its 
representatives. 

Column 3 shows amount of all payments made 
on account or in consequence of injuries re- 
ported as stated in column 2, including all pay- 
ments on suits settled or not settled. 

Column 4 shows the number and column 5 
shows the amount of all suits or actions against 
policyholders settled either by payment or com- 


* promise. 


Columns 3 and 5 include first aid, medical 
attendance, sums paid claimants and legal ex- 
penses, including attorneys’ and witnesses’ fees 
and court costs and salaries and expenses of 
adjusters and field men. 








TO EXTEND CONDITIONLESS POLICY. 





Commercial Mutual Will Give This Form and 
the Beneficiary Feature to All Classes 
Regardless of Hazard. 





The Commercial Mutual Accident of Phila- 
delphia 18 now getting out a conditionless 
policy for all classes of accident risks. The 
companies have confined their conditionless 
forms to preferred classes. The Commercial 
Mutual will extend this form to all its various 
classes regardless of hazard. In addition, it 
will give the beneficiary clause to all classes 
Its management believes that there is no more 
moral hazard in the non-preferred group than 
the preferred, and takes the ground that the 
working man is entitled to the conditionless 
form and the beneficiary feature. 





DETROIT CONFERENCE TO MEET. 


The next meeting of the Detroit Conference 
will be held in Philadelphia, Nov. 21-23. The 
executive committee is now getting ‘up the 
program. This will be the first meeting at 
which President V. D. Cliff will preside. 


++ ++ 
WEST VIRGINIA COMPANY MAKING GOOD. 


The Empire Casualty Company of Parkers- 
burg, W. Va., writing health and accident in- 
surance, is expected to expand its field next 
year and will probably eventually be quite a 
factor in the accident and health business. 
The capital stock is $150,000, of which $126,000 
is paid up. The officers and stockholders are 
_ Parkersburg business men and the company 
is getting a strong hold in its home state. 

++ ++ 
O’BRIEN HANDLES HIS SHILLALAH. 
The Benefit League of Minnesota must mend 
its ways, according to a letter addressed to the 
company by Insurance Commissioner O’Brien. 
It is located in Minneapolis and is an assess- 
ment casualty company doing most of its busi- 
ness with the Minnesota lumber firms. In his 
letter Mr. O’Brien says that it appears from 
the report of a recent examination that for 
some time past a large portion of its busi- 
ness has consisted in the insuring of the em- 
ployes of a lumber company under a contract 
by which the lumber company collected from 
each of the employes desiring to carry insur- 
ance 50 cents a month, but that no applications 
were ordinarily signed, nor were individual 
certificates or policies issued to them; that 
the reserve required by the statutes has not 
been maintained; that the salaries of officers 
have not been definitely fixed, and that no suf- 
ficent bonds have been furnished by the offi- 
cers. The commissioner informs the company 
that every assured must be given a certificate ; 
that the reserve must be computed, put up and 
deposited or properly safeguarded; that of- 


ficers’ salaries must be fixed, and they must 
be bonded. 























Y ' ial TABLE 1—LIABILITY EXPERIENCE. 
ours very Uuy, . Year Column 1. Column 2. Column 3. Column 4. Column 5. 
Grorce F. Sewarp, president. Ree $ 3,287,721.01 47,68 $ 1,867,823.33 2,086 $ 1,211,801.63 
ST A Wi ncewisdaaentae 4,303,587.73 66,484 2,274,704.89 2,635 1,443,052.98 
TB eaeaanyeien eleeates sae 5,023,905.02 91,346 2,523,322.06 2,911 1,445,131.19 
EMPIRE STATE APPOINTS HUMPHREYS. I i aebabiceduacerendes 5,454,274.40 106.9: 3,023,055.37 3,346 1,800,873.13 
~ . . : 2: A 5 5 
The Empire State Surety has appointed | 190° -*++-++++sssrerereee _5.187,000.66, 120,120 3,181,447.28 8,577 1,853,127.56 
Robert W. Humphreys as general agent for First total .......52 $24,207,288.61 432,570 $12,870,352.93 14,555 $ 7,753,986.49 
southern Ohio, with headquarters at Cinein- | 92 (10.0000, ge5soseae Tea, 3as iezii9so2 =e? =—«T bag 82°68 
nati. Mr. Humphreys has been in the cas- | 1903 ..........seeeeseeees 9,006,837.13 171,541 3,057,334.04 2,904 1,102,033.14 
walty business at Cincinnati for several years, | 3998 ¢10022 (0.0.01 siestoones "4285 "33216168 "126 eoeas 
and for the past few years has represented ee 
the Federal Union Surety, New Amsterdam Second total .......... $38,924,757.26 681,902 $12,561,499.14 11,948 $ 4,926,656.09 
Casualty and Travelers. The Federal Union | aggregate .........0000+ $63,132,045.87 1,114,472 $25,431,852.07 26,503 $12,680,642.58 

Surety has recently sent James G. Brown from 


the home office to take charge of southern 
Ohio, this change being made shortly before 


TABLE 2—RECAPITULATION OF COLUMN 3 OF 





AVERAGES DERIVED FROM ABOVE EXPERIENCE. 
Average cost of each suit or action settled by payment or compromise, first total, column 


6 divided by first total, Column 4... .cccccscccccesscccses coccsccccsceses soecsccccccccece $532. 
Average cost of each injured person, first total,column 2 divided by first total, column 2.... 1 


TABLE 1, EXHIBITING PAYMENTS IN SUCCESSIVE YEARS. 





Year. 1896. 897. 1898. 1899. 1900. _ 1901. 1902. 1903. 1904. 905. Total. 
MOG “ccc tawcdeunbe 254,947.62 $627,409.79 $ 383,319.73 $ 246,476.90 $ 143,306.38 $ © 89,537.51 $ 74,644.13 $ 27,857.52 $ 10,001.72 $ 322.08 $ 1,867,823.33 
SOT avsannandiae saadeehs 355,798.12 823,300.20 446,805.62 321,662.27 146,210.31 —_ 69,606.26 60,432.54 44,016.52 6,873.05  2,274,704.89 
BUS vescabtaresed, (suiesahs” otal 411,210.32  972.184.62 514,125.73 348,101.18 155,612.20 67,495.05 31,026.24 23,566.72 —2,523,322.06 
ID capkiduanghe. benenene: | xusnions  sigecana 482,607.19 1,059,390.18 — 618,873.60 364,670.54 298,172.21 138,113.52 61,228.13 38,023,055.37 
UP Cicuidsiaedd ybedselu apdesaes dently kde.” “nbatenss 505,869.61 1,170,347.21 — 669,148.02 451,045.89 274,913.85 110,122.70 3,181,447.28 
UL -sagustinass! Sevnench. comprise, - ,setianhy. . Sausages.  — Sunewben 603,320.83 1,464,510.71 _ 772,654.90 549,623.42 246,670.38 —3,636,780.24 
MOL sacudabcaabaw “GibsSise -cdevesins “SEnEbGeN eeabeees - -mtaenane 5 maneeben 758,848.60 1,621,286.83- 841,072.76 399,989.83  3,621,198.02 
OD caceecedcnesaackdtag > scenianie—akbakdonh 9, seenatee | _eeasegne: “| mishen.s aeuenpan ©'822,679.95 1,577,666.17 _— 656,987.92  3,057,834.04 
SOUR (ht Picea Eee tS ciiendanh . * aehabeeel. | easnatek. seateabe. pb wdeasens.- Megveiad’, 0)” Samvay 744,807.39 1,139,227.77 1,914,035.16 
Mbretesil. cts. Gingtak tadidens 2 audieaase Ti tnindehan |} Cadbebes’. | seenvcede’' “Reaueeae UE) geuaeaay ahem 332,151.68 332,151.68 
Total 2.2.5. $254,947.62 $993,207.91 $1,617,830.25 $2,148,074.33 $2,544,354.17 $2,976,390.64 $3,557,040.46 $4,121,624.89 $4,241,241,59 $2,977,140.21 $25,431,852.07 





18 


THE WESTERN UNDERWRITER. 





November 6, 1905. 








CASUALTY NOTES, 


The Metropolitan Surety of New York has 
decided to increase its capital from $250,000 
to $500,000. 

The Casualty Company of America has ap- 
pointed Bryant & Jefferys local representatives 
in Kansas City, Mo. 

James G. Brown, the new general agent of 
the Federal Union Surety at Cincinnati, has 
secured.offices in the Mercantile Library build- 
ing. 

The Grand Rapids Accident & Health in- 
tends to make application for admission to 
Missouri soon after the first of the. coming 
year, 

Che Massachusetts department is endeavor- 
ing to get a receiver for the Union Health 
& Accident Association of Boston for failure 
to pay claims. 

Harry Harb, agent of the Columbian Relief 
Fund at Geneva, Ind., has left town and repre- 
sentatives of the company state that he is 
short in his accounts. 

The Sun Accident Company of Oklahoma 
City, with $25,000 capital stock, has been 
licensed in Oklahoma. J. O. Green is secre- 
tary and general manager. 

George E. Mix, claim examiner in the St. 
Louis office of the Fidelity & Casualty, has en- 
tered a law firm, but will continue his connec- 
tion with the insurance company. 

Axel Anderson, who has been resident as- 
sistant secretary of the Empire State Surety, 
becomes resident vice-president of the new 
northwestern department at Minneapolis. 


J. W. Redman succeeds Mr. Anderson at 
Chicago, 
The Ocean Accident has offered a reward 


of $1,000 for the arrest and conviction of each 
of the bank robbers that cleaned out the First 
National Bank of Hagerstown, Ind., last week. 
The Ocean lost $4,800 under a burglary policy 
by the robbery. 

The Adams & Boyle Insurance Company of 
Little Rock, which recently amended its char- 
ter so as to permit it to do a general accident, 
liability, plate blass and burglary business, will 
not take up any of the new lines mentioned ex- 


cept plate glass. The intention is to write this 
business at the rates formerly obtained by 
plate glass companies which did business in 
Arkansas. 

The Columbian Relief Fund Association of 
Indianapolis has been admitted to Michigan 
and has appointed Harvey Pellet of Jackson 
attorney for acceptance of service. 





BUNCH OF INDICTMENTS. 
(Continued from Page 6.) 


tion of the statute of limitations—former In- 
surance Commissioner J. A- O’Shaughnessy, 
who accepted a bribe, and George F. Getty, it 
says, who was as guilty of conversion of funds 
as the officers indicted. 

All of the indicted have been arraigned, and 
each has entered a plea of not guilty. They 
were released on furnishing $5,000 bonds. The 
most prominent legal talent are arrayed in 
the defense of the accused officers. Hear- 
ings have been set as follows: Bechtel, Mc 
11; Campbell, Nov. 13; Sackett, Nov 14; Kerr, 
Nov. 15 

Should Have Begun Civil Suits. 

An interesting point is the censure on the 
present management that civil suits were not 
commenced against the deposed officers to re- 
cover the thousands which, it is charged, were 
converted. In any event, civil suits will be 
commenced, whether the criminal action is 
productive of results or not. 

Present Administration Is on the Square. 

The grand jury, however, distinctly states 
that the present administration is in no wise 
connected with the alleged malfeasance. It 
says: 

“The evidence brought before this grand 
jury has made it our duty to render indict- 
ments against several of the former officers 
of the Northwestern National Life Insurance 
Company. This community should not in any 
way interpret these indictments as in any sense 
a criticism upon the present management of 
that company. The alleged offenses for which 
indictments have been rendered were all com- 
mitted under the former management; the 
present management had no connection there- 
with whatever, and we take sincere pleasure 





ILLINOIS SURETY COMPANY 


184 La Salle St., CHICAGO 


Offers excellent agency contracts in Illinois, Minne- 
sota, Wisconsin, Ohio, Nebraska, Iowa, Missouri and 
Kentucky. Its bondsinsure. its rates and service are 
satisfactory. Correspondence solicited. 


ADDRESS 
D. BDW. MONROE, Supt, of Agencies 





SURPLUS LINES 


TRADERS FIRE INSURANCE CO. 


of Toronto, Can. 
Authorized Capital, $1,000,000 
Toronto Conflagration Losses, $40,000, Paid in Cash 
A. L. McCRAE, Ceneral Agent 
153 La Salle Street CHICACO, ILL. 











The Washington Life 
Insurance Co, 


Established 1860 
TATLOCK, President 


Attractive Contracts to Agents 


We have some open territory and are in a 
position to give right men a paying proposi- 
tion. Our policy contracts are the most liberal 
and are excellent sellers. ieee our 
system. It will pay you. pg 


DAVIS @ McGREW 
State Managers for Illinois and Wisconsin 
155 LA SALLE ST., CHICAGO 


JOHN 











Journal of 
Insurance Economics 





The BEST there is in insurance 
Literature. 
INTELLIGENCE 
FREEDOIFI1 
BREADTH 
ORIGINALITY 
By the year, $3.00. Special for 


six months’ trial, $1.00 


159 DEVONSHIRE STREET 
BOSTON, MASS. 














Orient Insurance 
Company OF HARTFORD 


CONN. 
CHARLES E. DOX, 
MANAGER 





WESTERN DEPARTMENT 


171 La Salle Street 
CHICACO, ILL. 
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Insurance Company 
LINCOLN, NEBRASKA. 


CHICAGO BRANCH, 184 LA SALLE STREET. 








CASH CAPITAL : ° 
SURPLUS to Policy Holders 
TOTAL ADMITTED ASSETS 





DATE CASH ASSETS RESERVE 

1895 $138,719.00 8 23,421.00 
1900 354,431.00 188,295.00 
19038 487,880.22 215,315.00 
1904 512,655.05 236,024.16 






GEORGE L. WILEY, 
E. W. BROWN, President w. 
Cc. F. HENRY, Vice-President 








TEN YEARS’ RECORD. 


Secretary 
F. WOODRUFF, Treasurer 
A. W. WORTHINGTON, Asst.-Secretary 


512,655. 05 


SURPLUS TO 
POLICY HOLDERS 


$113,576.00 
212,496.00 
250,197.00 
260,203.24 

















BURROWS, MARSH & McLENNAN, General Agents Boiler Dept., 
Cook County, 159 La Salle St., Chicago, IIL 





FRED. S. JAMES & CO., State Agts., 171 J.a}Salle St., Chicago, Ill. 





THE LESLIE H. WEBB CO., General Agts., Northern Ohio, 
Chamber of Commerce Bidg., Cleveland. 





THE GENERAL UNDERWRITING CO., Gen’! Agts., Southern Ohio, 
First National Bank Bidg., Cincinnati, 





DETROIT INSURANCE AGENCY, LTD., General Agts., Michigan. 
Hammond Bidg., Detroit, Mich. 
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JOHN J. HENRY, Pres. 
CHARLES M. HENRY, Secv. 





na 


NEWARK 
N.J. 


CHARTERED i8il 
CARROLL L. DE WITT 
General Agent 


7) 153 La Salle Street, Chicago 


Applications from representative agents desired 









SURPLUS LINES 


THE GREAT LAKES FIRE AND 
MARINE INSURANCE CO. 
E. E. NIESS, Agent 
171 LA SALLE ST., CHICAGO, ILL. 





Louisville Insurance Co. 


FIRE AND TORNADO INDEMNITY 
Organized 1872 





Agencies Being Established in Illinois 
and Wisconsin 





HENRY P. MACILL & CO. 
CENERAL ACENTS 
184 La Salle Street, Chicago 








LEADING CHICAGO AGENTS 


Members of the 
Chicago Underwriters Association 











FRED. S. JAMES & CO. 
171 La Salle St., CHICAGO 


Agents for The Connecticut, Phenix, Mechanics & 
Traders, National of Hartford, British America, Ger- 
man Alliance, North British & Mercantile, Calumet, 
lowa Home, American Bonding Company and Casualty 
Company of America. 


CRITCHELL, MILLER, 


WHITNEY & BARBOUR 
138 La Salle St., CHICAGO 


Sole Agents the Pheenix of London, American of 
New Jersey, Spring Garden, County of Philadelphia, 
Camden, a FP. & M., United Firemen’s, Secur- 
ity of Con » Teutonia of New Orleans, Ins. Co- 
of the State of Penysyivania. 
















Insurance Agency of 


UMBDENSTOCK, HOOKER & C0. 
159 LA SALLE STREET 
CHICAGO 





F.R. THOMPSON, , 
159 LA SALLE ST., : CHICAGO. 


Expert handlers of large lines. 
Surplus lines solicited anywhere in U, S. 


General Agents for Pacific Fire, N. Y.; Stuyvessnt, 
- Y.; National P. & [1., N. J.; Ins. Underwriters 
ntency of the Spring Garden, Pa.; Globe & Rutgers, 
-Y. (F.R. Thompson, Special Agent). 
Special connections with other companies. 
Correspondence solicited from agents in other cities. 


JAMESON & FRELINGHUYSEN 
Manager 








in adding that all the evidence brought before 
us indicates the present management of the 
company to be thoroughly honest, efficient and 
competent.” 

The Northwestern National Life, as reor- 
ganized under the lash of Governor Johnson 
and Commissioner O’Brien, has the confidence 
of the community and, unless harassed by 
litigation, will weather the starm. At a re- 
cent examination it was determined that the 
company is solvent and that there is no fear, 
but that it will be able to carry out all of its 
contracts. 





BARRY AT GRAND RAPIDS. 
(Continued from Page 7.) 
funds and a realization of the fact that they 
are in every sense as sacred as the legal re- 
serve. Annual accountings must be made 
or the deferred dividend must go. 
Favors Annual Accounting of Earnings. 

“By annual accounting I do not mean an 
annual distribution of earnings, but such an 
accounting of the earnings of a policy or a 
class of policies that such earnings shall be 
charged as a liability the same as the legal 
reserve and as_ will enable the policyholder 
to ascertain from some official source the 
earnings of his policy the same as it is now 
possible for him to at any time learn the 
exact amount of legal reserve credited to his 
contract. 

“This method would, in my judgment, in- 
sure a proper responsibility. Competition 
and a desire on the part of each company to 
show the best results will then check any 
tendency toward extravagance or the im- 
proper use of funds. 

Urges That Policyholders Persist. 

“It is your duty as life underwriters to 
impress upon policyholders the fact that their 
best interests demand that they shall con- 
tinue their policies in force and not permit 
them to lapse because of doubts and misgiv- 
ings that may have been engendered in their 
minds by recent developments. Do not seek to 
build up your own company by attempting to 
tear down any other solvent company. By 
so doing you will simply bring discredit upon 
the business and to that extent justify its de- 
famers, The worst enemy of the business 
and the insured is the twister. 

“Every man who has paid even a single 
anuual premium should be encouraged to 
continue the protection which he had _ pro- 
vided for his home. No one should attempt 
to discredit the solvent company with which 
this man has placed his insurance. Far bet- 
ter would it be for all concerned for you to 
stand shoulder to shoulder and demonstrate 
to him that his protection is in no manner 
impaired and that his best interests will be 
subserved by the maintenance of his policy 
contract. 

Individual Policyhvulders Scarcely Affected. 

“He should be impressed with the fact 
that the amount involved when brought home 
to the individual policyholder is so small that 
he cannot afford to permit it to destroy his 
faith in life insurance and deprive his home 
and loved ones of the protection he has pro- 
vided them. The average policyholder in the 
largest company under investigation who is 
carrying a policy contract of $1,000 upon 
which he has paid one annual premium 
should understand that even though. his com- 
pany should improperly use or misappropri- 
ate $1,000,coo a year it would require eighty 
years for it to dissipate his first premium 
alone. ‘This illustration is used simply for 
the purpose of impressing upon the mind of 
the average policyholder that his contract 
rights are not endangered and that the great 
business of life insurance will continue in the 
future, as it has in the past, upon a_ solid 
foundation and bring consolation to the be- 
reaved and support to the helpless. 

Misuse of Trust Funds Condemned. 

“This fact in no sense furnishes even the 
semblance of an excuse for a moment’s for- 
getfulness of the right of the policyholder 
to a proper accounting of every penny en- 
trusted by him to the company to which he 
has paid his hard-earned premiums. As _ the 
widow’s mite, consecrated to a noble cause, 
was deemed worthy of the divine blessing, so 
should the policyholder’s farthing, 
crated by his love for home and family, be 
sacredly guarded and honestly applied. Its 
misuse, even in the slightest degree, merits 
the most severe condemnation.” 


conse- 





London 
and 
Lancashire 
Fire 
Insurance 
Company 
OF LIVERPOOL, ENGLAND 


LONDON & 
LANCASHIRE 
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CHARLES BE. DOX, Manager 
Western Department, 171 LaSalle St. 
CHICAGO . - - ILLINOIS 











THE PAR VALUE OF A 
PAID-UP SHARE OF THE 
AACHEN & MUNICH FIRE 
INSURANCE COMPANY 
IS $150. THE MARKET 
PRICE PER SHARE, AS 
PER RECENT SALE, IS 
$2,587.50. | 
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of Wanna 8! 


W.H. STEVENS, President 
JOHN Q. ADAMS, Secretary 


Capital ° ° ° ° ° 
Assets (to protect policyholders) 
Net surplus to policyholders 
Netsurplustostockholders . . 


$ 500,000.00 
2,691,926.28 
1,212,923.88 

712,928.38 


PRED. W. WILLIAMS, State Agent, Michigan, Detroit 
N. T. JULIAN, Special Ageat, Ohio and W. Va., Columbus 
GUS M. WISE, Special Agent, Ind. and Ky., indianapolis 


L. S. MacENANEY, State Agent, Ill. and Wis., 195 La 
Salle Street, Chicago. 














ORGANIZED 1870 
36th Annual Statement of the condition of the 


CONCORDIA FIRE 
INSURANCE COMPANY 


Of MILWAUKEE, Wis. 
DECEMBER 81, 1904 


CASH CAPITAL - - - $200,000.00 


Reinsurance Reserve - 609,770.89 
Reserve for all other Liabilities - 1§13,320.24 
Net Surplus - - - - 187,797.40 


TOTAL ASSETS - - 1,110,888.53 


GEORGE BRU MDER, President 
FRANK DAMKOEHLER, Secretary 








W. B. BIERCE, 
State Agent Michigan and Ohio, Whitney Opera House 
Block, Detroit, Mich. 


H. A. BARTELS, Special Agent 
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RELIANCE 
Life Insurance Co. 


PITTSBURGH 


JAS. H. REED, President 


LIFE REPRESENTATIVES: 


We offer direct renewal contracts for 
excellent territory in Ohio, Illinois, Indiana, 
Michigan, New York and New England 
States. 


n Address : 
Agency Dept., 


Pittsburgh, Pa. 








BANKERS LIFE 


Insurance Company 
OF THE CITY OF NEW YORK 


desires to secure General Agents in the 
larger cities and towns in Illinois and 
Missouri, to whom it offers a very liberal 
contract,carrying with it first and second 
year commissions, together with con- 
tinuous renewals thereafter. 


The company has made a very large 
increase during the last five years. a 
record unprecedented by any insurance 
company in the United States. Insur- 
ance underwriters who are desirous of 
securing a permanent location with a 
guaranteed future income will kindly 
communicate with 


Frank Tully, Manager of Agencies 
31 Nassau St., New York City 








THE IDEAL POLICY 


The Pacific Mutual Life 


INSURANCE COMPANY OF CALIFORNIA 





CAN’T BE MATCHED BY ANY OTHER COMPANY 
FOR EXAMPLE 


20 PAYMENT LIFE—AMOUNT $10,000—AGE 35 
Gives $50 a week if disabled by accident. 
$50 a week if disabled by disease. 
$10,000 if totally and permanently dis- 
abled. 
$5,660 and a cash dividend at the end 
of 20 years. 
$10,000 to your family should you die. 
Assets, $7,800,000 Surplus, $900,000 
AGENTS SHOULD APPLY TO 
DANFORD M. BAKER, General Agent 
Suite 608 Marquette Building, Chicago 











FORTY-FIFTH YEAR 


HOME LIFE 
INSURANCE COMPANY 
OF NEW YORK 


GEORGE E. IDE, President 


Admitted Assets...... . $16,606,229.07 
Policy Reserve, etc 13,783,512.00 


Dividend-Endowment Fund.. 1,290,036.00 
(Deferred Dividends) 
1,134,104.25 


Net Surplus...... 
Insurance in Force......... 74,892,289.00 











SURETY CONDITIONS. 
(Continued from Page 7.) 


executives who have contributed largely to 
the enormous growth of the line have been 
all but maliciously, and certainly unfairly, 
attacked. 

Public Looks for High-Grade Security. 

Then, too, we observe executives, more or 
less, whose methods in the attainment of po- 
sition and influence have not been above 
reproach, who discredit to a damaging extent 
those to whom they are obligated in posi- 
tive degree for the existence of the throne 
they occupy. This class is responsible for 
the undoing of some of the best tenets of 
surety fraternalism. There can be no salva- 
tion in lack of harmony, and the public that 
looks to the surety companies for the highest 
grade of security must sooner or later de- 
mand a revolution of things. It realizes that 
present conditions menace the quality of one 
of the most important commodities in mod- 
ern business. The public may be depended 
upon to pay fair prices for the necessities of 
business and proper service, but these things 
must come with full confidence in their 
sources. 

Surety Men [ust Get Together. 

Unhealthy trees must’ bear unhealthy fruits, 
and unhealthy results must come from un- 
healthy management of our business institu- 
tions. There can be no health in manage- 
ment if wholesome ‘relations do not exist 
between the managers of surety companies. 
Premium rates, the entire basis of operation, 
must advance or decrease according to the 
degree of harmony or imbitterment among 
the leaders, and it is high time for surety 
men to approach their Yorktown and stop 
battling among themselves. 

From the disquiet of recent years has 
sprouted some formidable youngsters who 
localize their efforts and reap a well-seasoned 
harvest. They conduct business indepen- 
dently and without attention to the squab- 
bling of what may be termed their fathers, 
and, by operating close to shore and giving 
value received, they engender confidence. 





Agency Appointments 
Life and Casualty 











LIFE AGENTS 


OHIO. 

Amer. Cent.—A. F. Wands, Cleveland. 

Bankers, Ila.—W. H. Hepburn, Lisbon; R. E. 
Crawford, Steubenville. 

Fidelity Mut.—S. A. Long, Cleveland. 

Mutual, N. Y.—E. O. Cushman, Havana. 

Mass. Mut.—Leonard Parks, Clevcland. 

New York—M. P. Lancaster, Cincinnati; F. H. 
Elliott, Toledo. 

New England Mut.—William H. Rannells, Co- 
lumbus. 

Reserve Loan—R. E. Moore, 

MINNESOTA. 
Conservative—George DeWitt Hedding, 
W. K. Hopkins, Minneapolis. 
* Equitable—R. J. Fry, St. Paul. 
Inter State—R. G. Smythe, Minneapolis. 
N, W. Mutual—W. N. Edson, Duluth. 
MICHIGAN.’ 

Aitna—A. W. Crowley, Detroit. 

Bankers, la.—H. L. Hooper, 
Keeler, Saginaw. 

Equitable, Ia.—A. C. Cowles, Detroit. 

Fidelity Mut.—P. T. Davis, Detroit. 

Merchants, Ia.—L. C. Bradford, Holland. 

Minn. Mut.—R. M. Ryan, Lansing. 

Pacific Mut.—Louis Loranger, Ontonagon. 

Phenix Mut.—John La Voy, Ausable; F. E. 
Dease, East Tawas; W. T. Bogardus, Pontiac. 

Prov. Savings—H. C. McGuineas, Owosso. 

Prudential—F. J. McNulty, Jackson. 

State Mut.—L. B. Emery, Saginaw. 

Sun—G. W. Carman, Marine City; E. J. Salis- 
bury, Mount Clemens; R. M. Meisel, Port Huron; 
Melvin Weeks, Richmond. 

. WISCONSIN. 

Aitna—C. H. Larrabee, Omro; T. E. Melcher, 
Woodland. 

Central, Ia.—E. W. Hankin, 
W. Lindsay, Dodgeville. 

Columb. Nat’l—A. B. Harris, Milwaukee. 

Fidelity Mut.—P. A. Peterson, La Crosse. 

Mutual, N. Y.—Earl Parks, Cable. 

National, Vt.—W. W. Raipe, Milwaukee. 

New York—F. J. Evans, Prairie du Chein; 
Wm. Randolph, Madison; Miss Etta R. Gault, 
Fond du Lac; Otta Heniske, Rib Lake. 

N. W. Mutual—Earle Pease, Grand Rapids; 
J. . Gates, Rice Lake; H. B. Smith, Mil- 
waukee; G. H. Schmidt, Kewaskum. 

Pacific Mut.—R. C. Hageman Chilton. 

Penn Mut.—C..H. Dietz, Madison. 

Security L. & A.—E. A. Conway, Milwaukee. 

Union Mut.—C. 8S. Jamieson, Marinette; J. 
H. Rowland, Clintonville. ' 

INDIANA. 

Bankers, Ia.—C. A. Reed, Indianapolis. 

Mass. Mutual—L. L. Tyler, Richmond. 

New York—D. J. McNamara, Indianapolis. 


Cincinnati. 


and 


Detroit; J. A. 


Pewaukee; W. 





National Life Insurance Company 


OF VERMONT 


Established in 1850. Operating in 42 States. 


Josepa A. De Boer, President. 
JaMEs T. PHELPs, Vice-President. 
James B. Estez, 2nd Vice-President. 
Osman D. CLarK, Secretary. 
H. M. Cutter, Treasurer. 
A. B. Bissge, Med. Director. 
C. E. Mouton, Actuary. 
F. A. Howianp, Counsel. 


This Company held January 1,-1905, and gained 
‘ during the past decade: 
$31,398,453.67 


3,458 ,075.90 
134,761,554.00 


Assets, - 
Surplus, - - 
Insurance, - 


Gain. 1844 
Gain, 1424 
Gain, 107% 


Sells the Best and Most Modern in Life, Term, 


Endowment and Annuity Insurance. 
OLMSTED BROS. & CO.., State Agents 
Williamson Bldg., Cleveland, Ohio 
D. G. DRAKE, 432 Marquette Bidg., Chicago, Ill, 











Promises Pleasingly Placed 


In Union Mutual policies. Modern con- 
tracts, convincingly arranged, with in- 
surance guarantee, rights and values 
completely set forth before mention of 
premium rate. Lengthy explanations 
unnecessary — every feature plain and 
simple. Easy to understand ; quick to sell. 


UNION MUTUAL LIFE 
INSURANCE CO. 


Portland, Maine 


Frep E. RICHARDS, President 
ARTHUR L. BATES, Vice-President 


Always a place for active agents who hold 
business written 


Apply to either 


THORNTON CHASE, Superintendent 
84 Adams Street, CHICAGO, ILL. 


EDSON D. SCOFIELD, Superiatendent 
180 Broadway, NEW YORK CITY 


Wanted 


A FEW GOOD 


Personal Producers 


In Chicago 




















Liberal renewal contracts direct with 
the company. Call at 


Room 1507 Chicago Title & Trust Bidg. 
100 Washington Street 








The Massachusetts 
Mutual Life Insurance Co. 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








Assets, January 1, 1905, $37,071,297.57 
Liabilities, $33,770,674.54 
Surplus, $3,300,623.03 


Definite paid-up and cash surrender values 
written in every policy 


JOHN A. HALL, President 

HENRY M. PHILLIPS, Vice-President 
W. W. McCLENCH, 2nd Vice-¥resident 
W. H. SARGEANT, Secretary 


CINCINNATI OFFICE: 201 Johaston Buildior. 
CHICAGO OFFICE: 316 Merchants’ Loar & Trust Building 
L. Brackett Bishop, Mgr. 
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HREE weeks ago Cashier Clark of 
the Enterprise National Bank of 
Allegheny, Pa., committed suicide 
and it shortly afterward developed 
that the bank was lending a large part of its 
assets to politicians on their personal notes or 
on wildcat securities as the price of being 
made the depository of a good slice of the 
state’s funds. Just previous to that the 
Peoria National Bank of Peoria, IIl., was 
forced to close its doors through the pecula- 


tions of its president, N. J. Dougheriy, 
church member, educator, business man, 
friend and adviser of young men. That 


occurred before the affairs of a national bank 
at Topeka had been wound up, following the 
disastrous Devlin failure. That had followed 
closely on the heels of the discovery of the 
stealings of President Bigelow of the First 
National Bank of Milwaukee, who got away 


with a million or two, including — large 
amounts in‘ trust funds. That bank did not 
fail, because the directors were strong 


enough to hold it up when the crisis came. 
Bigelow, the philantrophist, churchman, friend 
of the young, model financier and one of the 
most highly respected men in Milwaukee 
before his wrongdoing became known, is now 
in the federal penitentiary. 

Here were four apparently strong banks, all 
national and under the searching scrutiny of 
federal examiners, all organized and operated 
under the law which so many persons think 
should be made the model for a olan of 
federal supetvision of insurance companies. 
Three of them were closed and one placed in 
temporary peril. In three out of the four 
instances the crookedness of a _ responsible 
officer was the cause. Yet the public retains 
its confidence in banks. There is no talk 
about all bankers being faithless to their 
trust; nobody charges that all, or even many, 
banks are being undermined;- no business 
man of standing is adopting an old stocking 
as his banking connection; the country at 
large knows that most banks are safe and 
most bankers honest. J 

During the year three of the most promi- 
nent life insurance companies have had their 
affairs opened to public criticism. Like banks 
they are holders of trust funds, like banks 
they are large factors in financial affairs; 
unlike the banks mentioned, nOne of them has 
been forced into a receiver’s hands; in no 
case has their solyency been questioned; in no 
case have the officers looted them. Some ex- 
travagant salaries have been paid; there has 
been some grafting and considerable laxity in 
the expenditure of policyholders’ money. But 
Nobody’s policy is in danger; nobody’s widow 
will be left poor; the worst that will come to 
the policyholder will be some reduction in 
dividends from what he ought to have had. 

Yet a large part of the public has become 
afraid of life insurance; people talk about 
taking the cash value of their policies and 
Quitting; -life insurance companies are con- 
demned and ridiculed without discrimina- 
tion; and the public is wrought up to a high 
Pitch over something which, serious as it is, 
will affect most policyholders not at all—for 
Most companies are above serious criticism— 
and the rest only in their dividends, and a 
good part of these will not live and persist 
and have any dividends coming to them. No 
Wonder men speak . i “fickle public.” 


At the same time as men are wrought up 
about their interests in the big three com- 
Panies, some of them and thousands of others 

right on taking so-called insurance. in 
theap” fraternals. In these concerns it is 
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not their dividends that will be effected, for 
there are no dividends; it is the “insurance” 
itself which will suffer. Thousands of men 
who -this year are avoidirig the big legal 
reserve companies as they would the yellow 
fever are entering into contracts which within 
ten years will cause them anxiety and annoy- 
ance by a-call for more funds, within twenty 
years will place upon them a burden they can 
scarcely bear, and within thirty years will 
leave their widows paupers, if they are de- 
pendent only on the proceeds of the certifi- 
cates they are now buying. 
+ + 

At the same time as two or three insurance 
commissioners are- bursting with wrath at 
the horrible misconduct of the officers of 
the big companies and are threatening 
to revoke the licenses of those companies 
as a protection to the policyholders, even 
though they. have to stretch the law to its 
limits or beyond them, they are not raising a 
peep to warn the people of their states that 
they will surely come to grief if they join the 
“cheap” fraternals which these same. officials 
regularly license to come in and prey upon 
the public. Yet these men know that these 
concerns can never carry out their old con- 
tracts at these rates; or, if they do not, they 
are unfit for the offices they hold. There is 
no notoriety or popularity to be made out of 
jumping on a fake that is popular. There is 
heroism in bearding a coporation werth hun- 
dreds of millions—especially when the riews- 
papers and the people themselves are with the 


hero. 
+ +} 


The New York Life has its shortcomings 
but want of brains in its management is not 
one of them. However severely one may con- 
demn some of the company’s acts and business 
policies, he cannot refuse admiration of the 
masterly way in which the officers have 
handled the depressing situation which has 
developed this year. As if forewarned that 
something was going to drop, they commenced 
last spring to prepare for it. The early sum- 
mer bulletins made the agents and many other 
people fully acquainted with the officers, their 
duties, their salaries, and their tenure of office, 
the companies’ plans for handling various 
transactions and much of its inside workings. 
When many of these points came out in the 
legislative inquiry there was no revelation, 
simply the repeating of an old, familiar story. 
When President McCall and Vice-President 
Perkins were on the stand and told many 
things that life insurancegnen would naturally 
suppose they would prefer not to tell, the com- 
pany treated these things not as unpleasant 
disclosures but as a victdry.’ It published in 
pamphlet form and sent broadcast the testi- 
mony of its chief officers as if it wanted as 
many people as possible to know what they 
said. If it was a bluff it was such a bold one 
that it worked well. In the light of later 
events, however, there appeared good reason 
why the New York Life should want_ this 
testimony read. It showed that the officers 
had the company’s affairs fully in hand. They 
were able to answer almost every question 
instantly. They both knew all about the com- 
pany from A to Z. This was made more dis- 
tinct when President McCurdy was. put on 
the stand and given an opportunity to show 
how little he knows about the details ef the 
management of the Mutual. Whatever there 
is to criticise in the New York Life—and there 
is some —all that has’ beén disclosed has gone 
to show that it is a machine magnificently or- 
ganized for effectively doing the work it sets 


out to do. Its ideals may not be the highest, ! 





some of its views may be erroneous, but it has 
ideals and distinct policies; it is no imitator, 
no tail-ender in the procession; it has at its 
head an aggregation of brains and energy that 
any corporation of any kind might covet. 

+ 


The Mutual’s officers have had an un- 
pleasant time of late. Ever since the Equitable 
troubles began last spring the Mutual has 
maintained a policy of silence; and when its 
officers were forced to divulge things about its 
inside management they showed a reluctance 
that was not pleasant to see. Silence has 
been the rule in the Mutual office entirely too 
long. Everybody apparently has been in the 
dark: The general manager did not know the 
president’s salary; the president did not know 
how much the gencral manager was getting in 
commissions. The field men have known al- 
most nothing of the inside workings of the 
company. There. has been an almost im- 
passable gulf between the home office and the 
field. The officials have held aloof from the 
men who got the business. The Mutual has 
stood too much on its dignity as the oldest and 
richest of the great companies. Enthusiasm 
has been injected into the agents at long dis- 
tance when it should have been by contact. 
The home office people of the Mutual need to 
come down from the pinnacle on which they 
have placed themselves and fraternize with the 
men that are making their company and their 
officers what they are, tell them how the com- 
pany is run, show their appreciation of the 
good work the field is doing. 

+ 


Life insurance executives are looking for 
plenty of trouble in the near future. Good 
forecasters at Washington state that the com- 
ing session of Congress will see the introduc- 
tion of bills not alone for federal supervision 
but for government insurance on the European 
plan. This will not amount to much, but the 
legislatures are likely to do all sorts of things. 
Every long-haired, bewhiskered measure that 
may make its appearance will be given respect- 
ful consideration and many of them are likely 
to become laws. Taxation and restriction are 
almost sure to be the cry, and the prospect is 
not pleasing. 

+ + 


Tt must have been a source of some satis- 
faction to |President Hegeman of the Metro- 
politan, when he was before the investigating 
committee, to state that the company owed 
no dividends to anybody except a few holders 
of intermediate policies, but had voluntarily 
given the industrial policyholders almost $8,- 
000,000 in dividends as a gratuity in the past 
few years. Stock-rate insurance may not be 
popular but it has some marked advantages 
when the expenditure of surplus is under con- 
sideration. No intelligent holder of a non- 
participating policy has had cause for the 
slightest concern during this (investigation. 
With them the question of dividegds is already 
solved—their dividends are always paid an- 
nually in advance and the amount never 
varies ; it is always the difference between par- 
ticipating and non-participating rates. 

° + + 


The action of the Travelers in guaranteeing 
mortuary dividends of 20 percent of the 
premiums paid in cases of death before the 
distribution period under accumulation policies 
is an important move. One of the strongest 


arguments all these years against deferred dis- 
tribution. has been that the man who died dur- 
ing the accumulation period forfeited his share 
of the dividends that would have been paid. 
Although it was argued that he got a good 
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bargain in any event, this forfeiture was 
thought by many to be unjust. Where a man 
lapses the case is different. Usually he does the 
company harm by quitting, because of adverse 
selection. To forfeit his dividends in an offset 
to this and is like a surrender charge. There 
is much less to say against the deferred dis- 
tribution plan under sucli conditions. The 
chief difference between the plan of the 





Travelers and that of most other companies 
is that the Travelers does not charge an extra 
premium for guaranteeing these mortuary 
dividends, while others do. In other words, 
the.Travelers guarantees him who dies a fixed 
share of his dividends. Under the other plan 
the man who dies early loses all his dividends, 
but his estate gets the proceeds of an extra 
term policy for which he was paying. 








From Narrowness of [lind, Deliver Us. 








taken for each other by some people. 

These folks enjoy a mighty feeling of 

satisfaction that they are so filled with 
righteous indignation at the shortcomings of 
others, taking to themselves credit for their 
high and unalterable principles, when in fact 
they are but giving way to their prejudices. 
Had they or their friends done the thing, it 
would have been harmless; because it was 
their enemy that did it, it was a crime. 

This narrow-mindedness is pushing itself 
into odious prominence at the present time. The 
investigations going on in New York with their 
daily reports of new discoveries have opened 
the spigots of barrels of malice that have been 
kept corked and the stream of picayune con- 
demnation that is let or is nauseating. 


Pp: CIPLE and prejudice-are easily mis- 


Not long ago, when the first testimony was 
given concerning the syndicate gperations of 
the New York Life and Mutual, the agent of 
one of the smaller companies said to a rep- 
resentative of this paper, “Why .didn‘t you 
fellows publish these facts long ago? You 
knew them. Why don’t you come out now 
and say editorially that McCall and McCurdy 
and the rest of that crowd ought to be sent to 
the penitentiary? The trouble is that all you 
papers are subsidized.” 

This rot is a somewhat violent sample of 
what one hears on different sides. Here is 
a man who had let his suspicions run away 
with him. He had suspected something so 
long and so hard that he had come to accept 
it as a fact. Having accepted it himself, he 
jumped at the conclusion that others in the 
business had done the same and that they were 
so furnished with proofs as to warrant them 
in making charges, when in fact they knew 
nothing about it, whatever their suspicions may 
have been. So fully has he given way to his 
prejudice against the officials of the big com- 
panies that he would convict and sentence 
them without trial, and so warped are his 
ideas of justice that he is ready to charge 
with being subsidized anybody who keeps his 
head and endeavors to be just. 

xe - 

This narrow minded spirit is a disgrace to 
so great and grand a business as life insurance. 
Americans give thanks every week that they 
have long passed the time when religious de- 
nominations fought like cats and dogs in the 
name of the Lord. Surely in business men 
ought to be as broadminded as in their religion. 
Bankers stand together for the general good of 
the business and when one bank is threatened 
the others hasten to its assistance, but in too 
many instances life insurance men act like a 
pack.of wolves waiting the opportunity to at- 
tack their competitors. Were the public to be- 
lieve all that it is told, it would become con- 
vinced of just one thing—that no life insur- 
ance company is to be trusted. Fortunately 
it does not believe it all, and the companies 
generally have its confidence. 

“Ne 


What is “heeded is a broader and more 
tolerant spirit. Let those life insurance men 
who find themselves rejoicing that disclosures 
showing the existence of discreditable condi- 
tions in some company stop and do some seri- 
ous thinking. That such conditions exist 
should be a source of regret to every right- 
minded man, although he should rejoice that, 
since they exist, they have been disclosed, for 
that is the surest guarantee of their correc- 
tion. 

A man may hold very strong opinions and 
still be broad enough to see that others may 
hold different ones. and not necessarily be 
either fools or knaves on that account. To be 
quick to condemn where there is a chance for 





honest difference of opinion shows a small- 
ness which is pitiable or contemptible. 


. 

Many men in this business waste a lot of 
good energy in working themselves up into a 
rage over the horrible practices of other com- 
panies, when, in fact, those companies can 
give excellent reasons for what-they are do- 
ing. It is very unsafe to pass judgment be- 
fore the evidence is in. Take, for instance, a 
few of the practices which are most con- 
demned by many agents. Entering into syndi- 
cate transactions is one. People generally 
have a wholesome suspicion of syndicate trans- 
actions after their experience with United 
States Steel and other industrial stocks which 
have been unloaded upon them. Still, as there 
are differences between high-grade bonds and 
low-grade stocks, there are differences among 
syndicates. The officers of two big companies 
have stated that it is impossible to buy se- 
curities in large quantities to the best advan- 
tage without participating in syndicates. Now, 
is the ordinary agent, who never invested 
$10,000 in his life, in a position to condemn 
men who have to look after the investment 
of fifty millions a year? He may have his 
own opinion, but he may well be slow in con- 
demning others. 

ba 

Agents of good, orthodox, annual dividend 
companies are frequently quite vehement in 
their denunciation of deferred distribution and 
the high expense that too often has attended it; 
industrial insurance, with its highly loaded pre- 





TAKES THE RIGHT STAND. 


We again caution all agents of our 
company to absolutely refrain from at- 
tacking or abusing other life insurance 
companies, their plans or methods. The 
man who tries to build up his own busi- 
ness by tearing down others is unworthy 
of confidence in any line of business, and 
certainly unworthy to sell life insurance. 
Once more we say Don’t. Any field man 
who must use this disreputable method 
must use it in the service of some other 
company than the Conservative Life— 
Conservative News. 











miums, and the various schemes adopted by 
young companies to bring themselves before 
the public, such as board plans and stock-sell- 
ing propositions. These things are an abomina- 
tion in their eyes, and yet they should look at 
both sides before condemning them unreserv- 
edly. 
a ~“@ 

The companies following these practices are 
legal reserve companies. They are selling 
old-line insurance, are solid and will be there 
to pay the claims when they come in. Though 
their plans may not meet the approval of all 
by any means, the good they are doing should 
be considered before they are condemned as 
a whole. It is not the conservative, well- 
managed, annual dividend companies that have 
made American life insurance the great insti- 
tution it is to-day. It is the three’ big com- 
panies, with their thousands of agents, that 
have made the public interested; the two or 
three great industrial companies, whose army 
of agents has trained the present generation 
from the cradle to look upon life insurance 
as one of the necessaries of life. And the 
new tompanies, with their various schemes, are 
now penetrating the neglected rural districts, 
and opening up a field that agents of other 
companies will find fruitful in the future. 

~“e 

Every agent knows that, as a rule, virgin 








ground is the hardest to break. It is not in 


the district where all the people are uninsurec 
and there is plenty. of raw material that th: 
shrewd agent elects to work. He goes wher 

life insurance is a household word and every- 
body knows something about it. He is the 
beneficiary of the pioneer work done by th 

agents Of some of the companies he least ap 

proyes, and it is in poor taste for him to con- 
demn those who sent these missionaries, sim- 
ply because their articles of faith differ slight! 

from those of his own company. What : 

30 cents difference in premium, or $1.59 differ- 
ence in dividends, as compared with the thou- 
sands of people to whom they have broug!it 
the blessings of sound life insurance? 


“e 

Why not be fair? Why not take a broader 
view and give credit to whom credit is duc? 
No-man represents the best life insurance 
company, for it does not exist. He may rep- 
resent the best in some particulars, but some 
other is better in others. As to which of 
these is most important men differ, and always 
will. An earnest man will bé earnest in his 
preferences, but that does not justify him in 
setting himself up as a source of all wisdom 
and condemning all who differ from him. For 
the good name of the business and satisfaction 
of mind, a great number of life insurance men 
need to cultivate the grace of charity and 
broaden their horizon. 


a FS 
TO WHAT EXTENT POLICYHOLDERS 
SHOULD CONTROL I$ A QUESTION. 


In considering the question as to how much 

more authority policyholders of life companies 
should have in controlling the management, 
one is confronted with the experience of the 
fraternals. In them is seen the most repre- 
sentative form of government where members 
vote in town meeting, so to speak. This is 
one feature of the fraternals that is brought 
forward as a basic argument for that form 
of insurance. Members are supposed by direct 
voting power to have absolute control of 
officers. 
» Even with this system, experience shows that 
scores of fraternal members have been hood- 
winked and swindled by unscrupulous officers. 
Funds have been diverted to selfish ends. 
This plainly proves that even the most repre- 
sentative plan of government can be abused, 
despite the direct control of members. If a 
company has directing it a designing manage- 
ment, advantage can taken of members, 
howsoever great be their share in supervis- 
ing it. 

In the case of fraternals there exists the 
positive danger of the membership’s prevent- 
ing the management from doing what it knows 
is for the best interests of the order or un- 
doing this work after it has been accomplished. 
For instance, the rank and file know prac- 
tically nothing about the adequacy of rates. 
When the officers, after taking advice of 
actuaries, decide an advance is necessary, it 
nearly always brings forth a protest from the 
members which often prevents the advance 
from being made or results in a compromise, 
either of which is detrimental to the order. 
Just as a well-managed savings bank is safer, 
as a rule, than the more democratic savings 
and loan association, so a life insurance Or- 





if the control is left to men of intelligence 
and integrity, rather than to the membership. 
A man best serves his own interests by being 
careful to join an organization managed by 
such men rather than by attempting to inter- 
fere in the management himself. Nevert!cless 
it is well to have the power to interfere m 
case it becomes necessary to exercise 1. 
es SF SF 


In the sixty years I have been in the bank- 
ing business, I have seen great individual for- 
tunes made and swept away; I have seen pet 
sonal enterprises built on a foundation wl! 
every human foresight would justify, and 
have seen them undermined by events entirely 
beyond the view of human knowledge. What 
in the process of time may intervene to h<'p oF 
hinder human plans is beyond the ken 0: any 
man.—Jay Cooke. 
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“The world doffs its hat to the man ith a 
smile, but it won’t budge an inch for the maa 





with a grouch.” 





ganization, be it old line or fraternal, is safer - 
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cENERAL AGENT USES LETTERS IN 
GETTING PROSPECTS INTERESTED. 


A plan that some general agents find effect- 
ive is to have solicitors report on each case 
visited every day. Where there is an abso- 
lute declination to listen to a proposition or 
2 lukewarm interest, the general agent writes 
a letter something like this: 

“Dear Sir:—Our Mr. Jones called on you 
this week at my request to present a proposi- 
tion that I felt would appeal to you. I con- 
sider it a very excellent plan for you. I 
regret that Mr. Jones was not able to interest 
you. I think you ate satisfied as to the sta- 
bility and management of our company, but 
in case you are not cognizant of its financial 
strength, I enclose its latest statement. 

“Perhaps after further consideration you 
would like more information on the sub- 
ject. It pays to investigate carefully and I 
know you are a conservative man. Could 
you not arrange a convenient time when Mr. 
Jones and I could call and see you in regard 
to this proposition? I would personally ap- 
preciate such an interview.” 

This often paves the way for a discussion 
and a possible interview. At least it shows 
men that the general agent has an interest 
in his representatives and leaves a good im- 
pression. A. pleasantly phrased letter fre- 
quently turns diffidence into interest. 


at Fs Ss 
NEW COMPANIES STARTING. 


More new old-line life companies are now 
being projected in the west and south than 
during any previous period. Many of these 
will not materialize, but sufficient will to add 
to the list of present institutions. 

The main cause for a revival in interest in 
home companies is no doubt the prejudice 
against Wall street and also the eastern life 
insurance scandals. Promoters are using the 
home company argument, the greater satis- 
faction of having life companies close at 
hand, the advantage of keeping money at 
home, the larger business’ that is likely to 
go to western and southern local companies 
of moderate size, etc. 

Possibly the success of the Columbian Na- 
tional of Boston in getting so well established 
has been an encouragement to promoters. 
Most of the promoters are selling stock, this 
being the most popular method of getting a 
foothold. The experience of the old com- 
panies in stockholders’ dividends is given 
to show what may be expected in the way 


of returns. 
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SHOULD NOT DIVIDE COMMISSIONS. 

While it is common practice for an agent to 
give part of his commission to helpers or 
steerers, yet in most cases it would seem that 
this service should not be paid for. Where 
time and effort have been given the laborer 
is worthy of his hire, but in many instances 
agents are forced to pay for influence or mere 
reference. Here is a species of graft, a grasp- 
ing for the dollar. An agent’s friends should 
be willing to assist him and expect nothing in 
the way of compensation. The giving of 
Nanics or sending a prospect to an agent ought 
not to call for a commission. 

Most agents cannot afford to divide their 
pay. A storekeeper would not divide his 
Prohis with someone who sent him a cus- 
tomer. The division of commissions in this 
way or by rebate has left the impression that 
an agent is making a big thing out of his 
business. Such an observation is a very natu- 
tal one for an outsider to make. It is not 
Tig for the agent’s friends to expect com- 
Per-ation for assisting him when they really 
Per!orm no service. 

ss Ss 


BELIEVES IN NOTE PLAN. 


’. life insurance manager, who has consid- 
fravle experience in premium notes and still 
take notes, says that he finds that by this 
mehod agents can overcome rebating in many 
Cas . The man looks at the immediate cash 
that ie has to pay and when he finds that he 
ee his note for 50 percent or 75 percent 

‘he premium, the proposition is an attract- 





ive one. This manager says. that the note 
plan has its disadvantages, especially in the 
way of temptation to lapse. When a man 
comes to pay his note he is apt to drop his 
policy unless some pressure is brought to 
bear. Taken as a whole, however, he regards 
the note plan as a good one where it is care- 
fully looked after. The main feature, accord- 
ing to this manager, is to get the first pre- 
mium all paid up and start the policyholder 
on the second year. 


et 
DO WE REALLY WANT FEDERAL 
" SUPERVISION OF INSURANCE? 


For years, when anything has gone wrong 
in the insurance business, insurance men 
have been wont to lay it at the door of 
state supervision and drop it from mind 
with some such remark as, “Well, federal 
supervision would have remedied that,” un- 
til now almost everybody seems to favor 
federal supervision. We see the defects of 
state supervision, the ineffective state laws, 
each state with its own code; we note the 
burdens of taxation, and the retaliatory 
measures between states, and we think a 
system by which these things are not done 
away with is wholly bad. Federal regulation 
having never yet been tried, and therefore 
with nothing to be said against it, is, ap- 
parently, what we want. 

The tendency of the day is to foist upon 
the national government problems which 
should be solved locally and under the con- 
ditions which have given rise to them. Mu- 
nicipal ownership of street cars, government 
ownership of railroads and public utilities, 
federal supervision of insurance—are not all 








KEEP GOING. 


When one task is done, jump into an- 
other. Don’t hesitate. Don’t falter. 
Don’t waver. Don’t wait. Keep going. 

Keep going. Doing something is al- 
ways better than doing nothing. 

For activity breeds ambition, energy, 
progress, power. And inactivity breeds 
idleness, laziness, shiftlessness, sloth. 

Don’t dawdle in the hope that inspira- 
tion will strike you. Inspiration is more 
likely to strike a busy man than idle one. 

Save the half hours that are wasted in 
waiting. That is the secret of system. 
Keep going.—System. 














these ideas centralizing and socialistic in 
tendency, and do they not indicate a desire 
to evade rather than to solve directly the 
problems brought *, 


The committee appointed by the American 
Bar Association reports in favor of national 
supervision, with one dissenting opinion, that 
of W. R. Vance, who does not think it 
would be constitutional. The fight over the 
constitutionality of national supervision is 
likely to go on for several years yet, but 
it is natural to suppose that if the present 
tendencies, called by some imperialism, are 
not checked the constitution will be stretched 
to cover national supervision as it has many 
other things never dreamed of as_ within 
the scope of the national government. The 
old question of free or strict construction 
of the constitution will be threshed out in 
insurance as it has been in many other fields 
in the growth of ~ national life. 


It is not the constitutionality of the pro- 
posed system, but its utility and adapta- 
bility to existing needs that concern us espe- 
cially. Will federal supervision supervise or 
will it only lay an additional burden on 
insurance? Admitting that it would lessen 
friction and save money, is it still to.be 
desired? Ponderous and inefficient as the 
present system admittedly is, does not the fact 
that the business is regulated locally by the peo- 
ple through legislatures keep it close and 
dear to them and give them confidence in. it? 
Insurance, and especially life insurance, is 
essentially an institution of the people. For 
this reason there has been remarkably little 





adverse legislation against life insurance. 
Cannot a great deal of its wonderful popu- 
larity be traced to this condition? The peo- 
ple in taxing life insurance premiums tax 
themselves. With an even greater mutualiza- 
tion than prevails at present, they are sure to 
see the ill logic of taxing themselves heavily. 
through life insurance. 


Life insurance should lie close to the heart 
of the people. It should be of, by and for 
them. To enact national supervision and do 
away with the state departments would be 
practically to take supervision away from the 
policyholders, and, while not necessarily to 
affiliate it with the company management, 
the inclination would be to widen the dis- 
tance between officers and _ policyholders. 
Officers would establish relations with the 
national bureau, but policyholders would not. 
In many states the people now elect their 
own superintendents of insurance. With an 
aroused public interest in life insurance, pos- 
sibilities for good in many directions are 
spread out, if the people will feel a propri- 
etary interest in the system. Let them be- 
come educated up to. work out the problems 
of the business through state supervision 
instead of having them worked out for them 
through national supervision, and life _ in- 
surance will always be, as it should, an in- 
tegral part of the national life. This is its 
only logical field. It can never be a mere 
business, run for stockholders’ profit. When 


- the sense of ownership and responsibility is 


brought home to the policyholders most of 
the difficulties that surround the business 
will disappear. . 


Whether national supervision would come 
to supplant the state system or to supplement 
it,.we do not see wherein it could greatly 
benefit life insurance, whatever may be said 
of the fire and other branches. The present 
machinery is ample, too ample, many think, 
and an additional organization might be only 
a burden. The problem is to get the system 
already in existence in good running order. 
This will be when the people are educated 
up to'their life insurance responsibilities and 
interests. The way may be long, but it is 
the surest and best by which to give life 
insurance strength and a proper growth, 
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NOT TO KNOW SOME THINGS 
AN ADVANTAGE TO AN AGENT 


A man who has had a long and active ex- 
perience in life insurance made the following 
assertion: “I think that some agents make a 
serious mistake in watching too closely the 
market and financial reports in the daily 
papers. If they see that there are heavier ex- 
ports of gold to Europe than usual or that 
capital in New York seems timid, they com- 
mence to look for trouble, and,they are almost 
sure to find it. One of these men, familiar 
with the conditions in all kinds of business, 
calls on a man engaged in some line which ap- 
pears likely to be affected by some new con- 
dition. The chances are good that he will 
bring the subject up in convérsation. The 
business man will snap at this excuse for not 
taking insurance at the time. Had the agent 
gone to him without this knowledge the sub- 
ject might not have come up. If the prospect 
raised it, the agent could readily say: ‘Well, 
that is something I know absolutely nothing 
about. I am too busy selling life insurance to 
keep informed on other lines of business. Be 
that as it may, I know this, that I have a 
proposition here that is absolutely safe and is 
not affected by any change in the market or 
the introduction of any new process.’ I don’t 
see what difference it makes to a life insurance 
man in Chicago whether English consols have 
fallen on the London market or not. I be- 
lieve that as a rule agents would better leave 
financial and market reports alone.” 
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Konsidet the postage stamp, my son; its 
usefulness konsists in its ability to stick to one 
thing until it gets there—Josh Billings. 

2 SS 


Life insurance is constructed upon certain- 
ties—not possibilities. The question is when, 
not whether. 
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Don’t work your agency with a horserake. 
A fine comb will get better results. 
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How to Meet the Excuses for Delay 
Resulting from Present Conditions. 








S a result of the agitation which has 
7 been going on nearly all year, agents 

are confronted by new excuses for 

delay on the part of prospects. The 
one most frequently heard is, “I shall not 
take any life insurance until the New York 
investigation is finished ‘and the committee 
makes its report.” The other is, “I believe 
that life insurance rates are going to come 
down, and I do not propose to buy any in- 
surance for a little while, until I can get the 
advantage of these lower rates.” 

With a view to learning how these excuses 
may best be met, this paper interviewed sev- 
eral of the leading agency managers and gen- 
eral agents in Chicago, and as a result is able 
to present the arguments they are «sing effec- 
tively. P 


bd 


In the first place it is necessary to clear 
.away some of the confusion which exists, very 
naturally, in the public mind. It must be 
remembered that the people generally, not be- 
ing familiar with different ‘companies, their 
plans and practices, are at a loss to know just 
what companies have been ‘under investiga- 
tion, and whether the disclosures, some of 
which have met with condemnation, do fiot ap- 
ply to’ companies 3" 


It may be stated that up to the present time 
only three companies have been investigated— 
the Equitable, which claimed public attention 
through the action of the Frick committee and 
the New York insurance department early in 
the season, and the New York Life and Mu- 
tual Life, which the legislative investigating 
committee has been looking into. In addition 
to these a very little aftention has been given 
to the Metropolitan, and the question of proxy 
voting in the Mutual Benefit, Connecticut Mu- 
tual and Mutual Reserve was also inquired 
into one day. ‘ 

The three companies which have been in 
the limelight are in a class by themselves. 
They are the giants of the business; all are 
New York companies with close Wall street af- 
filiations; all have been drivers for business ; 
all write almost exclusively on the deferred 
dividend plan; all have immense assets and im- 
mense tontine surpluses; and, in the case of 
all of them, these vast funds are invested 
mostly in bonds or in other securities gener- 
ally handled by banks and brokers. 

% 


Now look at the classes of companies which 
have not been under fire, and against which 
no charges of aify importance have been made. 
These include the annual dividend companies, 
the smaller companies which have traveled 
at a conservative pace, the companies remote 
from Wall street influences and companies 
whose assets are largely invested in mortgage 
loans. In short, out of over eighty companies, 
some. charges have been made against three. 

It is a rule of law that a man is not sup- 
posed to be guilty until he has been proven so. 
Neither is a man obliged to prove that he is 
not guilty, even when he is charged with 
guilt. Even more certainly is a man not 
obliged to disclaim guilt before he is even 
charged with it. When Bigelow, the Mil- 
waukee banker, went wrong, the remaining 
bankers in the country did not rush before 
the public to assert that they were not like 
Bigelow; the public did not expect it, and 
it would have become suspicious of them if 
they had done so. A man is not supposed to 
squeal until he is hit. 

“ 

Now, in the same way, the New England 
companies, the western companies and all the 
rest that have not been charged with wrong, 
are not called upon to defend themselves. 
Doubtless many of their agents have been un- 
wise enough to undertake a defense, when 
there was no occasion for it, and in this way 
have made trouble for themselyes. But sup- 
pose a prospect, ignofantly. or unjustly, does 
charge that. a company is in the same boat 
with the “big three,” that they are “all alike.” 
Then an agent may have to prove to him that 








he is mistaken, that there is a difference be- 
tween the Mutual and the Mutual -Benefit, 
between the Equitable of New. York and the 
Equitable of Iowa.’ 


If the agent represents a company under in- 
vestigation or one doing business on similar 
plans, one fact should never be lost sight of, 
viz.: that in all this discussion, in the news- 
papers and otherwise, the solvency of the 
companies under fire has never been _ques- 
tioned. Whatever of extravagance or graft 
there may have been has never for a moment 
endangered the ability of any one of them to 
carry out its contracts. This much any pros- 
pect will have to admit or, at least, he will 
have to admit that he cannot cite any in- 
stances where solvency has been questioned: 
There being no doubt of the ability of the 
companies to carry out all their contracts and 
meet all their obligations, the only question 
in which the policyholder is interested is the 
effect that extravagance, carelessness or graft 
may have on his dividends. 

& 

Certain. abuses have been pointed out and 
held up to public condemnation. This very 
fact insures their correction. The company 
which is under suspicion must walk very 
straightly to overcome that suspicion. The 
insurance department which has allowed 
abuses to continue year after year must be 





TUPPER ON “TWISTING.” 

Attacks on companies and the twisting 
of business go hand in hand. They are 
twin evils. They constitute assault and 
battery upon clean and honest field 
methods. 

It is within the power of every com- 
pany to stop its own agents from abusing 
and attacking other companies. It would 
be an assumption of pitiful impotency in 
agency management to think otherwise. 
Any company will stop it when, and only 
when, it prefers clean agency methods 
within its own ranks to the applications 
its agents secure by “twisting —Wilbur S. 
Tupper. 











more alert in order to regain a decent_repu- 
tation for itself. The harm has been done. 
Whatever squandering of surplus there may 
have been has been to the detriment of the 
past or present policyholders, not of the fu- 
ture ones. The Equitable is a better company 
to insure in now than it was last year or five 
years ago or ten years ago. So, also, other 
companies which have been permitting condi- 
tions which should not have been permitted 
will look to their reputations. The year 1905 
has seen more housecleaning than any of its 
predecessors, and as a result all companies 
that had flaws in them are better than they 
were. Now is a better time to insure, as 
regards the quality of the goods one will have 
delivered to him, than any time since the 
70's, when the racing began and expenses 
were increased. . 
«, 


The man who needs protection for his fam- 
ily needs it just as much now as he would 
have done if there had been no agitation. 
As one agent put it to a man who proposed 
to wait till the investigating committee re- 
ported, “If you have a warrant from the 
Almighty that you will not die or become 
uninsurable before that time, it may be very 
well to wait; without that warrant, you can no 
more justify your neglect to protect your fam- 
ily now than if there were no investigation 
on.” 

Instead of losing faith in life insurance ow- 
ing to the investigation, the public should 
have more confidence. In spite of all the 
battering, sensational articles, attacks, revela- 
tions, threats, action of insurance depart- 
ments, rigid investigation, the companies con- 
tinue and will continue to meet every obliga- 
tion. There will be lapses and less new 
business; but the reserves will stand as a rock 


_ venture. 








over which the billows are breaking. Banks, 
trust companies or any other fiduciary or 
semi-public institutions would have been forced 
to retire and liquidate or be amalgamated 
with another. 

The year 1905 will be famous for the most 
severe test’ that life insurance can be put 
to. Yet the companies emerge just as strong 
as- ever. There will be reorganization and 
reforming, but the basic principles of life 
insurance and the stability of its institutions 
are the same to-day as ever. The graft and 
wrongdoing have not been egregious. They 
can be cut off. An agent to-day can go with 
greater confidence than ever before to prove 
the permanency, safety and beneficence of in- 
surance companies, 

The widow, who is getting her draft dui 
ing this period of attack on the companics, 
stands out in bold relief as an object lesson 
to which the agent can well point with pride 
and satisfaction. 


The past few months have brought out from 
many sources the statement that life insur- 
ance rates are too high. In some cases it was 
made by persons who did not know what 
they were talking about and who really 
thought that rate books should be revised. 
In other. instances, the speaker has intended 
to say that the cost should be less, by reason 
of larger dividends. From these various state- 
ments, a large part of the public has acquired 
the notion that there is going to be a reduction 
in rates, and that shortly. This is illustrated 
in the case of a Chicago man who, a few 
days ago, agreed to give an agent his applica- 
tion for $5,000 if the company would attach 
a rider to the policy, or the president would 
write him a letter, agreeing to give“him the 
advantage of any reduction in rates which 
might be made within one year. 

° 

There is not going to be a reduction in rates, 
although there will be an ultimate reduction 
in cost in the case of some companies which 
have not been paying such dividends as they 
ought to have paid. In the issue of THE 
WESTERN UNDERWRITER of Oct. 26 there ap- 
peared an article which is reprinted for the 
benefit of those who are subscribers to the 
SUPPLEMENT only. It was as follows: 

In answer to newspaper talk to the effect 
that the premium rates of lif. companies are 
too high, the New York Life in a recent bul- 
letin states that to the best of its knowledge 
there never has been any agreement~among 
companies as to uniformity in rates, and still 
the actuaries of the various companies, acting 
independently, have computed rates which are 
almost uniform, thus showing that in the 
opinion of of all of them these rates are re- 
quired to insure to the companies the ability 
to carry out their contracts beyond a perad- 
In illustration of this fact, the com- 
pany publishes the rates -of different companics 
for an ordinary life policy, participating, at 
age 35. It will be noticed that the Equitable 
of London and the London Life, which em- 
ploy no agents, charge higher rates than the 
other English companies, the London Life 
charging the highest rates of any company in 
the world. Five: French companies named 
charge the same as the Generale, and the Ger- 
man companies’ rates are all practically the 
same as the Gotha. In view of the hot com- 
petition in life insurance some company would 
certainly make a marked reduction if it could 
be done safely. The following is part of the 
New York Life’s list showing highest and 
lowest erates : 





AMERICAN. BRITISH. 
Berkshire .......$27.63 Prudential $28.38 
Conn. Gen. ..... .. Be Se ee 08 
Conn. Mut. ..... 26.35 L. & L. & G..... 28.138 
Equitable ....... 28.11 Scottish Widows 29.08 
earn 27.88 . Standard ....... 7.83 
Mutual Benefit.. 26.35 Equitable ....... 29.92 
New York ...... 28.11 London Life ... 21.25 
New York Mut.. 27.93 RENCH 
Prov. L. & T.... 26.50 Generale ..... 70 
Union’ Central .. 26.88 RMAN 
Washington .... 27.88 Gotha ...........$2 1.6 

% 
It. stands to reason that there can be no 


material reduction in rates. Most of the prom- 
inent companies base their rates on the Ameri- 
can experience table and 3 percent interest. 
Now, in the table quotéd above, the raic of 
the New York Life and Equitable, which is 
the highest of any charged by American com- 
panies, is $28.11 at age 35 for an ordinary 
life policy. Out of this amount $12.88 each 
year has to be set aside for reserve, and $8.20 
for mortality, the net rate being $21.08. The 
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additional $7.03 is loading, ou€f of which the 
company is expected to pay all its expenses. 
The agent’s commission and the medical ex- 
aminer’s fee will use up the loading for about 
three years, to say nothing of all the inci- 
dental expenses of issuing the policy and col- 
lecting premiums, and the share of the gen- 
eral operating expenses of the company, which 
each policy must stand. 

The companies are obliged to charge enough 
to cover all contingencies. They are not like 
assessment concerns, which can levy an extra 
assessment or increase the rates or scale the 
policies. They must be ready for a scourge of 
yellow fever or cholera, and they must also 
be prepared to have interest rates drop and 
still be ready to pay every claim when it be- 
comes due. The companies cannot go to pol- 
icyholders and say, “We find we did not make 
this rate quite high enough, and we must 
charge you $5 extra this year because we had 
more deaths than we expected.” If people 
want that kind of insurance (!) let them go 
to the fraternals for it. If they want insur- 
ance that insures they will have to pay for it. 
An honestly managed company will pay back 
its participating policyholders all the change 
they are entitled to, but it will not take 
chances on not charging them enough origi- 
nally to make itself perfectly safe. 

s+ SF SF 


ACTUARY DISCUSSES EFFECTS OF 
SELECTION AGAINST THE COMPANY. 


The operation of selection against a life 
company is always an interesting feature. 
Where there is a defect in his physical being 
or .an unsatisfactory family history, the as- 
sured will seek the lowest-priced policy and 
one where the profits are distributed fre- 
quently. Office and Field presents some 
comment on the statistics of F. H. Johnston, 
who has presented some figures taken from 
the Om. branch of the New British Life 
Office’s tables. The following figures . are 
given, I. representing whole life without 
profits; II., whole life with profit; IIL, en- 
dowment assurance: 





P. C. Ac- 

4 tual - 

Exposed. Actual Expected Expecte 
to Risk. Deaths. Deaths. Deaths. 


I sveece 370,651 6,661 6,595 101 
TE .eceee 4,402,083 53,906 59,192 91 
TIT 2... $23,421 4,348 7,958 61 


Office and Field then says: 

“The percentages deduced from the facts 
tabulated are most significant. The question 
of personal selection in discontinuance of 
policies of assurance is one which it will be 
found is more difficult to trace. Out of 
37,083 applications for reinstatement of lapsed 
policies under observation, 609, or 1.6 per- 
cent were rejected. The percentage of re- 
jections among new applicants for assurance 
is from 10 to 12 pefcent. Of course those 
applying for reinstatement were originally 
found to be insurable lives, and consequently 
it would not be expected that the percentage 
of rejections among applicants for reinstate- 
ment would be nearly as great as among new 
applicants unselected. 


“Tt was found that the 609 rejected appli- » 


cants allowed the following time to elapse 
before making application for reinstatement: 
Less than three months, 475; three to. six 
months, 101; six to nine months, 20; nine 
to twelve months, 8; one year or more, 5. 

“In analyzing the reasons for the rejec- 
tion of the applications for reinstatement it 
was discovered that with very few exceptions 
that ailments could not have been contracted 
in the short time between the lapse of the 
policy and the application for revival—in 
other word in most cases the assured was 
as poor a fisk at the time the policy lapsed 
as when application was made for reinstate- 
ment. 

“Some 130 persons, whose applications for 
reinstatement were rejected, gave their rea- 
sons for lapsing as follows: Lack of funds, 
94; @arelessness, 25; dissatisfaction, 3; change 
of address, 3; enough insurance, I; away 
from home, 2; sickness, 1; misunderstand- 
ing, 1. 

“Ninety percent lapsed through straitened 
cireumstances—an indication that very little 
attention was paid to the condition of health. 

“Mr. Johnston concludes his notes by say- 
ing that he is of the opinion that selection 





against a company in discontinuances is not 
so great as was once feared, and further, 


‘that greater liberality in the matter of re- 


viving lapsed policies might be warranted 
by the companies—not so liberal, however, 
as to render policyholders careless in the 
matter of paying their premiums.” 


eS Ss 
WILL THE PRESENT PURGING RESULT 
IN A HIGHER GRADE OF FIELD MEN? 


Will one outcome of the reorganization in 
life insurance, as a result of the investiga- 
tions, be an improved corps of salesmen? This 
is a phase of the agitation that is interesting 
the best minds in the business. 

Take life insurance work at its real worth; 
consider its altruistic elements, its beneficence, 
its advantages to the state, and one is forced 
to acknowledge that its laborers in the harvest 
fields do not compare. on the average with men 
engaged in other occupations of much less im- 
portance and value to mankind. 

Life insurance truly is a halfway house, 
where many tourists tarry for a while and 
then pursue their several journeys. Its ranks 
are not permanent. Men come, write a few 
applications, secure an advance, and then are 
away. Salesmen are not educated and trained 
in it to make it a life work. It is the domain 
where the failures from other callings, braken 
down ministers or the experimenters land. 
The last resort it is often made for men who 
have lost out elsewhere and can find nothing 
else to do. 





2°, 
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These seem harsh expressions, when the 
really brainy, successful men in the business 


are considered. Life insurance salesmanship © 


should embrace men of the highest talents, 
character and integrity. Its confines should 
include those especially trained for their labor. 
Young men just out of college or entering busi- 
ness should be attracted to it, not merely to 
try their hands for a year or two, but to make 
it their occupation for life. 

What has caused life insurance to be the 
camping ground for pilgrims, instead of an 
abiding place for permanent residents? Why 
is it made the final resort for men who can- 
not get a footing — 


It requires little or no capital for a solicitor 
to start. The man who has no money to put 
into a business, or who has not time to equip 
himself for another line of work, tries selling 
life insurance. Men know it is possible to 
spend a day or so with a rate book, read a 
few pamphlets, listen to an hour’s talk from 
the general-agent, and then they are rounded 
out underwriters. It is this notion of easiness 
and rapidity that appeals to men who are 
clutching straws. They go into it merely to 
tide over until they get something better to do. 
Men take up the work as a temporary make- 
shift. 

“ 

In the golden days money was made in Jife 
insurance. Competition was not so _ keen. 
There were more uninsured persons. Rebating 
was not so universally practiced. The glamor 
of former years still sheds its luster over the 
field to-day. 

Advances are the juicy tidbit that moisten 
many mouths. Here employers pay for the 
education of employes, or give wages to those 
who are not performing service. 

Life insurance is not conducted according to 
modern business methods. It has no set hotirs, 
no regulations, no apprenticeship, no need of 
training, easy to enter, easy to get out, re- 
quires no capital, a salesman’s education paid 
for, no need of experience, offers large com- 
missions. All these factors and more have 
contributed to the conditions that have molded 
the body of agents. 

bs 

Have the high pressure conditions, the 
“Twentieth Century Limited speed,” the 
bonuses, fat commissions, estimates, greed for 
volume, elastic consciences, tendencies to graft 
and misrepreséntation, novel schemes, trading 
stamp and catch-penny policies, “hot-air” 
agency executives—products of the home of- 
fices—brought into being a class of salesmen 
that might easily inherit ancestral characteris- 
tics? Has the rounder, twister, rebater, falsi- 
fier, blowhard, with glittering arrays of figures 





which never materialize, been the product of 
a life insurance civilization that is now being 
revealed? If the children are deformed, can 
future generations of salesmen be improved? 
Will the events of the day cause many of the 
transients and unrepresentative agents to seek 
other channels? Will the purging process at 
the home offices reach to the field? Will the 
future begin to show a clearer tone in the rank 
and file of workers? 

These questions are being heard discussed 
by men who are fixtures in the business. They 
see a new day dawning. It may mean the 
survival of the fittest, but, severe as the process 
may prove, the agency workers hope they will 
not be forced, as now, into competition with 
the flotsam of the present day. 

% 

To show the false basis on which life insur- 
ance work and qualifications are based take 
the Equitable presidency. When a great rail- 
road needs a new head, the directors seek a 
trained railroad man. If a bank needs a man 
who is to take active charge of its affairs, a 
trained banker is secured. If a large mercan- 
tile establishment desires a new executive, 
those in authority get an experienced mer- 
chant. 

The Equitable was found to be in need of 
a competent chief executive, but a trained life 
underwriter was not sought. A man was 
placed in the high place who had never had 
a day’s experience in life insurance, who doubt- 
less had never given it a moment's more 
thought than the average business man eti- 
gaged in other lines. Yet he is selected to re- 
form and reorganize an institution which, it 
would seem, required the highest order of 
trained and experienced talent. No disparage- 
ment is meant to be cast on the distinguished 
president of the Equitable, but the incident is 
used to show how differently life insurance 
work is regarded in comparison with other 
great enterprises. If it does not require a 
trained, experienced life underwriter, who 
knows the business from top to bottom, to be 
the guiding head of one of the largest. com- 
panies, then it is idle to urge a schooling for 
salesmen. 


Blacksmiths, farmers, barbers, bookkeepers, 
stenographers, all have to go through prelim- 
inary work before the responsibilities are placed 
on them. There must be some schooling and 
experience gained at the foot of the ladder, 
where simple duties are given the tyros, 

Life insurance men are sent to ply their 
trade with scarcely a day of apprenticeship, 
and this, more than all else, has discredited 
the calling. 

If the present upheaval will convince the 
public that the companies need not only honest, 
able and high-class officials, but trained, expert 
and conscientious agents, then the cost of the 
refining process, however great, will not be too 
much to pay for the end attained. 

st SF SF 
QUALIFICATIONS OF A GENERAL AGENT. 


“To be successful as a general agent,” 
said a man whose own agency is regarded 
by his competitors as a model, “ a man must 
have many of the characteristics of the old- 
fashioned school-teacher. He cannot lay out 
a plan with machinelike precision and follow 
it. He must deal with conditions as they 
arise. He must have the faculty of organ- 
ization and be able to get men around him 
and then keep them happy and at the same 
time doing their best work. There is much 
in keeping the men contented, and to do 
this it is necessary not to let carefulness 
become stinginess. For instance, an agent 
wants something about his desk. It may 
cost two or three dollars, but if he is a 
good agent, it is the best policy to get it; 
otherwise he may feel that his services are 
not appreciated. 

“A general agent must study his men and 
their peculiarities. Some need encourage- 
ment. There are others who have ability 
but are lazy, and they need to be whipped 
up all the time, while others will not stand 
prodding. Another thing a general agent 
must avoid is jealousy of his men. Some- 
times when a man has a big month and his 
commissions are as large as those of the 
general agent, there may be a tendency to 
feel jealous; but, if there is, it should be 
suppressed at once. Rejoice in his success 
and congratulate him.” 
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From the Bulletins 


Some good things said by companies and 
agetucy superintendents to the men in 
the field, 











It is interesting to note that since 1903 no 
less than thirty-four bills have been introduced 
in twenty-three states, providing for taxation 
of life insurance companies in some form or 
other, These bills range from those to tax 
gross premityns 4 percent or less to those to 
tax the surplus of the companies or the sur- 
render value of the individual policies. There 
seems to be a prevalent idea that insurance 
companies can and ought to bear heavy bur- 
dens, and the fact is lost sight of that it is 
from the pockets of the policyholders them- 
selves that the taxes must come. A tax on 
the gross premium of 4 percent means that 
much deducted from tthe. funds available for 
the payment of dividends. The total paid in 
taxes by the forty-two life companies report- 
ing to the insurance commissioner of New 
York state for the year 1904 was more than 
$7,000,000, which sum the thirty-four bills men- 
tioned sought to increase to extortionate pro- 
portions. This sum of more than $7,000,000 is 
exclusive of over $2,000,000 paid by the com- 
panies as taxes on real estate. Compare this 
policy of overtaxing life companies with the 
policy in England, where a man is allowed to 
deduct from his income, when making the 
annual returns for income tax, the sums paid 
as insurance premiums. Furthermore, it has 
been decided .by the English house of lords 
that the surplus of a purely mutual company 
is not “profits” within the meaning of the 
income tax act, nor taxable as such. In Eng- 
land life insurance is regarded in its proper 
light, as being the thrift of the people, and as 
such to be encouraged and helped; in America 
as the patient beast of burden,-to carry as big 
a load as possible. Small wonder, then, that 
it costs the companies money to frustrate such 
state brigandage——Mutual Life Statement. 

we ; 

We are not believers in cheap insurance, 
or, in fact, cheap anything. There are some 
people who are always hunting bargains and 
are filled with joy when able to obtain an 
article at’ a less price than someone else. 
They forget that it takes two to make a 
bargain and that the other fellow is not 
always a philanthropist; that a pair of shoes 
for $1 are only worth $1, and that oftentimes 
the cheapest article is ultimately the dearest, 


and vice versa. In no business is this so 
true as in life insurance. Thousands of 
men who preferred assessment certificates 


to legitimate insurance policies on account 
of the apparent lower price have discovered 
when it is too late that their certificates are 
valueless by reason of the failure of their 
order, or else the rates have been so increased 
as to render it impossible to carry their 
insurance at a time when most needed.— 
Caritas (Reliance poet 


Hence, if the twentieth century applicant’s 
taste is in the direction of a number of small 
dividends in ‘place of one big dividend, seek 
to gratify his fancy; for, after all, the man- 
ner in which dividends are to be paid is 
a matter of secondary importance. The main 
thing for the man who has been seeking to 
save and who has failed is to discover a 
successful plan for laying by money for his 
support when he grows old; and the most 
important thing for a man who has a_ wife 
and children is to discover a_ successful 
plan for protecting them in the event of his 
death. What he needs and what he wants 
is life assurance, and he wants the best, and 
it matters little whether dividends are -to 
begin at the end of one year, or five years, 
or twenty years. 

The astute agent has an opportunity to- 
day which he has not had heretofore. The 
whole civilized world is now interested in 
the subject of life assurance. People are 
thinking about it who have never thought 
of it before. You can get a hearing to-day 
in many directions that have been closed to 
you hitherto. People need life assurance as 


much as they have ever needed it, and they 
are more likely 


hereafter to appreciate its 





necessity than ever before. But they will 
be more critical along certain lines. They 
may not be as exacting about the amount of 
future dividends, but, they will be more ex- 
acting about the company, about the char- 
acter of its management; about its financial 
strength—Equitable (N. Y.) News. 
Me 


The agent who talks applications rather 
than insurance is seldom, if ever, a good 
closer. The real test of ability comes in the 
closing of the application or securing the sig- 
nature. Every agent can say something about 
his company and about insurance in general, 
but securing the signature is an art which 
not all agents have mastered. One man talks 
entirely too much, another fails to say the 
right thing at the right time; again, another 
is too timid to do the clinching, leaves it for 
another time, which never comes. The suc- 
cessful closer is one who knows how to con- 
centrate his mind upon an object to be gained 
and has the discretion and judgment to take 


‘advantage of an opportunity. In order to get 


a prospective to concentrate his mind, you 
must of necessity concentrate you own. To 
this end, you must keep the mind on the 
special features of the contract which in your 
judgment have produced the best impression. 
Talk those features, throw different rays of 
light upon them until the prospective thor- 
oughly understands and comprehends them, 
and then is the time to do the clinching. 
Probably no two men can pursue the same 
maghod. You can be yourself much better 
than you can be someone else. Generally 
speaking, however, it is not a mistake to then 
commence to talk about a man’s personal and 
family history, gather all the information pos- 
sible, and draw the application and begin to 
make a record of the information obtained. 
If the prospective is unwilling that you should 
make a record and resists you, then it is 
merely a question of which is the stronger. 
If he does not object, but continues to give 
you information as you ask it, it is a confes- 
sion that he is ready and you should continue 
until you have all the information needed to 
complete the application, and then present it 
to him for his signature. —Fidelity Mutual 
Bulletin. 
we 


A progressive life agent has a system of 
soliciting which commends itself for origi- 
nality and good taste, and the writer is in- 
formed that it proves eminently successful, as 
it places him in a very favorable light, even 
before he has called upon the person he wishes 
to solicit. 

He has a beautifully engraved letter, on the 
finest stationery—a double sheet of note size— 
which reads as follows: 

“Dear Sir—Mr: of number — 

Street (his full name and address 
appear in the letter), representing the 
Life Insurance Company (the full name of the 
company, of course, also appears), begs that 
you will grant him the privilege of a personal 
interview at such a time and place as are most 
agreeable to you, not necessarily for the pur- 
pose of soliciting insurance from you, but in 
order that he may present certain facts which 
may, and undoubtedly will, be of service to 
you if you should see the desirability of con- 
sidering the taking out of life insurance of 
any kind. 

“The favor of a reply is respectfully re- 
quested.” 

The agent says that he receives many cour- 
teous replies to this note, which he sends under 
a two-cent stamp, with an addressed stamped 
envelope, and once an interview is arranged in 
this personal way, the rest is comparatively 
easy.— Etna Life News. 
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Don’t think business will come to you. It 
won't! A few sub-standards will drift in to 
see you; Jimmy and Johnny, who want to 
get mamma insured for speculative purposes, 
may come around; some man who has been 
rejected by three or four companies will come 
to see you; but good, healthy business waits 
to be solicited, and solicited hard and earn- 
estly. The public have been educated up to 
this view, and you and I aren’t smart enough 
to change it. 
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“There is a great joy in the overcoming of 
difficulties. Difficulties, great and small, are 
merely the ‘try-outs’ in the real race of life. 
We are made stronger and better by them.” 




















Among the Companies 


Their attitude and practice in regardto various 
points of underwriting and management 
of their agencies. 














The Federal Life has pretty thoroughly 
tested its system of compensation to agents 
and is pleased with it. The company pays a 
salary of $50 a month and conditions this 
on an agent producing $1,000 of paid busi- 
ness a week. If he secures more he is 
properly recompensed. The company gives a 
man two months’ trial. It inserts in the 
contract a clause giving the company the 
opportunity of eliminating the salary feature 
at any time if the conditions are not com- 
plied with. In other words, the Federal 
protects itself against men who try to draw 
a salary and do no work. 

we 


The following is the experience on a ten- 
payment fifteen-year endowment in the AZtna 
Life, the policy being for $1,000, age 23, pre- 
mium $80.34: 


7 Net Cash 
Year Prémium. Dividend. Pay’t. 
1890 . - $80.34 scaled $80.34 
GRABS EO RS 80.34 $ 3.14 77.20 
1892 80.34 5.32 75.02 
1893 80.34 6.71 73.63 
1894 80.34 8.16 72.18 
1895 80.34 9.69 70.65 
1896 80.34 11.29 69.05 
1897 80.34 12.96 67.38 
1898 80.34 14.71 65.63 
1899 80.34 16.55 63.79 
Total cash paid by insured.......... $714.87 
Cash dividends paid to insured from 1900 
ee eS ea » 46.04 
Net cost to maturity.............. $668.83 
ve 


Will there be now a spirit of liberality to- 
ward non-participating policies? President 
Tupper of the Conservative Life, in a recent 
talky indicated that his mind is set in that 
direction. In fact, it is understood that his 
company now is making some interesting ex- 
periments in that direction. 

The Michigan ‘Mutual is paying the same 
commissions on stock rate as participating. 
Its managers are making this a talking point. 

The Provident Savings is now making an 
attractive contract with agents to sell its stock 
rate policies. 

If the Travelers had stuck to its old policy 
of non-participating policies solely, to-day it 
would be in a most enviable position in view 
of current conditions. It could have gone be- 
fore the public with an experience and line of 
arguments which no other company possesses. 
In the long ran the Travelers will likely gain 
by being an all-round company, but to-day it 
would be a star as —— net cost company. 


The National Life of Vermont gives the 
following experience on the policy held by 
Henry B. Hyde, late president of the Equit- 
able, in the National: 


Policy issued June 29, 1875, age 41, amt. .$10,000 
Ordinary life annual dividend plan, annual 


ED aah do-d p02 a sah Bead os6 300040 326 
Total premiums paid to company......... 7,824 
Total dividends received by the insured... 2,364 
Amount paid by the insured, less dividends 5,459 


ME 


The Western & Southern Life has recently 
issued a new rate book for its ordinary de- 
partment. Like the Metropolitan, the West- 
ern & Southern writes only non-participating 
business and handles it all through its indus- 
trial agencies. The new rates are lower than 
those of the Metropolitan for ordinary life, 
higher for ten, fifteen and twenty payment life, 
and practically identical with those of the 
Metropolitan for fifteen and tweffty year en- 


dowments. 
es SF SF 


Thousands of people are earning small sal- 
aries to-day because they cannot bear to exert 
themselves to win promotion. They prefér 
to remain on a low rung of life’s ladder, for 
the sake of temporary comfort and ease, rather 
than to put forth the efforts that would carry 
them upward.—Success. 
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“If success brings us happiness and earnest 
effort brings us success, why should we not all 
be happy so long as life and strength abide 
with us?” 
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Talks With Beginners 


Some elementary subjects discussed especially 
for those who have not been long in the 
business. 














The possibilities of “come-back” business 
should be well considered by an agent who is 
just beginning life insurance work. By this 
term is meant the business which practically 
comes to an agent through satisfied policy- 
holders—additional insurance taken by them- 
selves and that taken by their sons, nephews, 
brothers and others at their suggestion. It 
goes without saying that this business depends 
mostly on two elements, the personality of 
the agent and the quality of the company. 
Many agents in time will build up a fine clien- 
tele of men whose insurance they place en- 
tirely. For instance, Henry M. Curtis of the 
Connecticut Mutual at Chicago handled the 
business of the late Mr. Counselman, placed 
all he could in his own company and brokered 
the rest. In the same way J. T. Dewey of 
the Massachusetts Mutual at Cleveland, who 
used to be at Toledo, had the control of the 
insurance of a prominent grain man there, and 
placed all of it. This relation of counsel and 
client comes only when the agent earns the 
confidence of his policyholders, and must be 
built up on the integrity and square dealing 
of the agent. 

But, even if the agent has this integrity, 
he will be handicapped in getting such clients 
unless he represents a first-class company, 
viewed from the policyholders’ standpoint. 
“Come-back” business is found largely on the 
books of those who for years have represented 
annual dividend companies, famous for good 
dividends: There are agents of the Connecti- 
cut Mutual who have written the same man 
half a dozen times or more, and over a fourth 
of whose business practically comes to them 
through their old policyholders. At Columbus, 
O., D. B. Hills, who has represented the Mu- 
tual Benefit about forty years, has written 
many of his clients the application for their 
third fifteeen-year endowment policy on the 
maturity of the second one. He still does a 
considerable business, without much solicit- 
ing, through old policyholders sending their 
sons and other young men to him. 

This “come-back” business is more likely to 
come to agents of annual dividend companies 
than to others, because in them policyholders 
continually see the returns from their policies. 
Where a man waits twenty years for his divi- 
dend, he is in no position during that period 
to say that his company is better than others, 
and the agent has a long time to wait before 
policyholders are likely to give him much real 
assistance. It has too often happened that, if 
he waited, the returns were so much less than 
the estimates that his policyholders were more 
ready to injure than to assist him. 

A company doing straight life business, with- 
out industrial, accident or some other side line 
as a money maker, cannot pay big commis- 
sions and big dividends, too. The agent may 
be tempted by the big commissions offered by 
some, but the chances are that in twenty years 
he will conclude that he would have made 
more with a low commission company that 
continually would have helped him by the fine 
returns it made to policyholders. For satisfac- 
tory results in a long period, the agent should 
on the start ally himself with a company that 
pays big dividends, reasonable or low first- 
year commissions, and renewal commissions for 
a long period, absolutely guaranteed from for- 
feiture by reason of circumstances over which 
the agent has no control, such as the death, 
resignation or change of contract of the general 
agent, 

wm 


It may sound mercenary to say that an agent 
should cultivate the acquaintance and friend- 
ship of men of wealth and influence, rather 
than of poor men. It is no reflectian on the 
character or value as citizens of poor men to 
say this, but a statement of a cold business fact. 
An agent cannot sell life insurance to a man 
who has no money with which to buy it. The 
agent has himself and his family to look out 
for, and, though he may prefer the company 
of poor men that he knows to be sincere and 
honest to that ‘of others of more means that 
he believes to be insincere and not on the 





square, he must not let his preferences run 
away with his interests, if he expects to make 
money. If one will look about him, he will 
find that the men who have climbed up the 
financial ladder in almost all professions are 
those who have associated as far as possible 
with men of wealth. On the other hand, he 
will see men of greater real ability who have 
temained poor, largely because they preferred 
to be leaders in a humbler set. These may 
have reaped a rich reward in satisfaction; 
but as most men are in business to make 
money, the shrewd ones are guided in their 
mode of living and choice of friends largely 
by the effect on their fortunes that their 
chosen course will — 


An agent cannot afford to be a “dead one.” 
He must be alive and take an interest in what 
is going on. The writer has in mind a man 
who, some fifteen years ago, entered the life 
insurance business... He was without experi- 
etice, had but a small income, a large family 
just reaching a point where their education 
was to be a source of heavy expense, a social 
position he felt bound to maintain, and he 
had brains. He worked hard, made the ac- 
quaintance of the leading people of his city, 
joined the most exclusive club, lived in an ele- 
gant part of the town, carried good style and 
built up a large and profitable general agency. 
Other men were in the business there at the 
time, who were probably as good personal 
writers, but some of them are about where they 
were then. They did not become factors in 
the city, took no interest in social, political or 
municipal affairs, lived largely by themselves, 
were unknown in club, church, lodge or so- 
ciety. They worked away, writing small poli- 
cies, while the other was writing big ones, 
because he was “next” big men. 


There is no intention to convey the idea that’ 


an agent should be extravagant, try to break 
into society way beyond his means, or anything 
of that sort, but he should become one of the 
active, public-spirited men in his town, even 
if it have but five hundred people. If he is a 
church member, he should be an active one. 
Let him interest himself in politics, municipal 
government, school affairs, town improvenient, 
anything for which his tastes and capacity lgst 
fit him; let him be a factor, make people know 
that he is somebody because he is doing some- 
thing for them ; let him improve his opportuni- 
ties to acquire the good will and respect of the 
leading people of the town; and he will find 
that it is not nearly sc hard to write business 
as if he were an obscure nonentity in the com- 
munity. 











Questions and Answers 


Readers are requested to send in questions 
on any life insurance points on which 
they may desire information. 














Question.—Are the guaranties and values 
of the non-participating policies of the Pru- 
dential the same as the participating? 

ANSweEr.—Until the non-participating rates 
of the Prudential were increased recently the 
values were the same as participating. Now, 
however, they have been decreased. 

Me. 


Question.—Can you furnish the scale of 
dividends the Illinois Life is paying? 

ANnswer.—The Illinois Life begins its divi- 
dends when the second premium is paid. 
The following are dividends paid on policies 


issued in 1900, being the percentage of the 
premium: 

LIFE AND OPTIONAL ENDOWMENT. 
Age. 1902. 1903. 1904. 1905. 
, irene $12.58 $15.27 $15.76 $17.12 
BO kcsnctadevessscne 12.93 15.61 16.04 17.29 
BA seveccccdsvesceve 13.21 16.98 16.33 17.64 

TWENTY-PAYMENT LIFE. 
Age. 1902. 1903. 1904. 1905. 
Dn) dean ook co¥ aie $9.53 $11.07 $11.88 $13.11 
Ae ee 9.73 11.19 12.07 13.32 
BS; oepatriseinceb aes 10.05 11.76 12.49 13.73 
TWENTY-YEAR ENDOWMENT. 
Age. 1902. 1903. 1904. 1905. 
rere eee $6.87 7.62 $8.65 $9.66 
edn conpe cosheeens stan 7.51 8.39 9.41 10.48 
TEN-PAYMENT LIFE. 
Age. 1902. 1903. 1904. 1905. 
Aer ae ee $6.56 $7.06 $8.30 $9.42 
BD wac dt bcedccvstcactets 7.21 7.94 9.00 10.16 
wv 

Question.—What is the practice of the 

New York Life as to dividends on paid-up 


policies ? 

ANsweR.—Where paid-up policies partici- 
pate in the profits, the New York Life either 
pays dividends in cash or allows them to be 
converted into additional insurance. Where 
no option is taken the dividend is paid in 
cash. 

we 


Quvery.—Does the Ancient Order of United 
Workmen have any interest in the fraternal 
sanitarium at Las Vegas, N. M.? 

ANsweEr.—The A. O. U. W. has no financial 
or other interest in this sanitarium. 
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Adverse circumstances are surest conquered 
by life insurance. 





HIGH-GRADE LIFE INSURANCE MEN 


The business of The Northwestern Mutual Life of Milwaukee 
has greatly increased during the past year. 


Illinois. 


This Increase has created the need for three high-grade men in 


One to work in an important district in which there is a well 


established business. 
Two in Chicago. 


Character—Only men able to give highest possible references 
as to character and financial ability should apply. 

Commissions-—The Northwesterm pays /ow commissions. 
We cannot interest agents looking for Aigh commissions, 

Advances—The Northwestern makes absolutely no advances 


to agents. 


These openings are best adapted to men with experience 
in country banks, or to conservative insurance men who believe that 
the quality of our goods will increase their sales, 

ritten applications preferred. Confidential if desired. 


_ CHARLES D NORTON, Ceneral Agent, 
Northwestern Mutual Life Insurance Company, 
817 Stock Exchange Bidg., Chicago. 





LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 











Comment and Gossip 


Various subjects, personal and non-personal, 
of iaterest to workers in the field of life 
insurance. 











The other day a man was recommended to 
a manager of the Connecticut: Mutual in one 
of the cities as possible material for an ad- 
dition to his staff. The gentleman. in question 
was. splendid in personal address, with a 
quiet but convincing manner and a fair pro- 
ducer. He has been general agent for proba- 
bly a half dozen companies. From an outside 
point of view he would seem to be a very 
desirable agent. 


The manager sized up the man as follows: 

“I know your man. He has been at the 
office and 1 formed a favorable impression. 
He ought to sell life insurance and I pre- 
sume he does. I would not consider him, 
however, because he has made too many 
changes. He has never entered the business 
with the proper spirit. That is, he did: not 
undertake the work with a company with the 
sole idea that there was no other company 
for him, believing in it absolutely and de- 
termined to stay with it. I do not want any 
agent who expects to be a wayfarer, who 
wants merely to have a temporary position. 
Unless an agent believes that the Connecticut 
Mutual is the best company in the field and 
intends to. stay with us for life, I do not care 
to waste time talking with him. Ours is a 
permanent company and we want permanent 
agents. We expect a man to imbibe the at- 
mosphere of the company and become like it. 

“There are companies that employ fly-by- 
nights and pay them large commissions, most 
of which go as a rebate. These agents are 
soon impaired for actual, honest, conserya- 
tive life insurance salesmanship. I do not be- 
lieve the young agent appreciates the value 
of permanency. 
offers. He follows visions only to awake to 
their unreality.. He does not consider the 
ultimate results to himself by changing com- 
panies. He only sees the immediate prospect 
of larger commissions, but does not count the 
cost. 

“A general agent of a conservative company 
does not care for an agent who has formed 
the habit of drifting. He has become restless 
and discontented. Any company will have 
difficulty in holding him.” 

mw 


One hears much about life insurance now- 
adays, the expressions showing various stages 
of life insurance education and ignorance, but 
the man who goes about prophesying that the 
bottona will fall out of the institution in the 


18 to 22% Dividend Guaranteed. 


The NON PARTICIPATING Policies of the 
Michigan Mutual Life Insurance Company 


call for from 18 to 22 per cent less premium 
than participating policies of the same class. 


Commission Same as on Participating 
Liberal contract and territory to producers. 
MICHICAN MUTUAL LIFE 


INSURANCE Co. 
(N. W. Dept.) 315 DEARBORN ST., CHICAGO 








He is allured by glittering . 


J 


near future is the easiest fooled man one may 
meet in a seven days’ walk. The truth-is that 
the American people have already accepted 
life insurance—have swallowed it whole, so to 
speak—and it is now up to them to assimilate 
it. We may hear many groanings and dire 
predictions. of one nature or another in the 
next year or two, but the man who prédicts 
the decay of the institution itself knows not 
whereof he speaks. Americans have been edu- 
cated up to their need for life insurance and 
its value and have adopted it. It is not some- 
— to be taken up and let down lightly or 
easily, 


& 
CHANGE IN METHOD. 


The Fidelity Mutual Life says as to chang- 
ing in method of soliciting: 

“The live, wide-awake agent will change 
method only when he is absolutely certain 
that by so doing he will increase his income 
and will accomplish more for his employer. 
Instances have come to our knowledge where 
agents have changed their method for the 
worse. We know of one agent who has al- 
ways been successful, and in former years 
the medical examiners stated that every time 
they were called upon to examine an applicant 
for that agent the applicant was prepared for 
the examination, and the result was that prac- 
tically every policy was delivered and paid 
for. That same agent has come in contact 
with other methods which he affected to as- 
similate. Under these methods a man is 
supposed to be examined before he has made 
up his mind to take the insurance. The result 
is that the doctor must take up a great deal 
more time in order to make the examination, 
must in a measure stultify himself, the com- 
pany must do all the work necessary the 
same as though the applicant had actually 
made up his mind to apply for the insurance, 
and then when policy is issued the agent about 
three times out of ten fails to deliver and 
must be charged with the medical examina- 
tion. The net result is not nearly so satis- 
factory for that agent under the new method 
as under the old. The new makes a show- 
ing of business, but the real business is less 
agd the expense is greater, Furthermore, 
under the new method, he does not build up 
a substantial clientele; nearly every appli- 
cant feels that he has been forced to take the 
insurance against his will and he is never en- 
thusiastic over it, nor is he friendly to the 
agent and disposed to help him. 

“We implore agents to be careful about 
changing good methods, and above all things 
to secure a man’s consent to be examined be- 
fore the doctor is called upon to make the 
examination.” 

es FF SF 


To-morrow’s plans may be executed; but 
who knows? To-day’s alone are within the 
range of certainty. Make the application, pay 
the premium. now. 


THE ON-LOOKER. 
& 





Nash's Combined Application 
Register and Account Book 


For the Use of Life Insurance Agents 
Endorsed by the Companies Indispensable to Agents 


Shows all details connected with the 
application. A record of all notes. Com- 
plete record of account between agent 
and company. Recapitulation of year’s 
business, each honth separately. Has 
room for 144 applications. Lasts from 
one to two years. Price, $1.10, delivered 
to purchaser. Satisfaction guaranteed. 


THE WESTERN UNDERWRITER CO. 
145 La Salle Street, Chicago. 














and subjected to rigid Annual Examinations. 





Continuous Renewals 


To District Managers and General Agents in Ohio and Georgia and throughout the Southern 
States. This is a splendid opportunity for men of capacity to make a permanent con- 
nection and begin building for the future with a company organized under the laws of Ohio 


UP-TO-DATE CONTRACTS CONTAINING MANY TALKING POINTS 


Do not delay investigation but begin at once to profit by selling the matchless contracts of 
this progressive company. Address 


The Columbia Life Insurance Company 


FELIX C. CRQSS, President 
Home Office, Rawson Buliding, Cincinnati, Ohio 


WANTED 


MANAGERS 


For a Central Western State 
and Two Central Southern States 


by one of the best known and 
most progressive old line com- 
panies. Exceptional oppor- 
tunities for first-class men. 
Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of the Western Underwriter, 
145 La Salle Street Chicago, 








1860 


1905 
The Washington Life Insurance Co. 


of NEW YORK 
JOHN TATLOCK, Pres. 


ASSETS, $17,000,000 


If you can successfully manage 
a limited number of counties in 
Ohio, Kentucky or West Virginia 
and want a General Agent's contract, 


Address immediately 


DR. E. C. SKINNER 


General Manager Qhio, Kentucky and West Virginia 
Suite 604-610 Union Trust Building 
CINCINNATI, OHIO 








NON-PARTICIPATING INSURANCE 


You know that non-participating in- 
surance sells easily and makes perma- 
nent friends for the agent, and that 
friends help get other business. 


You know why you _ have not 
pushed non-participating insurance. 
We know that reason does not hold 
good with our non- participating 
policies. Find out about it con- 
fidentially. 


We have a fine general agency open- 
ing in Illinois and in Minnesota. 





H. E, MARSHALL, Supt., Northwestern Dept. 
1301-6 Monadnock Block, Chicago 














IF YOU WANT 


To establish quickly a paying life 
insurance business. of your own, 
these things are necessary : 


1. A direct contract, involving permanence. 
2. A company with satisfactory history and 
financial standing. . 3 


3. A pleasing policy. 


4. A management striving for low expense, death 
and lapse ratios. 


THE EQUITABLE LIFE OF IOWA 


(Home Office, Des Moines, lowa) 


offers these advantages. If you add to them an 
intelligent, energetic, detérmined effort, you will 


SUCCEED! 














